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| Sparks 


State of the nation’s economy: 
Up 
Business Loans—Jumped $256,- 
000,000 during week in 94 cities, 
says Federal Reserve Board. 
Business Barometer—Although 
electric power output was off, 
other components of the New 
York Times weekly index of busi- 
ness improved sufficiently to 
boost the level to 164.8 from 162.5 
in the preceding week. A year ago 
the figure was 162.5. 
+ * * 
Down 
Om From Overseas—Imports of 
crude oil and petroleum products 
hit the lowest mark for any week 
in more than a year when they 
fell 133,500 barrels daily to 601,700. 
* * * 


General 

IpLe Pay—One person out of 
every 78 employed was drawing un- 
employment compensation in April, 
states American Economic Secur- 
ity, published by the U. S. Chamber 
of Commerce. 


UAW Sues Hudson... 


NLRB Upholds 
Dealer Strategy 
Against Strikes 


By Mac Gordon 
Associate Editor 
Tes NLRB dealt a stinging blow 
last week to the “one-at-a-time” 
strategy unions have been using in 
their organizing drives against auto 
dealerships. 

In a unanimous decision, the 
board ruled that 19 Des Moines 
dealers were justified in July, 1949, 
when they suspended operations in 
the face of a threatened IAM-AFL 
strike. The 19 closed down after two 
fellow members of the Des Moines 
Automobile Dealers Assn. had been 
singled out for IAM- sponsored 
strikes. 

The board upheld a decision of 
its trial examiner, Charles W. 
Schneider, who contended that 
“the pedestrian need not wait to 
be struck before leaping to the 
curb.” 

In effect, the NLRB decision 
supported the concept of collective 
action by strike-threatened dealers 
to prevent so-called “strike-outs” 
against competitors. Schneider and 
the board agreed that such in- 
stances of voluntary protective 
closings by dealerships are not lock- 
outs, as the IAM had argued. 

* * * 


HE UAW-CIO, meanwhile, took 

its long-standing dispute with 
Hudson into Federal Court in the 
form of a $500,000 law suit charg- 
ing breach of contract under the 
Taft-Hartley law. 

With Hudson closed down again 
because of materials shortages, the 
UAW charged that 8,000 company 
employes had not received call-in 

(Continued on Page 31, Col. 2) 


Car Siehows 


‘ YURTAILMENTS at five new-car 
4 builders reduced motor vehicle 
production last week to an esti- 
mated total of 107,982 cars and 
trucks, compared with 129,427 the 
week before. 

The production decrease was 
concentrated in cars, of which 
81,912 were assembled during last 
week. Thus, according to Auto- 
motive News estimates, the in- 
dustry wound up the third quar- 
ter by producing 1,169,000, or 
about 31,000 under the 1,200,000 
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Price Advance 
Also Hits Extras; 
Nash Joins Round 


Big 3, Studebaker Up 
Accessories 3-6 Pct. 
Under New Formula 


 typtceemnen prices of automatic 
transmissions, overdrives, ra- 
dios, heaters and nearly all other 
new-car accessories were on the 
rise last week in line with the 
|}increased OPS ceilings for Nash, 
Studebaker and the 12 Big-Three 
makes. 
Coincident with car price boosts, 
OPS allowed all petitioning makers 


New-car prices, reflecting re- 
| cent increases in price tags, are 
on page 10. 


to advance their equipment prices 
by the same “percentage cost in- 
crease factor.” This advanced 
Chrysler Corp., Ford and General 
| Motors extras by amounts ranging 
|\from 3 to 6 percent. Studebaker 
listed higher ceilings for its Auto- 
|/matic, overdrives and major acces- 
sories. 

The increased price on GM’s 
Hydra-Matic transmission will af- 
fect three corporation makes and 

| four competitive cars which offer | 





the automatic unit. Affected are | 
Cadillac, Hudson, Kaiser, Lincoln, | 
Nash, Oldsmobile and Pontiac. 

Word was still lacking at press | 
time Thursday as to whether Hud- 
son, Kaiser-Frazer, Packard and 
Willys-Overland would file for price 
rises under the revised CPR 1. 
Willys has asked for relief through 
the Capehart clause, rather than 
CPR 1, while the other independ- 








ents have either promised to hold 
(Continued on Page 35, Col. 1) 





THIS WEEK—NET PAID ABC 


39.602 


$8 Per Year, 25c Per Copy 


New-Car Slowdown Follows Upsurge .. . 


ut Sales 


How Lowest-Pric 


(Two-Door Sedans Only’ 


$1,333 

$1,467 

$1,508 
Plymouth 


Henry J Four 
Henry J Six 
Chevrolet 


Ford Six 

Studebaker 

Ford Eight 
$1,652 


(All are advertised-delivered prices.) 


50% Cutback 


Threatens, 


Truck Makers Warn 


ASHINGTON. — Truck makers 
warned NPA officials last 
week that, unless they receive a 
supplemental allotment of 16,000 
tons of steel plate, their fourth- 
quarter production schedules will 


some plants. 

This would make necessary 
some labor layoffs, they said. 
They added that the plate can be 
procured if NPA authorizes the 
CMP allotment tickets. 

The warning was issued at the 


|truck advisory committee meeting, | try listings. 


at which NPA officials told mak- 
ers that the government wants at 
least 250,000 trucks produced each 
quarter if possible. 

* * 
PA ASKED the makers to apply 
for materials for the first quar- 


7. 


| 
+ 


Wisconsin's Dealer Leaders for Coming Year— 

Elected at the annual Wisconsin Automotive Trade Assn. meeting recently were 
(seated left to right): P. H. Schmidt, secretary-treasurer, and Harry E. Seidell, president. 
Standing (left to right): Otto A. Sherry, second vice-president; Louis Milan, executive 
vice-president, and E. C. Deising, first vice-president. 


|ter of 1952 by today (Oct. 1) on the 
basis of a 250,000-truck program, 
divided into the current light, me- 
dium and heavy proportions. 
(Fourth-quarter allotment calls for 
256,000 down from 275,000 in the 


|be cut as much as 50 percent in| third.) 


This was done after NPA offi- 
cials emphasized that industrial 
materials are becoming scarcer. 
Although there have been com- 

plaints against present quotas, 
NPA asked that the applications be 
on the present percentage-of-indus- 


* * 


NPA IS reviewing quotas, but 
said that makers had recom- 
mended that no changes be made 
until after the first quarter. 

NPA was urged to consult with 
the companies individually and col- 
lectively before making revisions. 

Any necessary changes in first- 
quarter applications will be made, 
said NPA, after final truck de- 
terminations are made by the 
Defense Production Administra- 
tion. 

Manufacturers’ stock records, 
which are being submitted monthly 
to NPA, indicate that the industry 
is not producing more trucks than 
can be absorbed. 

Stocks in dealer hands have de- 
clined from 160,000 on July 30 to 
148,000 on Aug. 31, said NPA. 

+ * * 
PA ATTRIBUTED the tighter 
materials situation to four fac- 
tors: 

1. The military procurement pro- 
gram is gradually increasing. 

2. Industrial expansion activities 
|are growing at an accelerated pace. 

4. Copper-ore production has 
been seriously reduced by a min- 
ers’ work stoppage. 

4. Aluminum production has been 
|cut about 15 percent because of the 
shortage of hydro-electric power in 
the Pacific Northwest, where the 
principal producers have reductions 
plants. 


« 





Miss Quarter Quota; Week’s Output Off 


cars assigned under NPA mate- 
rials quotas. 

As a result of the shutdowns at 
Chrysler Corp., Ford, Hudson, | 
Packard and Studebaker, the car | 
output rate last week was equiva- 
lent to what it should average in 
the current fourth quarter to reach 
the 1,100,000 quota. Week preced- 
ing last, 101,046 cars were built. 

+ + * 


FoR? was the only truck produc- 
er to trim its rate appreciably 
last week, and output of commer- 





|cial units did not fall as much per-|and Studebaker closings. 
|centage-wise as did the rate for|attributed its week-long respite to 


cars. The truck totals were 26,070 
last week and 28,381 the previous 
week. 

Quota considerations were _ re- 
sponsible for the Chrysler, Ford 
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Hudson 


a parts shortage, while Packard 
closed for a 2%-week inventory. 
Running slightly ahead of 
third-quarter allotments, Chrys- 
ler shutdown last Wednesday 
night and did not plan to resume 
operations until this coming 
Wednesday (Oct. 3). Chrysler’s 
annual inventory is being taken 
over the current idleness period. 
Ford, nearly up to NPA par, sus- 
(Continued on Page 37, Col. 1) 


By Bob Gordon 


Associate Editor 


HILE most new-car dealers en- 

joyed fairly brisk business in 
the period before price increases 
went into effect, reports reaching 
AUTOMOTIVE News last week indicate 
that sales since that time have 
been very slow. 

How slow? A Detroit dealer 
handling one of the Big Three, 
when asked how business had 
been since prices went up, spelled 
out the answer: “It’s lousy.” 

The description was one which 
| dealers in other areas might regard 
as apt. Most of them were further 
prejudiced by the fact that volume 
immediately preceding the price 





tilts was very good although, as 
|most were careful to point out, 
| there was no stampede. 
+ . * 


‘OF COURSE, there are still many 
dealers who haven't felt the ef- 
|fects of price resistance. They are 
still working off their inventories 
at the “old” prices, and making 
capital of this fact in their adver- 
tising. 

Newspapers in most cities are 
spotted with ads of dealers who 
“still have a few cars left at the old 
price level.” Promises of high 
tradein allowances are prevalent 
from both those dealers with inven- 
tories of cars at the former prices 
and those whose stock is made up 
of the new higher-priced units. 


Most dealers admitted that the 
higher price level of most new 
cars means that they will have 
to redouble their selling and ad- 
vertising efforts in order to re- 
vive customer interest. This will 
be even more necessary, they 
feel, when the tilt in excise taxes 
is added later this fall. 
Optimism, however, is still voiced 
by the majority of new-car dealers 
around the country. Many are con- 
vinced that demand will pick up 
when the customers get “used to” 
the increased tab, and they also be- 
lieve production cutbacks will bring 
supply and demand into close align- 
ment. 
+ * 
ALES in the period before prices 
“ went up are something most 
dealers like to talk about. Statistics 
bear out their opinions. 
In Akron, new-car sales in the 
(Continued on Page 34, Col. 3) 
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Top Cars 


New-car registrations for 
seven months, plus 32 states for 
August: 
195! Pos. 

1—731,565 
2—588,952 
3—375,996 
4— 265,908 
5—225,001 
6—194,437 
7—185,391 
8—155,760 
9—130,521 
10—104,136 
11— 85,162 
12— 72,117 
68,043 
62,677 
44,006 
36,915 
36,530 
17,395 
16,499 
3,686 

2,074 

1,923 


1950 Pos. 
865,759— 1 
728,157— 
253,546— 
325,352— 
271,322— 
151,541— 
227,530— 
198,910— 
183,357— 

74,670—12 
118,670—10 
56,192—13 
96,356—11 
53,514—14 
46,897—15 
45,165—16 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Mercury 
Stude. 
Chrys. 
Nash 
DeSoto 
Hudson 
Cadillac 
Packard 
Kaiser 
Henry J 
Willys 
Lincoln 
Crosley 
Austin 


21,410—17 
21,172—18 
4,321—20 
3,651—21 
Ang.-Pref. 817—22 
Frazer 10,168—19 
Total All Makes 
3,413,911 3,762,936 

For further details see page 
22, today’s issue. 
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Used-Car Price Order Due .. . 


Herlong Amendment 


Faces New 


By William Ullman 


Washington Correspondent 


WASHINGTON.— Matters of vital 


importance to the auto industry 
were in the works here last week, 
including: 

1. An indication of a new Admin- 
istration push to repeal the Her- 
long amendment which protects 
dealer discounts. 

2. Expectation that a new used- 
car price order would be issued 
either today (Oct. 1) or tomor- 
row. (Features will be about as 


Only Four Makes 
Retain Fastbacks 
As Pontiac Quits 


Fastbacks are fast backing out 
of the new-car picture, it was es- 
tablished last week with news that 
Pontiac had dropped its once-popu- 
lar Streamliner models. 

The trend from fastbacks to 
notchbacks has gained momentum 
in the past few postwar years. Only 
four makes remain with fastback 
body styles—Chevrolet (Fleetline), 
Henry J, Nash (Statesman and Am- 
bassador) and Plymouth (Concord 
two-door sedan). 

Cancelled out by Pontiac, along 
with the Streamliner sedanets, were 
the business coupes and club coupes 
in the Chieftain notchback group. 
The Streamliner, originally called 
the Torpedo, was the Pontiac line 
most in demand prior to the intro- 
duction of the vastly redesigned 
1949 models. Lagging sales and ma- 
terials problems caused the Pontiac 
action, which dispensed with 10 
models in all. 

The last remnants of fastback 
design have also vanished from the 
Buick line, once a focus of interest 
among advocates of the slideback. 
Buick quietly has stopped produc- 
ing the Super jetback two-door se- 
dan and gone over entirely to tour- 
back models. 

Oldsmobile, concentrating on the 
newly-styled Super 88 line, has 
stopped scheduling of standard 88 
models, it was disclosed. Oldsmo- 
bile is also no longer building stand- 
ard Holiday hardtop coupes in the 
98 series. 

Three of the four makes retain- 
ing fastback offerings also have 
notchback models — Chevrolet 
(Styleline), Nash (Rambler) and 
Plymouth (Cambridge and Cran- 
brook). 





House Gets Highway Steel Appeal 


A resolution 
last 


WASHINGTON. 
was presented in Congress 


week to “make available adequate | System, 


and deliverable quantities of steel, 
particularly structural steel, 
highway construction purposes” by 
Rep. Thomas B. Fugate, Virginia 
Democrat. 

The resolution, known as House 
Concurrent Resolution 159, states 
that the nation’s entire defense 
production is dependent on a safe 








Coe teil 


By Goodyear 


DETROIT. Appointment of 
Phillip K. Coe, account executive 
in the Goodyear Tire & Rubber 
Co. sales office 
here, to the post 
of assistant to 
the vice-president 
was announced 
last week by J. 
M. Linforth, vice- 
president. 

Coe’s activities 
will cover’ the 
Michigan region 
of Goodyear’s 
original equip- 

P. K. Coe ment _ business. 
Sales contacts with car, truck and 
trailer manufacturers will be under 
his supervision. Coe joined the 
company in Akron 35 years ago, 
and has served in St. Louis, De- 
troit and Washington. 








Threat 


outlined in Automotive News last 

week.) 
| 3. The used-car order will be fol- 
| lowed by a general new-car retail 
| OPS order superseding the interim 
|regulation of Sept. 14. 

4. A statement by Defense Mo- 
bilizer C. E. Wilson that no short- 
ages of consumer hard goods- 
including autos—are in prospect for 
some time, “perhaps through 1952.” 

5. An FRB spokesman said that 
fiscal and monetary programs set 
up to hold inflation in check ap- 
peared to be taking hold. 

The Herlong threat followed a 
visit of Rep. Brent Spence, chair- 
man of the House Banking and 
Currency committee with Presi- 
dent Truman. 

Spence said the President had 
requested him to press for House 

action on repeal of the three pro- 
visions of the Defense Production 
Act that he had cited as being 
“terrible.” The Herlong amendment 
was one of these. 

Previously Spence had stated that 
the House—and particularly his 
committee — would await Senate 
procedure on the Capehart and 
Butler-Hope amendments. After his 
conversation with the President, he 
indicated that hearings might be 
held without waiting for the Sen- 
ate. 

Of course, since the Senate is 
dealing only with the Capehart 
pricing amendment and the Butler- 
Hope slaughter provision, the House 
might act quickly on these and 
not touch the Herlong amendment, 
which originated in the lower 
chamber and got less of the Presi- 
dent’s ire than the others. 

Observers are of the opinion that 
the Senate will vote on the controls 
provisions just as soon as the tax 
bill is out of the way, and then 
will adjourn. That was a possibility 
that Spence deplored. 

According to reports, the dispo- 
sition in the House Banking 
committee is to await Senate 
action and then bring the legis- 
lation to the floor without hear- 
ings. 

The new-car regulation was be- 
ing whipped into shape for inspec- 
tion by a special subcommittee of 
the Passenger Car Dealers Advis- 
ory committee and should be ready 
for issuance before Oct. 15, expira- 
tion date of the interim order. 

It is understood the new-car reg- 
ulation will, in so far as possible, 
reflect the recommendations of the 
Advisory committee as set forth 
during its recent meeting with OPS 
automotive branch officials. 


and adequate highway transporta- 
tion system, and that our present 
“which suffered so tre- 
mendously during World War II,” 


for|has not kept pace with the greatly 


increased use. 


The Fugate resolution accurate- 
ly reflects the testimony of high- 
way officials presented recently be- 
fore a Senate roads subcommittee, 
according to the National Highway 
Users Conference. 

It was advised in the House docu- 
ment that the NPA and the DPA 
administrators should review their 
procedures with regard to alloca- 
tions of steel for highway con- 
struction purposes. 

The NHUC reported that the 
resolution had been reviewed by 
the House committee on banking 





Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 





177,967 
> 9 
107,982 129,427 
Last Prev. 1950 
Week Week Week 


For complete production totals 
by makes, see table, page. 37. 





AUTOMOTIVE NEWS, OCTOBER 1 





Ray R. Rausch (right), Willys-Overland e 
Pentagon building in Washington as speci 





Rausch Is Sworn into U. S. Job— 





, 1951 _ = 


ee 


xecutive vice-president, is sworn in at the 
al consultant to the War Munitions Board. 


John E. Moore (left), personnel director, office of the Secretary of Defense, performs 
the ceremony as John D. Small, chairman of the Munitions Board, looks on. 


New Models Will Start | 


Debuts in November 


[wane a 1952 model is in produc- 
tion today as the automotive 
industry enters a unique October 
quarter. 


Absence of new-car models from 
the October scene underscores the 
high cost of retooling and the 
materials uncertainties that have 
plagued the factories this year. 
Not since before World War II 
have the auto builders been so 
tardy in launching the next year’s 
models. 


The new entries, an AUTOMOTIVE 
News survey disclosed last week, 
will begin to issue forth in Novem- 
ber with Chrysler Corp. facelifting, 





Senate Votes to Tax 
Cooperatives, Banks 


WASHINGTON. — The Senate 
voted last week to tax the in- 
come of all cooperatives not par- 
celed out to members, and to 
subject mutual savings banks 
and building and loan associa- 
tions to regular corporate taxes 
after their reserves hit a certain 
level. 

The proposal also requires that 
the allocations of cooperative’s 
incomes to be “definite,” but 
does not require that earnings 
be distributed in actual merchan- 
dise, cash or “hard” notes. The 
bank tax would be applied when 
reserves reached 10 percent of 
total deposits. 





and currency, and stated that it 
will probably be referred to the 
Joint Committee on Defense Pro- 
duction which deals with defense 
priorities and allocations. 





Cleveland Tool 
Buys Clayborne 


CLEVELAND.—Purchase of the 
Clayborne engine stand equipment 
line from Clayborne Mfg. Co., Chi- 
cago, was announced last week by 
Sam S. Mullin, president of Cleve- 
land Pneumatic Tool Co. here. 

Included in the transaction are 
complete patent and manufactur- 
ing rights, Mullin said, with ma- 
chinery, tools, and the entire stock 
of finished products of the com- 
pany. Norman F. Clayborne, presi- 


|dent of the Chicago firm, will be 


retained as consultant for the pneu- 
matic tool company. The purchase 
price was not announced. 


Tire Prices Going Lower? 


OTTAWA. — Ontario dealers say 
that grapevine in the trade sug- 





gests further price cuts on tires, 
perhaps 10 percent or more at 
retail, with the result that there 
is an inclination now to offer higher 
tradein value to get the business. 
Backing up this belief, it is noted 
that more extensive advertising is 
being used to push tire sales by 
retailers. 


and will continue through next 
March or April when Nash an- 
nounces. 


x * * 


T FIGURES to be a crowded 

winter period for changeovers, 
with the General Motors divisions, 
Lincoln, Mercury and most of the 
independents jousting to avoid con- 
flicting dates over the year-end 
holidays and in January. 


The most dramatic changes of 
1952 are not expected, however, 
until February or later. That’s the 
approximate timing for the Ford 
and Nash announcements. And 
Willys-Overland is hopeful it will 
be able to commence production 
about then on its projected new 
small car. 


Sensational advances are out of 
the picture for the initial 1952 
Chrysler and GM lines. Later, 
though, DeSoto and Dodge may 
offer new V-8 engines if retooling 
is completed—with the re-powered 
DeSoto and Dodge series still to 
be called 1952 models. 


Otherwise, the nine Chrysler and 
GM makes will only be facelifted. 
The materials demands of the de- 
fense program have tabled indefi- 
nitely such GM projects as the 
Buick V-8 engine and the combined 
Hydra-Matic-torque converter type 
transmission. 


Cadillac and Lincoln are sched- 
uled to receive power setups to 
catch up with the Chrysler V-8, 
along with optional power steering 
devices. Some 1952 models also will 
offer as optional equipment the new 
power braking “decelerator” just 
introduced by Bendix Products. 


* * * 


For the new model year, Ford’s 
three makes all are undergoing 
alterations. While Lincoln will be 
changed both inside and outside, 
Mercury may undergo only design 
refinements. The Ford itself, whose 
arrival has been delayed at least 
twice by the machine tool bottle- 
neck, promises to appear with new 









Capehart Offers 
Price Proposal 


Would Tie Future 


Hikes to Wage OK 


7ASHINGTON.— Under a pro- 
posal offered last week by) 
Sen. Capehart, Indiana Republican 


|any price increases not justified by 


wage increases would be barred 
Sen. Capehart introduced such a 
measure with the support of Re- 
publican Senators Dirksen of Illi 
nois; Schoeppel of Kansas, anc 
Bricker of Ohio. 

Capehart said that under his 
proposal ceiling increases after 
last July 26 would have to be 
justified by wage boosts approved 
by the Wage Stabilization Board. 
It would amend the bill reported 
out by the Senate Banking com- 
mittee following its recent hear- 
ings and would revise the Cape- 
hart amendment to the economic 
controls law which became effec- 
tive at the end of July. 

Sen. Moody, Michigan Democrat, 
said that the committee’s new ver- 
sion no longer required the OPS to 
give rubber-stamp approval::to 
every request for fa price boost. 

*''s «& 7 

yl Sen. Capehart’s proposal, 

he said, there would be a man- 
date to roll back prices to the pre- 
Korean level—the level obtained in 
the Jan. 1- June 24 (1950) period. 
But this, he added, would be ad- 
justed for increases or decreases in 
costs between June 24, 1950, and 
July 26, 1951. After that, price in- 
creases would be tied to wage in- 
creases. 

Like the Capehart amendment 
to the Defense Production Act, 
the new measure says that ad- 
justments for increases or de- 
creases in costs in the period 
from the beginning of the Korean 
war to last July 26 must include 
adjustments for changes in 
necessary and unavoidable costs, 
including these: 

All labor, material and transpor- 
tation costs and a reasonable al- 
lowance, as determined by the 
President, for changes in all other 
necessary and unavoidable costs, 
including selling, advertising, office 
and all other production, distribu- 
tion and administration costs. 


Robert Barit Now 


e e 
Vice-President 
DETROIT. — Robert Barit has 
been’ elected vice-president in 


charge of purchasing for Hudson 
Motor Car Co. by 
the board of di- 
rectors, it was 
announced last 
week. Barit suc- 
ceeds G. W. Mun- 
ger who has re- 
tired after more 
than 32 years of 
service. 
Barit has been 
in charge of the 
e purchasing de- 
Robert Barit partment under 
Munger’s direction for several years 








exterior touches as well as one| With the title of purchasing agent. 


drastically reshaped power plant. 


He has been with the company 12 


Among the independents, Nash is| years, holding positions in every 
the only one which is definitely division of the purchasing depart- 


in line for a major revision, al-|™ent. 


though three months of “name- 
(Continued on Page 37, Col. 3) 


Barit is the son of A. E. Barit, 
president of Hudson. 

















Norwich (Conn.) Dealers Unite— 


Here are the officers of the reactivated Norwich Automotive Trades Assn. in Norwich, 
Conn. (Left to right): William H. Sherman (Studebaker), secretary; Walter Jordan 
(Dodge-Plymouth), president and Charles Simon (Ford), president of the association in 
1940. Julian Williams (Buick), vice-president, was not present when the photo was 
taken. The organization has been dormant since 1940. 


| 
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— column devotes considerable 

space to used cars, because they 
are such an important part of au- 
tomobile retailing. In the July 30 
column, I even suggested copy for 
a folder that dealers could print 
locally and use for handouts or di- 
rect-by-mail. The idea was to build 
public appreciation for the utility 
value of the used car. 

Incidentally, will the dealers who 
produced folders from this text 
send me a copy of their version? I 
would deeply appreciate this favor, 
and if it has been of sufficient in- 
terest, I would like to suggest other 
promotion to help dealers in the 
hotly competitive period when it 
comes, 

In the Aug. 20 issue of this 
column, among other things, I 
made some observations regard- 
ing the efficiency of newspaper 
classified advertising. Lester P. 
Jenkins, of the Seattle (Wash.) 
Times, and president of the Assn. 
of Newspaper Classified Adver- 
tising Managers, takes me to task 
for some of the _ statements 
therein. 

I think it is a healthy indication 
when one is enthusiastic about his 
own profession. I am sure that dis- 
cussion of this subject will result 
in benefits not only to the users, 
but the sellers, of classified space. 
It may lead, also, to the improve- 
ment of the use that is made of 
television, radio, movie _ trailers, 
billboards, streetcar cards, direct- 
by-mail, and all other mediums 
used in the promotion of used car 


sales. Jenkins’ letter follows: 
* * 7 


Column Challenged 


“ A UTOMOTIVE NEWS is, I am 
+4 sure, interested in serving the 
best interests of the automotive 
industry. 

“For your information, the col- 
umn written by John O. Munn on 
page 3 of your Aug. 20, 1951, issue, 
contains a number of points, the 
accuracy of which would be chal- 
lenged by any person informed on 
the proper use of newspaper classi- 
fied advertising as a means of 
merchandising used cars. 

“It is fairly obvious that the vol- 
ume of used car sales has been and 
will continue to be two or three 
times that of new car sales. It is 
also obvious that the classified col- 
umns of the daily newspaper have 
been and still are the main market 
place of used cars as far as the 
public is concerned. On these two 
points Munn is correct. 

“On the question of price ad- 
vertising, isn’t it a fact that 
people buy used cars because they 
lack the money to buy new cars? 
How then can you escape price 
as a factor in used-car sales, re- 
gardless of the medium used? 

“The point that ‘a better chance 
to handle this volume at a profit’ 

exists if the dealer makes ‘an at- 
tempt to sell used cars on the basis 
of their intrinsic worth and invest- 
ment value, the value of the service 
they render the public, so that the 
natural desire for the purchase of a 
used car will be intensified and ele- 
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Dealers tell me 


By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 























nent and vital. 
* x * 


High Rates Denied 


paper classified columns? All 


it pays to buy from the dealer. 


are definitely 


lion 


of dollars, 
sold through 


thousands 
bought and 
medium. 

“Why not capitalize on this ac- 
ceptance by teaming up with 
newspaper display advertising to 
stimulate demand for used cars, 
with classified as the ‘closer’ in 
making the actual sale when the 
prospective buyer starts looking 
for a specific used car? 


On 


of the display sections.’ 


give him the true facts. 


of classified copy itself? 
* * * 


Offers Cooperation 


"ss article correctly states that, 

buyers 
have been educated to read the 
section for automobile 
listings. It is the section in which 
dealers feel quick response.’ What 


‘Through the years 


classified 


other medium is so well tailored 
for a constructive job of merchan- 
dising used cars? 

“By all means, reach both active 
and inactive prospects by a well 
balanced schedule of display and 
classified. 

“It has always been a mystery 
to the undersigned why the auto 
manufacturers overlook the op- 
portunity of helping both the 
flow of new cars to the dealers 
and the clearance of the dealers’ 
tradeins by offering a unified 
classified copy service to their 
dealers each month — complete 
with success stories from other 
dealers, good descriptive copy on 
all makes and models, seasonal 
copy themes, etc. This could do 
much to help the dealers’ and 
writers ‘elevate’ the merchandis- 
ing Of used cars to the public. 

“If the services of the Assn. of 
Newspaper Classified Advertising 
Managers are desired, they are 
available to AuToMoTiIve News and 
the industry in making a more 
comprehensive study of the prob- 
lems of the industry with a view 
to mutual benefit,’ Jenkins con- 
cluded. 

* * * 

Price Sale Appeal? 
INVITE dealers, who have read 
my column of Aug. 20, as well 
as Jenkin’s letter, to write me and 
express their opinions. After all, 
such subjects must be put up to the 
jury—the automobile dealer who is 

most concerned. 

It is my opinion that the great 
fallacy in connection with used- 
car advertising is that people buy 
used cars because of price. 
Before the war, we used to think 

(Continued on Page 37, Col. 5) 
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vated in the public’s mind,’ is perti- | 


ee how many dealers 
are really doing this in the 
copy which they place in the news- 
too 
often the dealer’s ads carry only 
lists of cars, with or without price, 
with no real ‘sales’ talk on the in- 
dividual cars or on the reasons why 


“Newspaper classified advertising 
differs from all other advertising 
media in one important respect. It 
is read primarily by people who 
seeking to buy a 
specific item. The scope of this pub- 
lic acceptance makes newspaper 
classified advertising big business. 
Big to the extent of over two bil- 
lines and one-half a_ billion 
dollars in 1950 for the United States 
and Canada. Big in that everything 
from bicycles to investment prop- 
erties, often valued in hundreds of 
are daily 
this 





Wait Reelected by New Mexico Association .. . 





Seek Fair Taxes, Dealers Urged 


SILVER CITY, N. M.—Excessive 
taxation, OPS regulations and other 
government controls were topics of 
principal speakers at annual con- 
vention last week of the New Mex- 
ico Automobile Dealers Assn., at- 
tended by more than 200 persons. 

Outstanding speakers were Roy 
H. Appleman, assistant general 
sales manager of Chrysler divi- 

sion; Martin H. Cochran, vice- 


president, National Tax Research 
Institute; James C. Moore, gen- 
eral counsel of NADA; George 
H. Jones, president, George Jones, 
Ine., Corpus Christi, Tex.; Wil- 
liam Randolph, general manager 
of the association. 

Appleman, discussing “There is 
more to automobile industry than 
meets the eye,” pointed out that 































Veteran Idaho Dealers at Annual Shindig— 


These three dealers who have been in the business a long time attended the annual 
summer meeting of the Idaho Automobile Dealers Assn. at Hayden Lake. O. D. Shook 
(left), owner of Lewiston Automobile Co. (Dodge), started in Walla Walla, Wash., in 
1918 as a Chalmers representative. He took over the Dodge franchise in Lewiston in 
1919. Walter Frank sr., of Wallace, started repairing cars in his own shop and then took 
over E.M.F. and Chalmers. Has had a Hudson deal since 1919, which is now managed 
by Walter Frank jr., a director of the Idaho association. P. J. Broderick (right), an 
Olds dealer in Coeur d' Alene, started as a Chevrolet dealer in 1914. After a four-year 


taxes make up about one-fourth of | 





“The Munn article states that 
‘Classified rates in a newspaper are 
usually two or three times the rate 
this 
point a check by the dealer with 
the classified and display repre- 
sentatives of his local papers will 


“Those dealers who ‘feel that the 
used-car market should be toned up 
by advertising that sells the merits 
of the product and the safety with 
which they can be bought,’ are tak- 
ing an intelligent approach to the 
problem, but why not raise the tone 


























By Mel Adams 
Staff Correspondent 

CHICAGO. — The 1952 Chicago 
automobile show, 44th annual here, 
is on. Such was the word last week 
from the Chicago Automobile Trade 
Assn., its sponsor since 1935. 

Announcement to this effect was 
made jointly by James F. Goodwin, 
CATA president, and Frank H. 
Yarnall, chairman of the executive 
show committee. 

They added that the show 
period, nine days in duration, 
will be from Feb. 16-24, and the 
scene the International Amphi- 
theater, which housed past tri- 
umphs and is considered ideally 
suited for the combination of 
complete exhibits and showman- 
ship. 

The decision followed a meeting 


Dealer Is Liable 
For Theft of 


Customer’s Car 


SPOKANE.—In a decision hand- 
ed down by the Spokane county 
superior court recently, an automo- 
bile dealer was held responsible for 
the theft of a customer’s automo- 
bile from a company parking area 
because a dealer employe left the 
ignition key in the car. 

Judge Raymond F. Kelly scored 
the practice of automobile dealers 
leaving customers’ cars parked out- 
side with the keys in them, terming 
it a “negligent custom.” 

The case involved Babcock Mo- 
tors (Packard) of Spokane, and 
the company was ordered to pay 
the car owner $3,175 for his stolen 
1950 Packard. The theft occurred 
Sept. 1 a year ago. Testimony indi- 
cated that no employe of the firm 
was responsible for checking the 
cars in or out, and there was noth- 
ing to keep the owners, or anyone 
else, from walking into the parking 
area and driving the cars out, 
| Judge Kelly said. 
| The court commented that testi- 
mony by a number of auto dealers 
during the trial indicated the cus- 
tom that they had established for 
handling customers’ cars “shows 
no care whatever, but a naive im- 
plicit faith (would that it could be 
justified) in the honesty of all 
men.” 

Since the custom of handling the 
cars was “for the advantage and 
convenience of the defendent only, 
they must accept liability which 
follows” when a car is stolen, the 
|judge said. 


interlude, he signed with Olds, according to Leon Weeks, secretary of the association. 





Chicago Dealers Push 
Plans for Auto Show 


between the CATA directors, show 
committee and heads of dealer line 
associations. 

With the go-ahead given, plans 
immediately got under way for the 
show under direction of the com- 
mittee and Edward L. Cleary, show 
manager and CATA general man- 
ager. By the time drawings for car 
and truck spaces are held, a pre- 
view of what is ahead along lines 
of showmanship will be ready for 
dealer and factory representatives. 

Although sponsored by the as- 
sociation and its dealers, the show 
has enlisted manufacturer support 
consistently on a large scale. Fac- 
tories turned out special models 
and display features. Their top ex- 
ecutives attended the brilliant event. 

The Chicago show has gained 
and increased its national leader- 
ship in completeness, brilliant 
showmanship and _ attendance 
since coming under sponsorship 
of the Chicago Automobile Trade 
Assn. and being moved from the 
old Coliseum to the amphitheater 
in the fall of 1935. The 1952 edi- 
tion will be the 10th under CATA 
auspices. 

Attendance stepped up sharply 
each year, hitting 457,000 last Feb- 
ruary, second highest only to the 
alltime peak of 478,000 in 1950. 


On the House . 


the cost of a $2,000 automobile and 
stressed the magnitude of the in- 
dustry as represented by manufac- 
turers, suppliers and dealerships. 

Cochran digested the current tax 
situation and attendant red tape 
that required experts to interpret. 
He urged concerted effort to sim- 
plify tax laws and called for a 
revision of “half-baked legislation.” 

Moore spoke on the Washington 
picture today and tomorrow and 
told dealers what they should know, 
rather than what they might like 
to hear in words of reassurance. 
Pending tax legislation, revision of 
Regulation W and other pressing 
problems were analyzed and vigor- 
ous efforts urged by those effected 
to get favorable action. 

Randolph emphasized the mo- 
tor vehicle’s place in the Ameri- 
can economy and pictured the 
automotive industry as the 20th 
Century emancipator of the pub- 
lic by providing Americans with 
means of quick transportation 
anywhere. 

General chairman of the conven- 
tion was Thomas E. Walkey, of 
Clifton Chevrolet Co., Silver City. 
Presiding over the convention was 
R. Dean Wait, Carlsbad Ford deal- 
er, president of the association, who 
deplored increasing toll highway 
fatalities, and urged aggressive 
steps by state and local officials to 
curb accident rate by stricter en- 
forcement traffic laws. 

Diversion at the convention in- 
cluded cocktail parties, luncheons 
and a banquet and ball, featuring 
floor show. Opening evening a 
western barbecue was held in the 
mountain foothills and an after- 
noon motor tour was made through 
the Silver City mining district as 
guests of the Chino Mines division, 
Kennecott Copper Corp. 

Tea, luncheon and a card party 
at Silver City’s Women’s club was 
given for ladies during convention. 

Officers were elected as follows: 

R. Dean Wait, of Carlsbad, re- 
elected president; Herbert L. 
Galles jr., Albuquerque, vice-pres- 
ident; Thomas C. Closson, Santa 
Fe, secretary-treasurer. 

Directors are Joseph W. DuBois 
jr., Santa Fe; A. E. Thomas, Albu- 
querque; Leo J. Valdez, Lascruces; 
E. Lee Orbison, Las Vegas; John 
Hall jr., Roswell; Thomas E. Wal- 
key, Silver City; Lorville S. Pickett; 
F. Howard Lackey, Raton; Reese 
Cagle, Clovis. 

Directors at large are: R. Dean 
Wait, Carlsbad; Thomas C. Closson 
jr., Santa Fe; Herbert L. Galles jr., 
Santa Fe. 


Hot Seat 

SPOKANE.—Firemen here re- 
ported an automobile fire, causing 
heavy damage to the upholstery, 
was started when an unidentified 
woman driver slid across the front 
seat to the steering wheel, causing 
an extremely strong spark of 
static electricity to jump from her 
body to the ceiling. 





Most auto brasshats took time out the other day to read Harry 
Bennett’s new book, “We Never Called Him Henry,” recalling inci- 
dents in his 30 years as righthand man to Henry Ford. . . Despite 





Wembhoft 


sota, Mississippi, Tennessee and Ohio . . 


when they criticized the Ford car; 
went sledlength in recognizing the UAW-CIO... 

Sax Lloyd, NADA’s first vice-president, is busy 
this fall with six speaking engagements at dealer 
conventions in Colorado, North Dakota, Minne- 


many inaccuracies and a bald attempt to whitewash 
the author of any wrong doings, Bennett’s contro- 
versial book does point up some events of particu- 
lar interest to the automotive trade... 
Charley Sorensen was president of Ford Motor Co. 
for eight hours (following Edsel Ford’s death); of 
why the senior Ford decided to double the number 
of Ford dealers and how Edsel finally halted the 
program; of how various sales managers were fired 


Of how 


of why Ford 


. Milwaukee dealers are 


giving serious consideration to an apprenticeship program; Buffalo 

dealers are being urged to donate junkers to a local school... 
Chicago Ford dealers report used-car inventories have increased by 

about 10 percent, while customer labor volume has decreased the 


same amount , 


. . Philadelphia dealers have turned over 16 driver- 
training cars to local high schools . 


. . Washington State association 


has boosted its membership to 556; has set goal of 600 by year’s end 
... Minnesota group has added 44 new members. 





Pete WeMHorr, Editor, 
Automotive News 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 


AUTOMOTIVE 
D and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
€ ™ the dealer on every used vehicle accepted in partial payment for a new 
A A car or truck. §3. Every dollar of gasoline tax collected by state or federal 
L governments applied to the building and maintenance of highways. §4. The 
£ € elimination of government and bureaucratic controls over this industry. 
R R 15. A return to the precepts of independence and the rewards of applied 
energy and ability, which made America and gave more or her citizens 


NEWS more of the better things of life than anywhere else in the world. 





Unions—and Excitement 


— interest by labor unions in organizing dealer 
shops is no reason for alarm. 


Union leaders have been eyeing dealer shops for some 
time. Strictly as a business proposition, it seems to them to 
be one of the few remaining plums. 


But it is a plum only if some way can be found to 
organize the shops as a group. There’s no percentage in 
organizing dealers shop by shop. 

You hear much talk of union ideals, of solidarity and 
brotherhood. But the professional unionist doesn’t see it 
that way. He looks on it as a source of revenue. However, 
there’s no profit in it if he has to knock off one shop at a 
time. That costs too much money. 

So the idea is to whoop up the publicity, try to get dealers 
scared so they will band together and act as a unit. Then if 
you knock them off, you have a profitable deal. 

Various unions have been trying this for years. They 
have tried to get city dealer associations to act for all 
the dealers. If that fails, they turn to line groups. In 
some cases they have been successful. 


This seems to be one case where you turn the old adage 
around: “Divided you stand, united you fall.” 
Best bet seems to be for each dealer to remember that 


unions feed on discontent. Make your shop a good place to 
work. Make an effort to know and understand your men. 


* * * 


NUCDA’s Convention 


As dealers have a big job to do in Tampa, Nov. 
27-29, at the annual convention of the National Used 


Car Dealers Assn. 

While the association has been in operation now for sev- 
eral years, it still has a long way to go to adequately 
represent the independent used-car industry. 

There has been too much factionalism in the association, 
too much looking for a personal angle, too much indifference. 
By and large, most of the men who have led the association 
have tried to do a good job. 

But the fact remains that the job of putting the associa- 
tion on a firm foundation still remains to be done. 


In these present uncertain times for the auto industry, 
the opportunity to do the job is still as great as ever. The 
need is there. 
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Auto 
Forum 


Eprror’s Note: Following is one 
of a series of articles written 
especially for Automotive News 
by managers of the various state 
auto dealers associations: 


By David P. Whelchel 


Exec, Vice-Pres., Tenn. Dealers Assn. 


OMETIMES it seems to me that 
just about everybody has his 
hand out. The politicians appear 
thorough job on 
they “can 


nothing.” 





the highest offi- 
cials in the land 





fi faces the greatest 

D. P. Whelehel tory, from a cruel, 
ruthless and barbarous enemy, the 
heat is still put on Congress, more 
than ever, for non-defense spend- 
ing. 

It seems that some congressmen 
and senators are elected chiefly on 
the basis of the handouts they can 
secure from the federal government 
for their states and districts. Every- 
one wrings his hands and pleads 
for economy in government... but 
only for the other fellow. 


Consequently, the way a lot of 
politicians get elected to office 
is by promising more handouts 
than his opponent. 

With a situation thus created, the 
“Come-and-Get-It” system has pro- 
duced an era of graft, corruption 
and scandals, unparalleled in the 
nation’s history. We read in the 
papers every day about the tieins 
of crooks with corrupt politicians 
and office holders, polluting our 

government in an alarming man- 
ner, and always at the taxpayers’ 
expense. 
J ok + 

Dern here in Tennessee we have 

just gone through a disgusting 
and nauseating experience in un- 
covering gross abuses in the relief 
program and in the training schools 
set up for veterans, under the G.I. 
bill of rights. The spectacle of the 
easy-money boys milking the tax- 
payers on such a grand scale was a 
real shock! The same thing has 
probably been going on in all the 
other 47 states. 

This could hardly be otherwise, 
when it is realized that some of 
our government leaders indulge 
in ways and means to get theirs, 
such as exerting influence for 
RFC loans, accepting bribes and 
favors for government contracts 
and favors and innumerable oth- 
er instances that everyone reads 
about daily. 

In order to finance such large- 
scale extravagances, the local, state 
and national governments are 
searching frantically for every con- 
ceivable means to increase the tax- 
payers’ burden. Taxes are rapidly 
approaching the state of confisca- 
tion. 

* oa + 

Ts federal government last year 

collected in excess of $50 billion 
in taxes, and, when the local and 
State taxes are added to this total, 
the whole amount is practically un- 
believable—yet we are told some 
$10 to $16 billion more must be col- 
lected by the federal government 
alone. 

The ministers and religious lead- 
ers say that the nation’s moral tone 
must be strengthened, if we expect 
to survive. They probably have a 
good point there. 

From the standpoint of busi- 
ness, however, it seems to me that 

(See FORUM, Page 31, Col. 3) 


10 Years Ago... 


The Big Story 


The OPM has announced that automobile production will be cut to 


to have done a 
selling people that 
get 
something for 

Although we 
have been told by 


that our country 


crisis in its his- 
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COME ON,SON, 
DON'T You PAY ANY 
ATTENTION TO THOSE 


BAD, BAD MANS 
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‘Memorial to Jordan? .. . 





This is an open forum for the discussion of any subject of interest to our 


readers, and your letters are welcomed. 


No attention is given to unsigned 


letters but you may sign your name with the assurance that it will not be 


used, if you so request, 


Address Editor, Automotive News, Detroit 26, Mich. 





Calling Ned’s Rooters 

Just wish to compliment AvutTo- 
motive News on its Ned Jordan 
column, which I enjoy immensely, 
and which I believe a lot of the 
oldtimers in the automobile indus- 
try also do. The column arouses 
memories of early automotive 
events and many sales and adver- 
tising anecdotes, many of them 
epochal. And the humor is mellow 
and kindly. 

I thought of Ned Jordan recently 
when I reached Laramie, Wyo., 
coming back from the West Coast, 
on the Union Pacific. I saw a stage 
coach on display in the station. The 
name “Laramie” brought back 
memories of that classic advertise- 
ment written by Jordan in the early 
days of the _ industry, entitled 


|“Somewhere West of Laramie,” to 


promote the sale of the Jordan 
Playboy. 

As you know, that advertise- 
ment is one of the most famous 
automobile advertisements ever 
written, and is referred to even 
today as a great classic of color 
and singing human appeal. 

I thought it might be a great 
|idea if some person or organization 
|—AUTOMOTIVE News comes to mind 
\first—might start a movement to 


204,848 units for December, a drop of 48.4 percent below normal pro- 
duction schedules ... Mechanic pirating was reported by dealers to be 
growing by leaps and bounds throughout the country ...A new 7 
percent excise tax on new cars, as well as a $5 annual use tax on cars, 
was okayed by Congress, and will go into effect on Oct. 1 of next 
year. Other measures on trucks and tires were included in the bill. 


—From the files of Automotive News. 








honor this founder of an automo- 
bile company who was so gifted 
with his pen. 

I understand Laramie is a city of 
about 15,000 population and has a 
morning and an afternoon news- 


paper. Possibly the movement 
might be started through these two 
newspapers by Automotive News, 
and I am sure many national auto- 
mobile dealers would also chip in 
to help. I sure would be glad to 
go along. 

What I suggest is the purchase 
of a Jordan Playboy that this ad- 
vertisement sang about, set it in 
some public place for display— 
maybe under glass—with a large 
reproduction of the advertise- 
ment. 

I think Ned Jordan might be 
invited and honored at the dedica- 
tion ceremonies. 

I would greatly appreciate having 
this letter in your valued publica- 
tion to get readers’ reactions. 
Henry T. Ewan, president, Camp- 
bell-Ewald Co., Detroit. 


* ” * 


Dealer Salvage 
AUTOMOTIVE News, Sept. 10, page 
93, refers to a salvage company 
formed by Quad Cities’ dealers. 
What are name and address ?—Lapo 
& Scuuustap (Nash), Tampa. 
Epiror’s Note: Suggest you con- 
tact Vincent J. Neu, 4th & Iowa 
Sts., Davenport, Ia. 
* ¢ 


1950 Production 

Will you please give me the total 
of cars and trucks manufactured 
and sold in 1950.—W. L. Brazn, 
manager, Jones Chevrolet Co., Boni- 
fay, Fla. 

Epitor’s Note: Production totals 
for 1950 were: 1,343,923 trucks and 
6,658,510 cars. Sales were: 1,142,- 
307 trucks and 6,326,438 cars. 
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Now. especially, durability is a highly 





prized quality in automobiles. That's 
Here’s why AIRFOAM is . 
J what makes AIRFOAM cushioning a 
a greater selling feature today 
than ever before greater selling feature than ever before. 
‘ Long Life— . 
. keeps its shape, won’t lump up or It provides more comfort, for a longer 
t mat down 
tennis Casiieas time, than any other type of cushioning 
molds itself to the body, provides : . , . 
firm, uniformly restful support -and keeps interiors in better shape. 


Protects Upholstery— 
wear on fabrics is greatly reduced 


Stays Cool in Summer— 


AlrFoaM is self-ventilating; stays 
cool in stickiest weather € 
. § Bigger Resale Value— 
after years of use, cushions still look 
new, enhancing resale value of car 
National Advertising— 


big full-color national ads are SUPER- CUSHIONING BY 
dé 


helping stimulate the demand for 


| this wonder cushioning JZ 


We think you'll like 
“THE GREATEST STORY EVER TOLD” THE GREATEST NAME IN RUBBER 
ir 


Every Sunday— ABC Network 





Airfoam—T, M, The Goodyear Tire & Rubber Compaay, Akron, Ohle 











6 
Blamed for High Traffic Toll .. . 


U.S. Aide Deplores 
Shop Trainee Lag 


of training. I say that this con- 

dition is a major influence on the 

detrimental opinion that the gen- 
eral public has in regard to auto 
repair shops. 

“It is a major influence on the 
shoddy workmanship done on our 
nation’s automobiles. It is a major 
reason that millions of cars on our 
highways are not’ mechanically 
safe, and mechanical failure is one 
reason that we have killed more 
persons on our highways than have 
died in all the wars in which the 
United States has engaged.” 

Patterson said that because of 
the lack of cooperation in estab- 
lishing apprenticeship programs in 
the auto repair industry the average 
apprentice does not feel that he 
belongs, that he is a part of a great 
program to build America and that 
his interests are being looked after 
and protected. 

To build strong apprenticeship 
programs and assure the nation 
the finest mechanics that proper 
training can produce, Patterson 
called upon the auto repair indus- 
try to get together and establish 
systematic training programs with 
work progression, standard appren- 
tice wages, proper supervision and 
other sound training practices. 

By doing this, he said, the 
industry will be able to train 
proficient mechanics, cut down 
unnecessary slaughter on our 
highways and bring the craft of 
auto mechanic to the high public 
esteem it deserves. 

Patterson asked the delegates to 
the metal trades convention for 
continued support and for addi- 
tional time and effort spent on their 
part to promote apprenticeship in 
al trades. He said that apprentice 
registrations were down and that 
more work was necessary to keep 
programs up to strength. 

The delegates were informed that 
the armed forces were drafting 
about 1,000 apprentices a month 
and that added effort was neces- 
sary to replace them. Patterson 
also said that in his opinion the 
same deferment consideration given 
young people who were preparing 
to be doctors, scientists or engi- 
neers should be extended to those 
who were training for the skilled 
trades. 








SAN FRANCISCO. . F. Patter- | 
son, director of the Ses aici of | 
Labor’s bureau of apprenticeship, | 
last week blamed the lack of Sy8- | 
tematic and well-organized automo- 
bile mechanic training programs 
for the bad mechanical shape of 
millions of cars on American high- 
ways and charged that poor work- 
manship was causing many motor- 
ists to lose their lives. 

Delegates to the 44th annual con- 
vention of the AFL metal trades 
department, meeting this week in 
San Francisco, heard Patterson lay 
the blame for poor programs of 
training for auto mechanics to the 
lack of cooperation in the support 
of apprenticeship shown by the 
components of the auto repair in- 
dustry. He said the present condi- 
tion in the industry “can and must 
be corrected.” 

“Apprenticeship in the auto re- 
pair services is in a serious con- 
dition,” Patterson said. “Two out 
of every three apprentices who 
begin training as auto repairmen 
fail to complete their full periods 


Lloyd, Smead 
Talk at Opening 
Of N. D. Parley 


FARGO, N. D.—J. Saxton Lloyd, 
NADA vice-president, and L. W. 
Smead, Ford division sales man- 
ager, were slated to speak today 
(Oct. 1) at the annual convention 
of the North Dakota Automobile 
Dealers Assn. here. 

The two-day conclave opened of- 
ficially last night at a party in 
Moorhead, Minn., given by the 
Fargo-Moorhead Automobile Deal- 
ers Assn. 

Business sessions started today 
with an address by NDADA Presi- 
dent William C. Davis of Bismarck, 
and a report by Manager George 
Dixon. Mayor Baldwin of Fargo 
and Merle Anderson, president of 
the Fargo-Moorhead association, 
also spoke. 

In addition to Lloyd and Smead, 
whose topic was “Gasoline and 
Spring Wheat,” other first-day 
speakers included: Martin H. Coch- 
ran, partner in the tax firm of 
John W. Stokes & Co., “You Will 
Have an Estate, What About It?” 
and Joseph Leopold, Dallas busi- 
ness consultant. 

Evening entertainment included 
a cocktail party by the Automotive 
Wholesalers of Fargo and the an- 
nual banquet where Art Briese, Hot 
Springs, Ark., humorist, spoke. Sec- 
ond-day sessions will feature open 
forum discussions and the election 
of officers. 



















Revised Dues Schedule 


Implemented by NADA 


WASHINGTON. — New dues 
schedules put into effect by the 
National Automobile Dealers 
Assn. were “designed to make 
the payment of dues more equit- 
able in all dues brackets,” it was 
announced here. 

The revised schedule, based on 
average annual deliveries of new 
cars and trucks in the period 
1947-1950, is as follows: Over 750 
units, $250; 500-749, $150; 400- 
499, $100; 300-399, $60; 150-299, 
$40; 75-149, $25 and 0-74, $18. 


Arrow in Spartanburg 
SPARTANBURG, S. C.— Arrow 
Armatures Co. of Boston will 
launch manufacturing operations in 
Spartanburg about Jan. 1, 1952, 
upon completion of a new plant on 





Beaumont road at that time. | 





Old Cars at Greenfield Village Festival— 


A real old-fashioned traffic jam was one of the highlights of the first annual Old 
Car festival held at Greenfield Village, Dearborn. Just to left of center is a Keystone 
Kop who doesn't seem to care. The horse on the right is part of a team that was 
drawing an ancient, creaking fire engine. Cranking contests, auto “beauty” contests, 
an old-fashioned brass band and steam calliope, Charleston dancers, a ‘‘slow-motion” 
driving contest and a real wedding in Martha-Mary chapel were all part of the big 
festival in which 88 cars participated. The 1905 Pope-Toledo (between the Keystone 
Kop and the horse) won grand prize. 
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trict 5, Pocatello. 
Weeks reported about 275 of the 
association’s 301 members turned 
out for the meetings. 


tors were: 
(Ford), 
(Hudson), 
| (Ford), 
Freeland 
| District 2, Charles Adams (Ford), 
Lewiston; 
Moscow; 
let), Grangeville, and Willard John- 
son (Ford), 


Boise; 
let), 
Nampa, and James Murray (Chev- 
rolet), 
J. Snaeth jr. 
|H. P. Spence (DeSoto), Twin Falls; 
Andv 
and Oliver Hanzel (Chevrolet), 
pert. 
(Chevrolet), 
(Dodge), 
(Dodge), 
Corey (Nash), 


Mo. Dealers Plan 
District Parleys 


recently to tour the Olds plant and to participate in a service forum. Elmer Kohl, 
William J. Buxton, addressed the group and then led a round-table discussion of service topics. 
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Ohio Service Bosses Visit Olds— 


Twenty-three service managers and representatives from Oldsmobile dealers in Cleveland and Columbus, O., flew to Lansinc 


factory service manager, and his assistant 


NASCAR Heading for a Showdown . 





Mexican Race a Controversy 


By Sam Sampson 


Staff Writer 


DETROIT.—The Second Mexican 


Road Race, set for Nov. 20-25, will 
be run without official entries from 
NASCAR drivers, 
last week, because of bans placed 
on them from two sources. 


it was learned 


Observers view the controversy 
as the beginning of a showdown 
between AAA and NASCAR, 
which have been feuding for 
some time. 


The bans will eliminate such pop- 


ular drivers as Hershell McGriff, 
winner of the Mexican event last 
year in an Olds 88; Johnny Mantz, 
who placed third in the race last 
year with a Nash Ambassador; 
Herb Thomas, Hudson Hornet driv- 
er and winner of the Darlington 
500-miler this year, and many other 
top drivers of NASCAR tracks this 
season, such as Marshall Teague, 
the Flock brothers, Frank Mundy, 


Idaho Dealers 
Nominate 20 for 


Directors’ Posts 
BOISE, Ida.—Four members from 


each of the five districts of the 
Idaho Automobile Dealers Assn. 
were nominated for election as di- 
rectors at district meetings held 
recently. 


Elections for director’s posts will 


be held at the annual convention 
of the Idaho association, Oct. 5-7, 
in Sun Valley. 
|are elected, they in turn elect their 
own president, 
secretary for 
among the members. 


After the directors 


vice-president and 
the coming year 


District meetings were held as 


follows: District 1, Coeur d’Alene; 
district 2, Lewiston; district 3, 
Boise; district 4, Jerome, and dis- 


Secretary Leon 


Nominated for election as direc- 
District 1, H. C. Seeber 
Kellogg; Walter Frank jr. 
Wallace; Frank Evans 
Sandpoint, and William S. 
(Dodge), Coeur d’Alene. 


(DeSoto), 
(Chevro- 


Jack Lawton 
Gene McMillan 


Orofino. 

District 3, Calvin Bosse (Nash), 
J. V. Chamberlin (¢Chevro- 
Weiser; Earl Smith (Ford), 
Emmett. District 4, William 
(Oldsmobile), Jerome; 


Buhl, 
Ru- 
R. G. Cranney 
Max Lunt 
Montpelier; Jack Blair 
Pocatello, and Ira N. 
Idaho Falls. 


C. Anderson (Dodge), 


District 5, 
Preston; 


JEFFERSON CITY.—Three dis- 


trict meetings have been scheduled 
for this week by the Missouri Au- 
tomobile Dealers Assn. for districts 
one, two and seven. 


The first meeting will be held in 


Gallatin, on Oct. 2. Another will be 
held in Kirksville on Wednesday, 
Oct. 3, and the third in Wentzville 
on Oct. 8. Districts were asked to 
bring key personnel as well as the | 
manager and sales manager. 







| Curtis Turner and Tommy Thomp- 
|} son. 





ants, France continued. He said 
that the race organizing committee, 
which he took to be the promoter, 
does not assume any responsibility 
for accidents which the drivers and 
assistants, or anyone else, may 
cause or be the victims of. 

And finally, France pointed out 
that the entry fee of $579.50 is dou- 
ble that of last year while the prize 
money has not been doubled. In 
addition, he objected to the rule 
stating that unless 175 entries are 
received, the race will be cancelled. 

France said that even if the 
minimum of cars were entered, 
the entry fees would more than 
cover the total prize money. If 
the maximum of 300 cars entered 
the race, France said, the pro- 
moter would show a profit of 
more than $100,000 on entry fees 
alone. 

“In view of the facts outlined,” 
France said in his bulletin to 
NASCAR drivers, “NASCAR will 
not give permission to compete in 
this event. Any registered mem- 
bers who disregard this notice will 
suffer the penalties as outlined for 
unsanctioned events in the 1951 
NASCAR Rule Book.” 

It was learned that Goodman 
recently made a strong plea that 
the AAA permit the temporary li- 
censing of all American entrants 
in the second Mexican race, but 
his request was denied. 


The American racing licenses are 
being issued by the U. S. affiliate of 
the FIA (international governing 
body), which is the AAA. In the 
rules to apply for licenses, as sup- 
plied by Roland Goodman, foreign 
public relations head for the “11 
Carrera Panamericana,” it was 
stated: 

“The Contest Board (AAA) will 
check its record on applicants 
who do not already have AAA 
licenses. If its records show that 
the applicants have participated 
in U. S. races not sanctioned by 
the AAA Contest Board, the ap- 
plication will be rejected.” 


This apparently eliminates even 
AAA licensed drivers who have par- 
ticipated in NASCAR events, which 
are not under AAA sponsorship. 

Meanwhile, Bill France, president 
of NASCAR, issued a memorandum 
to drivers last week in which he 
stated that NASCAR will not give 
permission to its drivers to com- 
pete in this event. 

France pointed out what he con- 
sidered four “unfair and unethical 
policies of auto racing.” 

First, France said, the rules 
provide a “rather hazy explana- 
tion as to what may be modified, 
and in what manner the modifi- 
cations may be made.” He said 
he had talked the matter over 
with several auto manufacturers, 
and “inasmuch as the power 
plants and other parts of the car 
are permitted to be modified, 
then it ceases to be of any real 
interest to American manufac- 
turers.” 

Secondly, France said that there 
was no public liability or spectator 
insurance carried by the promoters. 
In this event, he said, the com- 
petitors take all responsibility, and 





Johnson, Parsons Wins 
Nominations in Conn. 


HARTFORD, Conn.—James R. 
Johnson and Robert E. Parsons are 
the two nominees for NADA direc- 
tor for Connecticut, the Connecti- 
cut Automotive Trades Assn. an- 
nounced here. 

The two received the greatest 
number of votes in a nominating 
accept personally all risks inherent election and will appear on the bal- 
in their participation in the race.|lot which will be mailed to NADA 

Third, there is no apparent bene-| members in Connecticut this month, 
fit plan coverage for the contest-|CATA said. 





Used-Car Bulletin from Detroit . . . 


Latest Auction Priees 


(Aptco Auto Auction. Sale every Wednesday.) 


Sept. 26 Sept. 19 


(Bidding very brisk. (Bidding brisk with many out-of- 
out of 113 offerings.) town dealers present. Sold 79 units 


Sold 75 units 





BUICK—'59 Super _4-dr., $1,640*. '47 out of 105 entries.) 
sn conv., 770. 41 RM 2-dr BUICK '51 Super 2-dr., $2,100. °50 
. 7 , . 7 . Snecial 2-dr., 2 at $1,325*; 4-dr., $1,- 

oe (61) club coupe, §$2, 300. °49 Super 4-dr., $1,325* "47 

CHEVROLET — ‘50 SL Deluxe club conv., $770. 
coupe, $1,335; 2-dr., $1,320; FL De- CADTLLAC—’50 (61) club coupe, $3 
luxe 4-dr., $1,275; FL Special 2-dr. 225*. °46 (62) 4-dr., $1.175°. 
$1,150. °49 SL Deluxe club coupe CHEVROLET—’51 Bel-Air, $1,925. ’'50 
$1,120. '48 FM 2-dr., $980; SM 4-dr., FL Deluxe 2-dr.. $1,305. '49 FL De- 
$810. luxe 2-dr., $1,100, $1,075, $1,050; SL 

CHRYSLER - "48 Windsor club coupe, Deluxe 4-dr., $1,080. 

S2.025. °46 Windsor club coupe, $775. DODGE—'49 Wayfarer 2-dr., $1,055. '48 

DeSOTO—'51 conv., $2,225* 50 Cus- Cust lub 850. °47 Cust 
tom club coupe, $1,585*. — - coupe, $850. '47 Custom 
DODGE—'50 Coronet club coupe, $1,- wae < nee 
460*. °49 Wayfarer 2-dr., $885, $890: FORD—’51 Deluxe (8) 2-dr., 2 at $1,- 
Coronet 4-dr., $1,190, $1,100. 48 560. °50 Custom (8) 2-dr., $1,265: 
Custom 4-dr., $965; Deluxe 4-dr. Crestliner, $1,410. '49 Custom (8) 
$820. °46 Custom 4-dr., $630. 4-dr., $1,010; 2-dr.. 2 at $990, $985 
FORD—’50 Deluxe (8) 2-dr., $1,040; HUDSON—'48 Super (6) 4-dr., $765 
(6) 4-dr. (comm.), $895. ‘49 Custom -_ — 9. s on. s nm 
(8) club coupe, $1,085, $1,050; 2-dr ae a $1,275; Cosmo 
$1,050*, 2 at $1,045; Deluxe (8) 2-dr. . —" = 
$935, $900: Custom (6) 4-dr., $970 MERCURY ‘49 4-dr., $1,145, $1.070 
FRAZER—'51 4-dr., $1,545. °49 4-dr 2-dr., $1,200, $1,175. '46 4-dr., $820 
$1.000*. ‘48 4-dr., $700 | NASH—'51 Rambler suburban, $1,330 
HUDSON—'48 Super (6) 4-dr., $765 '50 Statesman 2-dr., $1,285 
KAISER ~"51 Special 4-dr., $1,090. "48 OLDSMOBILE—'48 (98) conv., $1.145: 
4-dr., $720, $605. °47 4-dr., $570 (76) 4-dr., $935. '47 (78) 4-dr., $855 
MERCURY—’'48 4-dr., $740. : f : F 
NASH—’'49 (600) 4-dr., $970*, $905 PACKARD—'48 Super 4-dr., $890. 
OLDSMOBILE—'47 (78) 2-dr., $700 PLYMOUTH—'51 Cambridge 4-dr., $1,- 
PLYMOUTH—’'51 Cranbrook 4-dr., $1,- 785. °47 SD club coupe, $715. ‘46 
595; conv., $1,775. '50 SD _ club Deluxe 2-dr., $410. 
coune, $1,310. PONTIAC—'51 Chieftain (8) 2-dr., $2,- 
PONTIAC—'51 Chieftain (8) 4-dr., $2,- 410*. 50 Chieftain (8) club coupe, 
200, '50 Chieftain (8) 2-dr., $1,630. $1,420 
"48 SL (8) 4-ar. 015: (6 -dr., cecil = . 
pA Ree ae STUDEBAKER 51 Champion 4-dr., 
STUDEBAKER "50 Champion 4-ar., $1,395. '50 Champion 4-dr., $1,140. 
$1,150 WILLYS—’48 Jeepster, $660. 

*Indicates automatic transmission or overdrive. 


Other Auction reports are on Pages 28, 29 
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How many passenger cars, 


inc 














, and what makes, were sold 
in the Philadelphi ket in 
‘id p 
Be, 
or, = 
the first 6 months of 1991? 
ay a 
ut 
u- 
in 
\ * 
1 i) 
; How many commercial cars ? 
d. . 
1 
\\ 
[ 
3 \\ 
| 
; 
0 
: THE INQUIRER—First newspaper in 
Philadelphia in TOTAL AUTOMOTIVE 
1 ADVERTISING— publishes this and other 
: valuable information as a continuing study 
; for the automotive industry. 
t 
“Philadelphia Automotive Facts” covers new 
automobile sales—passenger and commercial— 
in the Philadelphia Market. Includes previous : 
year comparisons and New Car Sales Index, : 
representing turnover of new passenger cars a 
; per family by specific area inside the City, es 
| and by counties in the Retail Trading Area. oe 
a If you do not already receive “Philadelphia Re 3 
a Automotive Facts”, contact your nearest Inquirer be 
representative or the National Advertising by. 
Department, The Philadelphia Inquirer. F 
Be 
W/ Now in its 1I8* \ + ° ° 
“Reversing leadosip 7 Che Philadelphia Mnquirer 
Advertising Leadership 


in Philadelphia! 


Philadelphia Prefers The Inquirer 





Exclusive Advertising Representatives: 
GEORGE S. DIX, Penobscot Bldg., Detroit, Woodward 5-7260 
ROBERT T. DEVLIN, JR., Empire State Bldg., N.Y.C., Longacre 5-5232; EDWARD J. LYNCH, 20 N. Wacker Drive, Chicago, Andover 3-6270. West Coast 
Representatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco, Garfield 1-7946 * 1127 Wilshire Boulevard, Los Angeles, Michigan 0578 
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Dealer McKinney Presents Third Ford— 








intendent of schools, looks on. 








E. R. McKinney, Ford dealer at Oswego, Kans., has presented a third Ford to the 
Oswego high school to be used in driver training courses. Shown are McKinney (left) 
giving the keys to Jim Harris, driver training instructor, while John R. Hughes, super- 


Sees Fewer Makes at Higher Prices 


REGINA, Sask. 


John C. Mc-| quantities of these materials avail- 


fore- 


Guire, general sales manager of able for Canadian manufacturers 
Chrysler - Plymouth - Fargo division | will lessen considerably, he 
of Chrysler Corp. of Canada, said | cast. 


here that the automotive industry 
was headed for fewer products at 
higher prices. 

He said in an interview that many 
materials used in making Canadian 
cars are obtained from government- 
controlled American sources. The 


| will go up because of the high 


MOTIVE NEWS every week! 


designed to help you sell your leather-upholstered models, 








FOR DISTINCTION 


AND DURABILITY NOTHING 
TAKES THE PLACE OF 


GENUINE LEATHER 


The distinction and durability that leather confers in the uphol- 
stery of automobiles and furniture stem from its fashion-right 
colors, interesting grains, versatility and adaptability, and from 
the fact that simple care and normal use actually enhance the life 
and beauty of leather. Since leather—and leather alone—is genuine 
it affords you pride and satisfaction in its possession that you 
measure in terms of lasting value rather than fleeting price. 


| With less merchandise, there will 
| be a lower sales volume and prices 


level 


of operating expenses, he added. 


More than 100,000 persons read AUTO- 


Town & Country, House Beautiful and House & Garden. 
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Epitor’s Note: This is another 
article in a series on automobile 
design changes and _ processes. 


VEN the frame 
4 postwar cars has undergone 
some extensive revisions during 
the postwar period. In part these 
changes reflect advances in the 
engineer’s knowledge of stresses 
and the properties of materials. 
More often such revisions are made 
in response to basic design changes. 
Moving the seats and engine for- 
ward has resulted in many changes 
in postwar auto frames. Today’s 
cars have easier access and egress. 
Interior dimensions have been sub- 
stantially increased. 

Other changes in the frames 
of today’s automobile are asso- 
ciated with revisions in springs 
and suspensions. Chevrolet, for 
example, has redesigned its front 


of most of the 





This advertisement 


appears in full color in The New Yorker, 





New Car Styles Lead 


To Stronger Frames 


suspension. By using stampings 
instead of forgings, a 12 percent 
reduction in weight was made 
possible. 

Because of the forward location 
of the engine, most of the front 
cross members are now V-shaped. 
The X-members of the Buick are 
lowered ™% inch on all frames to 
make room for new front seat rests. 


Convertibles and station wagons 
have members of added strength 
to provide necessary stiffness to 
this type of body. This is a trend 
that is bound to be accelerated by 
the growing popularity of the so- 
called “hardtop” convertible. 

of * * 
beginning, the 


N THE hardtop, 


with the center pillars removed, 
was essentially a convertible frame 
with a hard, stiff top instead of a 
fabric top. It was soon evident that 
of 


the lack stiffness presented 
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THE UPHOLSTERY LEATHER GROUP = Tanners’ Council of America + 100 Gold Street +» New York 38, N.Y. 





American Leather Manufacturing Company, Newark, N. J. 
Blanchard Bro. & Lane, Newark, N. J. 
The Lackawanna Leather Company, Hackettstown, N. J, 












Garden State 


The Ashtabula Hide & leather Company, Ashtabula, Ohio 
Eagle-Ottawa leather Company, Grand Haven, Michigan 


Tanning Inc., Pine Grove, Pa. 


Radel Leather Manufacturing Company, Newark, N. J. 





many problems in assembly of t! 
car. 

This is one reason why produ 
tion rates were so low during t 
early days of the hard top cor- 
vertible. Many of the body bracke 
had to be redesigned. New checks 
were installed to eliminate han 
work in assembling the Harp Ton 
models. 

There has been little change i: 
the controversial question of the 
unitized body vs. body-and-franx 
construction. There can be nc 
doubt that independents lik: 
Nash and Hudson favor this typ 
of construction. Their arguments 
in favor of this design include 
claims of better riding qualities 
and lower cost. 

The fact that the new Genera! 
Motors-Cleveland light car (which 
was abandoned) would have used 
a unitized body has led some ob 
servers to the conclusion that this 
is now a favored method of con- 
struction in the industry. This con- 
clusion is hardly warranted. 


* > . 

\ OST informed observers agree 
: that the separate body-and- 
frame will continue to be used by 
any large producer who must sat- 
isfy the following requirements 
(1) Large volume of cars assembled 
in several different areas; (2) 
knockdown assembly for export; 
(3) a certain amount of flexibility 
in assembly although the basic 
body shell is employed by several 
lines of cars. 

Undoubtedly the possibility of in- 
dividuality between the divisions is 
greater for GM with a body-and- 
frame car than it would be with a 
|unitized body. 
| The marked trend toward the 
hardtop sedan model will undoubt- 
edly have a significant effect on 
frame designs of future cars. Also, 
expected greater use of glass and 
light metals will call for changes 
in the frame and chassis of a car. 

It is known that auto engineers 

have under consideration many 
far-reaching changes in the de- 
sign of the steering mechanism. 
It is also apparent that much 
bigger and better braking sys- 
tems are going to be required to 
keep the more powerful cars of 
the future under control on the 
highways. 

It seems evident enough that no 
part of an automobile as we know 
it today will stand still. Probably 
the least basic change will be in 
the engine which, at the moment, 
seems destined to stay ahead of the 
gas turbine for quite a few years 
to come. 

This is not to say, however, that 
the design of the engine—as well 
as the materials of which it is 
made will not undergo substantial 
revisions at the hands of the auto 
industry’s engineers. 


N.J. Teamsters 


Boost Safety 


ATLANTIC CITY, N. J.—Al- 
though disclaiming responsibility 
for most highway accidents involv- 
ing trucks, the Teamsters Joint 
Council of New Jersey-AFL, during 
its annual meeting here, established 
a permanent road safety committee 
to work with similar organizations 
set up by the trucking industry and 
with state agencies. 

Newark City Public Works Di- 
rector Leo P. Carlin, who also 
heads Local 478, International 
Brotherhood of Teamsters, was 
named chairman of the new safety 
committee. In addition to support- 
ing programs already under way, 
Carlin said the teamsters. will 
launch their own safety campaign 
in the near future in an attempt 
to cut down highway accidents. The 
council claims a membership of 45,- 
000 drivers and allied employes. 


Wilson to Speak 
At Defense Parley 


CINCINNATI. This city will be 
the defense center of the nation 
on Oct. 5, when it plays host to 
the 33rd annual meeting of the 
American Ordnance Assn. 

Charles E. Wilson, president of 
General Motors, heads a long list 
of prominent men who'll speak at 
the meeting. Approximately 1,800 
military leaders, industrialists and 
scientists will be on hand. 

Wilson will address a dinner end- 
ing the conclave. The American 
Ordnance Assn. was founded in 
1919. 





UL 
og ee) 
2514 NEW CARS” 


Bud Hauser, of Hauser-Nash Sales, Chicago, says: — 





aaa sold 2514 new cars in 18 months. One big reason was that we gave 


every customer a free Erie Kargard to protect his grille. Many times we 
sold him at full price a Kargard for the rear too, so the deal actually didn’t 


cost us a cent.’’ 


‘This method helped us make many extra sales — those tough sales where 
you've got to make an extra effort to convert ‘no’ or ‘not now’ into ‘yes.’”’ 


‘To publicize the deal, we displayed Erie Kargards on cars in our show- 
Sill 


rooms and on our TV programs. 


THIS REALLY WORKS. You'll sell many rear Kargards at full price to pay for the front 
guards you give that customer free. So those sales won't cost you a cent. And you'll 
aoe TMT oTat MMe aeS TM) lh: LM tol lt Al aol ol aee Smell To ol olla toler 


Give it a trial. You'll find it'll definitely help you sell more new cars. 
cosensemninenna iii esaloiblletdbetsnstasebiasnsibsimemsageniciadincathisiensinton 





IT PAYS to sell ERIE ye 
fender-to-fender KARGARDS rd 7 


OUTSELLS all other bumper guards. 


CHROME PLATING is identical to new car specifications. 


FEATURED on TV twice weekly:—every Saturday at 10 P.M., WNBQ, 
on Hauser's Grand Marquee and every Wednesday at 9:30 P.M., 
WGN-TV, on Hauser’s Family Circle. : 


Advertised in the SATURDAY EVENING POST. 


a 
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WITHSTANDS HEAVIER IMPACTS because of the extra strength in its 
formed metal design and the method by which it is braced to the frame. 


NOW AVAILABLE for Both front and rear of: — 
1951 MODELS 1950 MODELS 


NASH (Statesman) BUICK (Special, Super, Roadmaster) 1950 NASH (Statesman, Ambassador) 


BUICK 
CHEVROLET 1950 NASH RAMBLER (without bumper quard 


CHEVROLET NASH AMBASSADOR (without bumper ) 
rita guard arms) ) CHRYSLER b bh | 
NASH RAMBLER (without bumper quard 1950 OLDSMOBILE (76, 88) / 

DODGE neavé’ he Senko) 1950 OLDSMOBILE (98) | 
| 


ehibe OLDSMOBILE (88 Super) DODGE 1950 PLYMOUTH 


HUDSON (Pacemaker) 
HUDSON (Commodore, Super, Hornet) OLDSMOBILE (98) FORD 1950 PONTIAC 


KAISER dahl athedad ty : HUDSON (Commodore, Super) 1950 STUDEBAKER (Champion) 
HENRY J Tol LITNG 1950 STUDEBAKER 

3 Fs es (Commander, Land 
MInteoyay STUDEBAKER (Champion, Commander a tlh Meant rene 


MERCURY Land Cruiser) MERCURY 





DP Men MSE LA Manufactu Pry) 
ERIE MANUFACTURING Deccsca —— : 
PRESSED STEEL CAR COMPANY, INC. DeSireac | 
a ae PE em rere rae yy ere yee Mt i 
75 — WACKER DRIVE - CHICAGO 1, ILLINOIS 





10 
Servicing Theme 


Of NADA Parley; 
10,000 Expected 


WASHINGTON.—More than 10,- 
000 auto dealers from all sections 
of the U. S. will study methods of 
improving the servicing of the coun- 
try’s 50,000,000 motor vehicles dur- 
ing the NADA annual convention 
in New York City, Jan. 27-30, it 
was predicted at association head- 
quarters here last week. 


According to William Frame, 
Mineola (N. Y.) dealer and chair- 
man of the NADA convention com- 
mittee, the importance of cars and 
motor trucks to the defense trans- 
portation needs of the nation will 
be emphasized in novel clinic dis- 
cussion groups and the convention 
theme—“Automobiles—Essential to 
America.” 

Frame explained that the con- 
vention would allow dealers three 
days together in New York to ex- 
change information on_ service 
problems. 

“Today,” he added, “car dealers 
foresee mounting difficulties in car 
and truck servicing because of the 
stepped-up defense program. The 
convention conferences and special 
clinics should enable them to main- 
tain uniformly high standards of 
automotive servicing from coast to 
coast in the months to come.” 


Calif. Vehicle Code 
Changes in Effect 


SACRAMENTO, Calif. — Nearly 
one hundred changes in the Cali- 
fornia Motor Vehicle Code went 
into effect Sept. 22. 

One of the most important of the 
changes makes it mandatory for 
motorists to complete a full stop 
on meeting or passing school buses 
displaying flashing red lights vis- 
ible from front and rear. Vehicles 
must remain standing until flash- 
ing signal ceases, which indicates 
that children have finished enter- 
ing or leaving buses. 

Another change requires all mo- 
tor vehicles and trailers to be 
equipped with mudguards—either 
fenders, covers or other devices— 
that will effectively minimize 
splashing to rear of cars. 

All vehicles must have at least 
one red or amber stop light, actu- 
ated by a brake system. Television 
sets in view of drivers are pro- 
hibited. 

No loaded rifles or shotguns are 
allowed in cars. 

Slow traffic must keep to the 
right-hand lanes, except when 
passing or preparing for left turns. 

A second conviction in seven 
years for drunk driving will result 
in one-year suspension of opera- 
tor’s license, with no reinstatement 
until proof of financial responsi- 
bility is given. 





S. C. Gas Tax Increases 


COLUMBIA, S. C—The South 
Carolina tax commission reports 
that gasoline taxes climbed to $6,- 
021,306, against $5,081,495 in July. 
There is no state sales tax on 
gasoline. 


The following advertised-delivered prices 
are based on factory retail prices at the 
factories, including spare tires, as estab- 
lished by the Office of Price Stabilization. 
The prices include federal excise taxes 
and factory handling charges, and dealer 
delivery and handling charges. They do 
NOT include transportation csharges, state 
or local sales taxes or optional equip- 
ment. 

BUICK—Special — 4-dr. sed., $2,093.92; 
2-dr. sed., $2,036.92; cl. cpe., $2,002.51; 
bus. $1, 945. 51. Special Deluxe—4-dr. 
sed., $2,139.13; 2-dr. sed., $2,083.13; Rivi- 
era, $2,178.9 conv. $2,508.14. Super— 
4-dr. ,385.78; Riviera, $2,307.19; 
conv., $2,670.80; stat. wag., $3,067.82. 
Roadmaster—4-dr. sed., $2,980.62; Riviera, 
$3,078.42; conv., $3,215.03; stat. wag., 
$3,702.46. (Dynafiow optional at $177.65 
on Special and Super, standard on Road- 
master.) 

CADILLAC—Series 62—4-dr. sed., $3,- 
458.85; cl. cpe., $3,369.24; Coupe De Ville, 
$3,768.11; conv., $3,908.86. Series 60 Spe- 
cial—4-dr. sed., $4,060.61. Series 75— 
7T-pass. sed., $5,098.54; lim., $5,300.02. 
(Hydra-Matic optional at $178.62 on 75, 
standard on other series.) 

CHEVROLET — Styleline Special — 4-dr. 
sed, $1,560.50; 2-dr. sed., $1,508.06; cl. 
pe., $1,513.44; bus. cpe., $1,428.72. Fleet- 
line Special—4-dr. sed., $1,560.50; 2-dr. 
sed., $1,508.06. Styleline Deluxe — 4-dr. 
sed., $1,645.22; 2-dr. sed., $1,594.79; cl. 
cpe., $1,611.94; Bel-Air, $1,872.51; conv., 
$1,987. a stat. wag., $2,144.83. Fleetline 
Deluxe—4-dr. sed., $1, 645.22; 2-dr. sed., 
$1,594.79. (Powerglide optional at $164. 50 
on Deluxe models.) 

CHRYSLER — Windsor — 4-dr. sed., $2,- 






360.47; cl. cpe., $2,338.64; Town & Country net—4-dr. 


8-pass. sed., $3,150.89. 
sed., $2, 574.18; cl. 
$2,911.54; 8-pass. 


wag., $3,018. 80; 
Windsor Deluxe —4- -dr. 
epe., $2,550.99; Newport, 


sed., $3,364.60; Traveler, $2,827. 20; conv., 
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Studebaker Ships Strategic Steel from Belgium— 


In an effort to maintain peak employment in the face of material shortages, Stude- 
baker is reaching across the Atlantic to Belgium for steel with which to supplement 


domestic allotments. Shown here are steel 


billets soon after the freighter Axeldyk, of 


the Holland America Line, unloaded in New York at the end of the 3,000-mile journey 
from Antwerp. The vital cargo is then rushed to Studebaker suppliers who transform 
it into crankshafts, connecting rods and steering knuckles. 


Studebaker Output Firm 
Thanks to Belgian Steel 


SOUTH BEND. — Ever since the 
federal government imposed re- 
strictions on the use of steel for 
civilian purposes, automobile manu- 
facturers have been striving to keep 
assembly lines moving at a rate 
which, in the face of impending 
defense needs, would permit their 
employment rolls to remain reason- 
ably intact. 

The task has been one to cause 
many a plant superintendent more 
than a few uncomfortable moments. 
Supply situations have arisen where 
only emergency methods have pre- 
vented production wheels from 
grinding to a stop. In many cases, 
needed parts reached the appointed 
place only at the last minute. 

In a few instances, Studebaker 
Corp. reports it has been obliged 

to call a halt to the output of cars 
and trucks for a few days so that 
it could catch up on shipments of 
vital supplies and thus be assured 
of steady production in the weeks 
immediately following a brief 
curtailment of activity. 

Obviously, the No. 1 concern of a 
manufacturer such as Studebaker 
is steel. If parts suppliers can’t ob- 
tain it, Studebaker can’t obtain the 
parts. The ultimate outcome of such 
a situation would be the economic 
hardships which go with unemploy- 
ment. 

Months ago it was apparent to 
the top men of Studebaker that 
they would have to uncover a steel 
source outside domestic channels. 
With the speed which is typical of 
industrial people, two of Studebak- 
er’s officials in South Bend pre- 
pared for a journey across the 
Atlantic. They were determined to 
get steel. 

The one-time director of pur- 
chases for Studebaker, P. O. Peter- 
son, manufacturing vice-president, 
had seldom undertaken a more im- 
portant shopping trip. Delayed only 


by the technical requirements 
which precede an ocean voyage, he 
and Treasurer E. E. Richards were 
off for Belgium. 

Once there, they lost little time 
in signing contracts with several 
Belgian companies to furnish vari- 
ous types of forging quality steel, 
both carbon and alloy. ‘ 

The negotiations are now bear- 
ing fruit. Freighters of the Hol- 
land America Line, the Belgian 
Line and others are docking in 
New York at regular intervals 
with the vital material among 
the cargo from Antwerp. 

Through the cooperation of U. S. 
Customs officials, the steamship 
lines and railroads such as the Le- 
high Valley, the steel cargo remains 
but a short time along the piers. 
Swift steps by scores of men in 
these organizations combine to get 
the steel off the freighter, aboard a 
lighter, down the Hudson to a rail- 
road pier and finally on its way to 
suppliers who transform it into 
crankshafts, connecting rods and 
steering knuckles. 

As Harold S. Vance, Studebaker 
chairman and president points out, 
this tonnage from Belgium is by no 
means tremendous. It isn’t going to 
eliminate anxious moments along 
the assembly lines. It isn’t going to 
assure Studebaker’s 20,000 crafts- 
men of uninterrupted employment 
on civilian output. But it is going 
to help. 

“The importation of steel is, of 
course, an expensive proposition,” 
says Vance. 


Makima Takes DeSoto 

E. E. Makima, owner of the 
Makima Motor Sales, 1314 N. 
Saginaw St., Flint, Mich., has ac- 
quired a DeSoto-Plymouth fran- 
chise. He formerly had a Hudson 
dealership in Flint. 





Dealer Employe Relations 


| Must Be Well Planned to Achieve Results, 


CHEYENNE, Wyo.—Mel B. Lind- 
quist, Ford’s general industrial re- 
lations manager, Friday told the 
Wyoming Auto Dealers Assn. here 
that “many of the same industrial 
relations’ principles and practices, 
which have been tested in larger 
organizations, can be effectively ap- 
plied” to automobile dealerships. 

“There is no single factor that 
can contribute more to the success 
of your dealership than a sound 
program of industrial relations— 
both at the factory which produces 
your cars and in your own organi- 





zation,” Lindquist said. 

“On a planned, organized basis, 
industrial relations comprises all 
of those activities, programs and 
attitudes which are intended to 
increase the overall efficiency of 
a business enterprise through 
more effective handling of man- 
power... 

“As I see it, the automobile deal- 
er has a two-way stake in good in- 
dustrial relations. His success de- 
pends first of all upon the people 
who make the car— the factory— 
and then to a much greater extent, 
of course, upon the people who sell 
and service the car—his own em- 
ployes. Unless there is high morale 
and full cooperation at both levels, 
the dealer can’t expect to do busi- 
ness successfully for very long... 

“Good industrial relations at the 





factory is important to the dealer,” 
Lindquist said. “It means uninter- 
rupted production, high - quality 
products, lower factory prices and 


Missouri Dealers 
To Meet Apr. 7-8 
In Kansas City 


JEFFERSON CITY, Mo. — The 
13th annual convention of the Mis- 
souri Automobile Dealers Assn. will 
be held Apr. 7-8 at the Muehlebach 
hotel in Kansas City, it was an- 
nounced here. 

The date for the 1952 conclave 
was advanced by the MADA execu- 
tive committee “in order to avoid 
the early summer weather” which 
hit the organization’s meeting this 
year in May in St. Louis. 

MADA President Don E. Fitzger- 
ald appointed five Kansas City 
dealers to the convention commit- 
tee for 1952. Roland H. Record, 
Dodge dealer, was named chairman 
of the committee. 


Other members include: Don 
Armacost (Studebaker), Benny 
Bentrup (Ford), Harry Rice 


(Buick) and Charles Rost (Chevro- 
let). 

In addition, Fitzgerald appointed 
an auxiliary committee composed 
of a dealer from each of the state’s 
seven districts. Named were: Dis- 
trict 1, Lawrence A. Cooper, St. | 
Joseph; district 2, Robert Rendlen, 
Hannibal; district 3, Dave Golla- 
day, Warrensburg; district 4, A. G.| 
Thomas, Marshall; district 5, Dan} 
Stanley, Joplin; district 6, Zeke| 
Striegel, Kennett, and district 7, 
Dave Riesmeyer, St. Louis. 





Current Prices on New Automobiles 


$3,027; lim., $3,503.24. Saratoga -—— 4-dr. 
sed., $2,977.83; cl. cpe., $2,952.18; Town 
& Country wag., $3,629.83; 8-pass. sed., 
$3,855.64; lim., $4,176.34. New Yorker— 
4-dr. sed., $3,332.81; cl. cpe., $3,303.54; 
Newport, $3,743.89; Town & Country wag., 
$3,967.24; conv., $3,859.34. Imperial—4-dr. 
sed., $3,622.51; cl. cpe., $3,610.06; New- 
port, $3,982.80; conv., $4,335.53. Crown 
Imperial—S-pass. sed., $6,491.25; lim., $6,- 
606.64. (Fluid-Matic optional at $129.16 on 
Windsor, standard on Windsor Deluxe and 
other series. Fluid-Torque optional at 
$163.06 on Saratoga, New Yorker and Im- 
perial series, standard on Crown Imperial. 
Hydra-Guide optional at $221.05 on Sara- 
toga, New Yorker and Imperial series, 
standard on Crown Imperial.) 


CROSLEY Bus. cpe., $915.50; stat. 
wag., $972.50; Hotshot, $924. Super—2-dr. 
sed., $1,003; stat. wag., $1.046; conv., 
$1,005.50; Super Sports, $999. 


DeSOTO—Deluxe—4-dr. sed., $2,201.12; 
cl, cpe., $2,189.63; Carry-All, $2,425.71; 
8-pass. sed., $2,958.48. Custom—4-dr. sed., 
$2,407.15; cl. cpe., $2,387.45; Sportsman, 
$2.723.02; conv., $2,822.19; 8-pass. sed., 
$3,163.49; Suburban, $3,511.51; stat. wag., 
$3,003.05. (Tip-Toe Shift optional at 
$129.27 on Deluxe, standard on Custom.) 


DODGE—Wayfarer—2-dr. sed., $1,912.81; 
bus. cpe., $1,774.88; Sportabout, $1,901.43. 
Meadowbrook—4-dr. sed., $2,033.90. Coro- 
sed., $2,120.01; cl, cpe., §$2,- 
105.06; conv., $2,531.41; Diplomat, §$2,- 
443.11; Sierra stat. wag., $2,727.40; 8-pass. 
sed., $2,872.66. (Gyro-Matic optional at 
$100.51 on all models except Sportabout.) 


FORD—Deluxe 6—4-dr. sed., $1,572.94; 
2-dr, sed., $1,522.24; bus. cpe., $1,424.08. 
Custom 6—4-dr. sed., $1,665.74; 2-dr. sed., 
$1,615.06; cl. cpe., $1,615.06; stat. wag., 
$2,168.27. Deluxe 8—4-dr. sed., $1,651.90; 
2-dr. sed., $1,604.20; bus. cpe., $1,516.40. 
Custom 8—4-dr. sed., $1, 750. 06; 2-dr. sed., 
$1,699.38; cl. cpe., $i, 705.22; Victoria, $2,- 
059.40; conv., $2: 083.97; stat. wag., $2,- 
253.06. (Ford- O0-Matic optional at $173. 22 
on V-8 models.) 


FRAZER—4-dr. sed., $2,359; Vagabond, 
$2,399. Manhattan—conv., $3,075; Vir- 
ginian, $3,075. (Hydra-Matic standard on 
Manhattan, optional at $164.50 on other 
models. ) 


HENRY J 4—2-dr. sed., 
6—2-dr. sed., $1,467.21. 


HUDSON — Pacemaker Custom — 4-dr. 
sed., $2,144.68; 2-dr., sed., $2,101.54; bus. 
cpe., $1,963.90; cl. cpe., $2,144.68; conv., 
$2,642.33. Super 6 Custom—4-dr., sed., 
$2,287.07; 2-dr. sed., $2,238.29; cl. cpe., 
$2,287.07; Hollywood, $2,605.34; conv., $2,- 
826.76. Commodore 6 Custom—4-dr. sed., 
$2,480.01; cl. cpe., $2,455.10; Hollywood, 
$2,780.18; conv., $3,010.97, Commodore 8 
Custom and Hornet 6 — 4-dr. sed., $2,- 
568.32; cl. cpe., $2,543.42; Hollywood, §$2,- 
868.51; conv., $3,099.28. (Drivemaster op- 
tional at $98.67 and Super-Matic optional 
at $158.30 on Pacemaker and Super. Hy- 
dra-Matic optional at $164.50 on Commo- 
dore and Hornet.) 


$1,333. Deluxe 


KAISER—Special—4-dr. sed., $2,165.45; 
2-dr. sed., $2,114.10; cl. cpe., $2,093.55; 
bus. cpe., $1,949.79; 2-dr. Traveler, §2,- 


216.80; 4-dr. Traveler, $2,268.18. Deluxe 
—4-dr. sed., $2,278.43; 2-dr. sed., $2,- 
227.08; cl. cpe., $2,247.62; bus. cpe., $2,- 
114.10; 2-dr. Traveler, $2,329.78; 4-dr. 


Traveler, $2,381.12. (Hydra-Matic optional 
at $164.50 on all models.) 


LINCOLN—4-dr. sed., $2,739.39; cl. cpe., 


$2,689.44; Lido, $2,897.16. Cosmopolitan— 
4-dr. sed., $3,401.55; cl. cpe., $3,346.96; 
conv., $4,148.48; Capri, $3,579.31. (Hydra- 


Matic $178.62 on all models.) 


MERCURY — 4-dr. 
epe., $2,087.41; conv., $2,543.10; stat. wag., 
2,701.48; Monterey, $2,265.74. (Mere-0- 
Matic optional at $173.22 on all models.) 


NASH—Rambler Super—Suburban, $1,- 
847.15. Rambler Custom—Country Club 
sed., $1,929.25; conv. and stat. wag., 
$1,954.25. Statesman Deluxe—bus. cpe., 
$1,806.40. Statesman Super—4-dr._ sed., 
$1,917; 2-dr. sed., $1,890.50; cl. cpe., $1,- 
913.80. Statesman Custom—4-dr. sed., $2,- 
084.45; 2-dr. sed., $2,058.05; cl. cpe., 
$2,081.30. Ambassador Super—4-dr. sed., 
$2,285.10; 2-dr. sed., $2,258.65; cl. cpe., 
$2,280.85. Ambassador Custom—4-dr. sed., 
$2,452.65; 2-dr. sed., $2,426.20; cl. cpe. 
$2,448.40. (Hydra-Matic optional at $164, 50 
on all models.) 

OLDSMOBILE—Super 88 Deluxe — 4-dr. 
sed., $2,278.55; 2-dr. sed., $2,217.79; cl. 
cpe., $2,173.04; Holiday, $2,504.28; conv., 
$2,617.13. 98 Deluxe—4-dr. sed., $2,555.37; 
Holiday, $2,821.49; conv., $2,961.07. (Hy- 
dra-Matic optional at $164.50 on all mod- 
els.) 

PACKARD—200 — 4-dr. sed., $2,417.37; 
2-dr. sed., $2,366.04; bus. cpe., $2,253.84. 


sed., $2,143.15; cl. 


Ford’s Lindquist Tells Wyo. Conclave 


public respect for the product. Bu' 
these advantages are not nearly a: 
great as those the dealer himsel! 
can achieve through a sound, pro 
gressive employe relations program 
of his own. 

“Pm no expert on dealership 
operations, but there are certain 
results which any organization 
can obtain if it has satisfied, 
well - trained, cooperative em- 
ployes—more productivity, better 
quality work, lower costs, better 
customer and public relations and 
more sales and profits...” 
Lindquist listed the following 
“good employes relations” advan- 

tages enjoyed by automobile deal- 
ers: 

They have relatively few em- 
ployes to work with. 

Each dealer is his own industrial 
relations manager,’ establishing 
policies and seeing that these poli- 
cies are carried out. 

“By putting your employe rela- 
tions on a planned, organized basis 
and by making use of good person- 
nel information and practices, you 
can get results that no large com- 
pany could ever achieve,” he said. 

On-the-job training, development 
of management personnel and pro- 
motion from within is easier in a 
smaller organization. 

“And you have another great 
advantage in your size,” he said. 
“It is far easier for you to instill 
in your employes the idea that 
their success is tied hand and 
foot to the overall success of the 
dealership. hey will realize that 
their tong-range job security and 
the continued success of the deal- 
ership are one and the same. 
Once they realize that the success 
of their employer is the best 
guarantee to their own continued 
economic well-being, many of 
your personnel problems will be 
eliminated. 

“Haphazard management meth- 
ods won't continue to work in to- 
day’s and tomorrow’s markets,” he 
declared. “Any organization which 
can’t count on loyal, satisfied em- 
ployes will be under a severe handi- 
cap. ” 


Citizen Award 
Hoffman Gets 1951 


Guardians Honor 


PASADENA, Calit.—Paul G. 
Hoffman, director of the Ford 
Foundation, was honored as “the 
citizen of the year” last week at 
the community dinner of the 
Guardians, a local service organiza- 
tion of about 800 business and pro- 
fessional men. 

The award presentation was 
made by Charles Goldring, presi- 
dent of the Guardians, who stated 
that the award was made to Hoff- 
man because of “his inspiring lead- 
ership in advancing the cause of 
human welfare and world peace.” 

Hoffman, former president of the 
Studebaker Corp. from 1935 to 
1948, was administrator of the 
Economic Cooperation Administra- 


|tion from 1948 to 1950. 


200 Deluxe — 4-dr. sed., $2,561.08; 2-dr 
sed., $2,509.75. 250—conv., $3,320.58; May- 
fair, $3,166.59. 300—4-dr. sed., $2,971.51 


400 Patrician—4-dr. sed., $3,586.25 (Ultra- 
matic standard on 400, optional at $185 on 
other models. ) 

PLYMOUTH—Concord — 2-dr. sed., $1,- 
651.96; bus. cpe., $1,518.97; Suburban, $2,- 
034.18; Savoy, $2, 149.95. Cambridge—4- dr. 
sed., $1, 716.59; cl. cpe., $1,681.64. Cran- 
brook—4-dr. sed., $1,801.61: cl. cpe., $1,- 
772.70; conv., $2,189.23; Belvedere, §2,- 
083.87. 

PONTIAC—Chieftain 6—4-dr. 
862.98; 2-dr. sed., $1,808.70; stat. wag., 
$2,417.60; Catalina, $2,135.54. Chieftain 6 
Deluxe—4-dr. sed., $1,964.10; 2-dr. sed., 
$1,909.85; conv., $2,265.39; stat. wag., $2,- 


sed., $1,- 


501.72; Catalina, $2,197:30. Chieftain 8— 
4-dr. sed., $1,935.41; 2-dr. sed., $1,882.14; 
stat. wag., $2,490.03; Catalina, $2,208.98 
Chieftain 8 Deluxe—4-dr. sed., $2,036.55; 
2-dr. sed., $1,983.27; conv., $2,337.82; stat 
wag., $2,574.15; Catalina, $2,270.73. (Hy- 


dra-Matie optional at $164.50 on all mod- 


els.) 

STUDEBAKER—Champion Custom—4-dr 
sed., $1,632.09; 2-dr. sed., $1,599.11; cl 
pe., $1,626.39; bus. cpe., $1,527.91. Cham- 
pion Deluxe—4-dr. sed., $1,712.61; 2-dr 
sed., $1,679.63; cl. cpe., $1,706.91; bus 
cpe., $1,608.47. Champion Regal — 4-dr. 
sed., $1,794.68; 2-dr. sed., $1,761.95; cl. 


cpe., $1,789.24; bus. cpe., $1,690.79; conv., 


$2,111.81. Commander Regal—4-dr. sed., 
$1,989.22; 2-dr. sed., $1,955.09; cl. cpe., 
$1,983.53. Commander State—4-dr._ sed., 
$2,097.80; 2-dr. sed., $2,063.42; cl. cpe., 
$2,091.86; conv., $2,428.50: Land Cruiser. 
$2.240.77. (Automatic optional at $212.11 
on all models.) 

WILLYS-OVERLAN D—4—Jeepster, $1,- 
530.38; stat. wag., $1.747.32 (four-wheel- 
drive, $2,161.44.) 6@—Jeepster, $1,637.91; 


stat. wag., $1,828.38. 
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FITS DIRECT 
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A FACE BAR 
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REMOVED — YOU MAKE cs UNSIGHTLY 
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Other Budd Barr Automotive 
Necessities 
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wrap-around end rails custom fit 
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$34.95 
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Gravel Shields for Ford and 
Chevrolet Front Fenders 
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Gasoline Door Guards 


4 Guaranteed Chrome Plating to Put 
Car Manufacturers’ specifications. 
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Your cost for Budd Barr Grille 
Guards is reduced by the value 


F 
of the Bumperettes. ALCON SPECIALTY 


SALES LTD. 
258 College Street 
Toronto, Canada 





ANY DETROIT m 
_uevy COMP ASTER 
‘ oh pedford Avenve ee ee ee PRODUCTS ComPANy 


Brooklyn, New York 


16490 Woodward Ave. 
Detroit 3, Michigan 


Contact your nearest exclusive distributor 
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an exclusive Budd Barr franchise. © 


BUDD BARR OHIO 


BUDD BARR 
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: 4507 Lorain Avenue oon COMPANY 
cricace” BATT TMM ate cance 
os Angeles, Calif, 


ee. eo Po ee A « a ee ee eee BA4If7LEIf@ AAI 














Lawsuits Affecting Dealers... 
Court Decisions 


By Leo T. Parker 
Attorney at Law 


ECENTLY a reader wrote: “For | 


many years I have read with a 
great deal of interest your legal 
writings in Automotive News. One 
important subject which you have 
not covered is how we can avoid 
liability for injuries caused by hired 
drivers of motor vehicles, as motor 
trucks used for transporting and 
delivering merchandise to our cus- 
tomers. This is an important legal 
subject. What legal rules do you 
huve that will assist us to educate 
drivers to avoid liabilities?” 


For the benefit of this reader and 
other readers I have reviewed late 
and outstanding motor truck law- 
suits from which to formulate legal 
rules that should reduce damage 
liability from this source. 


First, it is important to know 
that the courts have consistently 
held that automobile dealers and 
others are not liable for injuries 
caused by a motor vehicle being 
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operated at the time of the injury 
by an independent contractor. 
Also, an employer is not liable 
for injuries effected by a regular 
|driver who effects an injury when 
|}acting outside the scope of his au- 
| thority or employment, as where he 


| 


|uses the vehicle for his own pleas- 
ure or purpose. 

Also, the higher courts have con- 
sistently held that if the driver of 


which he agrees that he will not 
permit strangers to ride on the 
truck, or permit any person to 
drive the truck and, further, that 
he will use care when driving the 
truck, the employer may avoid or| 
from failure of the employe to com- 
ply with the terms of the contract. 

This is so because a majority of | 
courts hold that where the driver | 


| 
| 


deviates from a regular route, or| 


employe acts outside the scope of | 
his known authority. See Willis, | 
165 Ala. 231. 


* * * 


|\Employer Not Liable 
|" [HERE is a vast legal difference 
between a mere employer and 
an “independent contractor.” Some | 
|courts hold that an employer is not | 
| required to pay such taxes as social | 
| security, state workmen’s compen- | 
| sation, unemployment compensation 
and the like on an “independent 
| contractor.” 
Also, generally an employer is| 
not liable in damages for injuries 
to third persons caused by an “in-| 
dependent contractor.” Moreover, 
an employer is not liable in dam- 


a motor vehicle signs a contract in|@ges, or for payment of compensa- 


tion, under the state workmen’s 
compensation act, to an independ- | 
ent contractor killed or injured 
while performing his work. 

For example, in Wilds v. More- 
house, 42 N. W. (2d) 649, it was 





ported products for a fixed com-| 
pensation per load. 
The truck owner was seriously 





of a motor vehicle disobeys his em- 
ployer’s instructions, the employer | 
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injured and he sued his employer 
for compensation under the state 
workmen’s compensation act. The 





month after month business- 
getting ads in LIFE, LOOK and 


other national magazines 


WORK FOR YOU 


when you display this sign! 


There’s a Ford service salesman in the homes of 
o your best customers right now! It’s the big, 2-color 
i advertisement shown at left and it packs plenty of 
“sell” for you as an independent service man if 

you're handling profitable Genuine Ford Parts. 


Heres Why: 


When you display the familiar 
blue and white Genuine Ford 
Parts sign, you can look for- 
ward to extra profit from 
more Ford service business. 
Naturally, Ford owners are 


Get into this profit picture 
now! Don't let your Ford busi- 
ness go around the corner. 


it wi 


Ask 
erested in keeping their 
rds all Ford with the parts 


shift liability for injuries resulting | snown ck & te Cane sie | Reid, of Archbold, O., while on the rear seat is Sherry Smith, of Swanton, O. 


right to last longer in Fords— 
Genuine Ford Parts. 


Genuine Ford Parts today! 


how you can get the blue 
and white Genuine Ford 
Parts sign. 
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The Granddaddy of Amphibious Models?— 

This sea-going ancient Oldsmobile won first prize for Stockwell Motor Sales (Olds 
mobile), Morenci, Mich., in the recent Devils Lake (Mich.) yacht club water pageant 
Standing beside the 1898 model, one of the first produced, are Mr. and Mrs. Fred 





om eeetroeet, 





ject to the will of the employer 
compensation, saying: only as to the result of the work 
“Appellant (truck owner) was in|. . . The appellant was an inde- 
the business of transporting com-| pendent contractor, and not an em- 
modities by truck, and was an inde-| ploye, within the meaning of the 
pendent operator . . . He was sub-| workmen’s compensation act.” 
: ee cao - | Therefore, it is quite apparent 
|that an independent contractor is 
‘one who furnishes his own motor 


higher court refused to award 











MR. INDEPENDENT fooled geno BagQore Bora 


| 
| at a stated sum per load or weight, 
and who is not under direct control 


}of the employer. 
* * * 


‘Strikebreaker’ Law Held 


Unconstitutional in Utah 

SALT LAKE CITY.—Utah’s so- 
called “strikebreaker” law is un- 
constitutional on the ground that 
|its wording is indefinite and vague, 
it was ruled by Third District 
Judge Joseph G. Jeppson in a case 
which grew out of a truck drivers’ 
strike against a wholesale grocery 
firm. 

An appeal from Judge Jeppson’s 
ruling was expected to be taken 
to the state supreme court for a 
final test of the law, which re- 
quires that persons going to work 
|} at a strikebound plant first register 
with the state industrial commis- 
| sion. 
| Judge Jeppson held “it is impos- 
\sible to determine from the act 
who is to register with the com- 
mission when a strike occurs.” He 
|also declared that the phrase, “na- 
tional recognized union,” which is 
included in the law, is indefinite 
and ambiguous. 














N. H. Auto Taxes 

| CONCORD, N. H.—(UTPS)—New 
| Hampshire paid the federal govern- 
ment $4,950,000 in automobile taxes, 
| including gasoline tax receipts, dur- 
| ing last year, according to the state 
|department of public works and 
| highways. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO 
MOTIVE NEWS WANT ADS! Are you? 
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VALLEY MOTOR CO. 
Dodge-Plymouth 
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ll pay you to order 


your Ford Dealer 


WRITE OR WIRE 


Lim Cele e 


8827 Strathmoor 
Detroit 27, Mich. 
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— Coming Events== 





Dealer Conventions 


Sept. 29-Oct. I—!2th annual 
th Carolina Automobile Dealers 


convention of 


e south 


Assn., Myrtle Beach, S. C. 

Sept. 30- Oct. 1-2 — Automobile Dealers 
Assn. of Alabama, Inc., annual conven 
tion, Buena Vista hotel, Biloxi, M 

Oct. 1-2—32nd annua onvention, Minne 

Dealers Assr Rad 


ota Autom obi le 
tel Minne 











A n. con 
Sun Valley. 

9—South Dakota Automobile Dea 
Assn. annual convention, Mitchell, 


Automobile Dealer 
. annual convention, Biloxi, Miss. 
14-16 — Tennessee Automotive Assn. 
Buena Vista hote Bilox 


-9—Mississipp 


Oct 


onvention 


M 
Oct. 21-23 — Florida Automobile 


Assn. annua nvention, Tampa Terra 
hotel, Tampa, Fla 

Oct. 21-23—Georgia Automob Dea! 
Assn., Gene ral Oglethorpe hotel, Sava 
nar Ga 

Oct. 29-30—Annua!l convention, Ohio Auto 
mobile Dealers Assn. Dayton Biltmo 
otel, Dayton, O. 

Nov. 3-6—Texas Automotive Dealers Assn 
Shamrock hotel, Houston. 

Nov. 4-5—Texas Used Car Dealers A 
onvention aco, Tex, 

Nov. 14-15—Annual meeting of Oklahoma 
Automobile Dealers Assn., Skirvin hote 
Oklahoma City. 

Nov. 26-28 — Automotive Trade Assn. ¢ 
Virginia convention, John Marshall hote 
Richmond, Va. 

Nov. 27-29—Annual convention of National 
Used Car Dealers Assn., Hotel Tampa 
Terrace, Tampa, Fla. 

Dec. 3—Annual convention of Oregon 
Auto Dealers Assn., Multnomah hote 
Portland. 

Dec. 6—Utah Automobile Dealers Assn. 

Dec. 7-8— Annual convention, Montana 
Automobile Dealers’ Assn., Placer hotel 
Helena, Montana. 

Dec. 14—Annual meeting of Portla 
Auto Dealers Assn., Multnomah hote 
Portiand. Or 


Jan. 27-30, 1952—NADA convention, Wa! 
Jorf-Astoria hotel, New York City. 


ntior 


Apr. 7-8, 1952— 13th annual conventio 
Missour Automobile Dealer Assn. 
Muehlebach hotel, Kansa City. 

+ * 


Dealer Auto Shows 


Feb. 16-24, 1952—44th annual Chicago Aut« 
Show, International Amphitheater, Ct 


ago. 
March 29-Apr. 6, 1952—Seattle Auto show 
ponsored by Seattle Automobile Deal 
rs Assn.. Field Artillery Armory, Seattle. 
* * * 


Aftermarket Shows 
Feb. 28-March 2, 1952—Pacific Automotive 
show, Pan Pacific auditorium, Los An 


Southwest 


Col 


annual 
Houston 


geles. 

March 20-23, 1952—1/0tt 
Automotive show, Sar 
eurr Hou ton Texa . 


Connecticut Hits 
Lack of Steel 
For Highways 


HARTFORD, Conn.—Connecticut 
Highway Commissioner G. Albert 
Hill says a steel shortage is delay- 
ing critically needed highway con- 
struction in his state. 

In a letter to Edward N. Allen, 
acting governor, Hill said that al- 
though the national defense pro- 
gram is taking about 30 percent of 
the country’s steel supply, Connec- 
ticut’s share for highway use has 
been cut far beyond that ratio. 

“I believe,” Hill wrote, “such cur- 
tailment of Connecticut’s highway 
steel is asking us to do more than 
our share of sacrifice.” 

Hill’s report was passed along to 
members of the state’s congression- 
al delegation and to officials of the 
American Assn. of Highway Offi- 
cials. 

“Highways,” said Hill, “in my 
opinion, are and will continue to be 





essential to the national defense. | 
Any military authority will verify | 


the fact that the finest highway is 


no wider or better than its narrow- | 


est or weakest point.” 

All in all, Hill said, Connecticut 
needs 13,000 tons of steel to do high- 
way and bridge work. He said that 
allotments far less than that are 
expected. 


Market Research Dept. 
Created by General 

AKRON. Establishment of a 
market 
General 


Tire & Rubber Co. has 


been announced by M. G. O'Neil, | 


executive assistant to the president. 

Henry H. McKee jr., former mar- 
ket research director at Perfect | 
Circle Corp., has been named to! 
head the new unit. Creation of the | 
department is a result of General's | 
recent expansion into new products | 
and new fields, O’Neil said. 


research department at)! 
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| = ™§ Knudson Urges 
| ae Sss ip Steady Output 
| ae = Ss Of Taxi Cabs 











General 
Oct. ¢-\2th Anniversary Dinner of Auto CHICAGO.—-At least one assem- 
mobile Old Timers, Hotel Book-Cadil | - - a 
ac, Detroit. | | bly line in automobile plants should 
Oct. 8-12—39th National Safety Congress | be devoted to building taxi cabs 
cil, nom te S 09 eee oe ‘and other essential vehicles in the 
Oct. 14-19—World Metallurgical Congre | event of a large scale war, accord- 
Statler hotel, Detroit. ing to James K. Knudson, defense 
Oct. ne saat vel conven on, Arr aaa | transportation administrator. 
Oct. 24— Annual meeting, Equipment & *| Knudson told an annual meeting 
On tne Se ene | E | of the American Taxi Cab Assn. 
bricating Grease Institute, Edgewater | |here that he planned to make such 
gent hate, Chicago. pi ae . as |a recommendation. 
troleum Institute, Chicago. —" rat He said he didn’t think the gov- 
Te dienes eeniean tala tae er er wee ‘ernment would have to order tire 
x ra : ‘and gasoline rationing, or other 
Ove. a el oe, Se |New Oven at Dealer's Stops Traffic— |regulations that might restrict taxi 
hotel, Chicago. This American Brake Shoe bake oven in the new 19,000 square-foot floor building | Cab a gn barring war. 
ee a aaa eee oaeeas Mea |of Liberty Motors (Dodge-Plymouth), Birmingham, Ala., attracts attention from passing | “ sos ga ga a oe . sania. 
sock; ‘Moutten ; 7 ; motorists and has resulted in a substantial increase in paint jobs, Liberty states. The | i a: ca laa tial wath . ail 
May 16-17, 1952 — Southeast Automotive | unique feature of the installation is that it is on a prominent corner of a busy | 1 a awoen ngs Pa gee pga os f 
Show conference, Asheville, N. C thoroughfare where passers-by can see the oven in actual operation. The oven dries ‘ame OF ." or extended Uses 0 
. i: . |a newly painted car in 30 minutes by means of the infra-red electric rays. ee pment. 
Engineering ee : ae anne —— | He urged also that they plan per- 
Oct. 29-31—Society of Automotive Engi- | Deane Takes in Ross M. B. Ross, who will become vice-| sonnel programs with an eye to 
neers, transportation meeting, Knicker- | D ident of Al Deane | President and general manager of conserving manpower. Knudson 
Pn Ae ovis. Oe | Al Deane, preside 'the dealership. Ross for the last 12| predicted that a manpower short- 
Or neers, bth annual technical convention, | Chevrolet Co., St. Petersburg, Fla., |years has been general manager of age looms as the government fur- 


‘reports he has sold his company to thers the defense effort. 


Luby Chevrolet Co., Miami, 


Rackham Memorial building, Detroit 
qd ° 





HEN a Globe Frame-Kontact Hoist is UP, 

it leaves an unobstructed aisle lengthwise 
beneath the car. Mechanics have plenty of 
“elbow room” for tackling the toughest jobs. 
They can make fast work of removing and 
replacing mufflers and tail pipes... trans- 
missions . . . torque drive rear housing assem- 
blies...gas tanks...spring shackles and 
springs. Portable shop equipment can be 
wheeled under the car because the floor is left 
smooth. Any under-car job can be done faster 
and more profitably! 


When a Globe Frame-Kontact Hoist is down, 
it’s out of the way. The stall is available for 


storage, washing, polishing, engine repairs, 
body work. 


Nothing can match a Globe Frame-Kontact 
Hoist for speeding work. There’s no wheelbase 
problem. Any passenger car is ‘‘spotted’’ merely 
by driving into front wheel wells. Wheels hang 
free for easy servicing. 


Users say Globe Hoist gives them additional 
annual profits of $6.00 per square foot per 
hoist. Get your mechanics up off their backs! 
You'll get more jobs per mechanic and more 
profits per job. See your Globe Hoist Jobber, or 
write for valuable illustrated Catalog AN 328. 


*Trade Mark 
U.S. and foreign patents pending 


GLOBE HOIST COMPANY, 1000 E. Mermaid Lane, Philadelphia 18, Pa. 
(Factories at Des Moines, lowa and Philadelphia, Pa.) 
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The World’s Most Complete and Versatile Line of Lifting Equipment 
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|sidered a worthless by-product of | tiny steam engine, took off from 
refined oil, His motor idea failed|inclined wire and flew 40 yards. 
because when he sprayed gun! Jn 1894. Sir Hiram S. Maxim 
ae = the a hot” spot of a | spent $100,000 building a giant plane | 
| cylinder, he couldn't attain an ord-| with two compound steam engines, | 
|erly sequence of explosions. total weight 4 tons, mounted on an 
Later, he was hailed as the | 1,800-ft. steel track. He said he just 
|“‘Father of Aerodynamics” because | wanted to see if it would rise. It 
he stated in 17 simple words what | did, carrying the workmen and a} 
makes an airplane fly. “Make a/section of the track with it. 
surface support a given weight by! Congress, aroused by the war 
the application | of power to the! with Spain, appropriated $50,000 in 
oe * air i ae Y /1898 for a man-size machine, so 
St to describe the air as an Samuel Pierpont Langley decided 
unlimited navigable ocean that | to build a ra = 
comes to every man’s door,” Cay- | 
; $ * Charles E. Manly, Cornell gradu- | 
ley w fi see Ss F : ; ‘ : * 
a aonaiiaian Be tonne |ate, and mechanical genius, agreed Martin-Senour Auto Parley Raises Goals— 
= ’ a rj > » £ i > : . —_ ee 8 
| successful glider. (On the first | with Langley that the steam engine Martin-Senour Automotive Finishes division representatives, called to Chicago for 
| flight his coachman sailed 900 is ae Ne? weight, aoe ge the | annval national conference, were dressed up and discussing increased sales goals and 
‘VER since the days when that feet, crashed, but came up un- rst radia Sire raft gaso ted eNBINe | additional aid to jobbers and refinishers at the session during which this picture was 
4 deluge swept the plains of | hurt.) i i. ee ‘France re | taken recently. For two days previously, they had donned coveralls to go through 
Mesopotamia and Noah, the first); For more than 50 years following | Fy, aad se age = ~— aioe | factory refresher courses in modern methods of cold and hot spray application of 
maritime commissioner, steered |Cayley, and preceding the advent |, - o H —o oa ik w a ae. lacquer and synthetic enamels. 
that cargo transport 150 days atjof the automotive engineers we! rossibl hea eee — 
: E - | ae sane j Ss e anc ‘ é ject. : ; 
sea, the genius of engineers has | know about, many brilliant men | . a hee : h : Langley plane jammed and the ship| stroke, 12 horsepower and weighe:| 
been concentrated upon improve-|were striving to develop a reliable| Manly seem “- a a | plunged into the Potomac | 179 pounds 
|; engine imself. Ten hours on ; | : 
| ‘Ten days later, from Kill Devil! 


ments in the application of Power.| source of power that would make block test led ab 
In the story of that word lies the|them rivals of the Pterodactyl, the} Dec est, revealed 53. Orse- | . ' 
y ‘ | power to total weight of 125 {hill, four miles south of Kitty Lindbergh the Conqueror 


secret of all modern civilized prog- | prehistoric ace of the air. 
gated pounds—2.4 pounds to the horse- Hawk, N. C., the Wright Brothers | NOW began the long struggle, the 


* 4 * 


os 





t 


ress. . j } 
% 5 ‘ . ve | power—with all equipment, 3.6 | flew with a motor they had built endless research and _ tests 
Sir George Cayley (1774-1857) Perfects First Model | pounds to the horsepower. jthemselves. Their only model was|which enabled the automotive en- 
conceived an internal combustion! TOHN STRINGFELLOW, British} On October 17, 1903 and again on|a two cylinder air-cooled job that|gineers to bring power units to 
motor before the days when that mechanic, built the first success- | Dec. 7, on its first trial attempts to|/ran the machinery in their shop in| their present near perfection. About 


ful model plane (1848). It had ajfly, the launching gear on the! Dayton, O. [t had a 4 by 4 bore and|2,500 names of pioneers appeared 
- - -|on the name plates of the builders 


thing called gasoline was even con- 
| 


The automobile and the aviation 
industries both sprang from the 
|same root—the conquest of power 
|Charles Lindbergh, when he com- 
|pleted that lone eagle flight from 
New York to Paris, wisely gave 


A special combination of features 9 = 28s 
at a new low price... 





Take just one illustration from 
among the many I could relate 
(as I did in a little book entitled 
“Four Miles South of Kitty 
Hawk”). 

Young Glenn Martin, who fol- 
{lowed young Glenn Curtiss, motor- 
cycle builder of Hammondsport, 
|N. Y. and specialist in light weight 
engines, had built the army’s first 
|military aircraft in 1905 and won 
| many trophies, 
| Martin, champion kite flyer of 
| Liberal, Kans., at the age of six, 
|saved nickels as a garage mechanic 
ito buy piano wire to use in his 
dream plane. Then he sold automo- 
biles to finance a Ford engine, the 
| power unit in his first plane. 

Picture his mother, Minta Martin, 
standing holding that sputtering 
kerosene lamp in the chill darkness 
of that old deserted Southern Meth- 
odist church at Santa Ana, Calif., 
| while her boy built that plane. 

: Then you'll know’ something 
— labout the kind of spirit behind 
. American industry. 

(The opinions expressed herein 
are those of Columnist Jordan 
and not necessarily those of 
Automotive News.) 


‘New Willys Car 
Is Due Soon, 
Canaday Says 


TOLEDO. — Willys-Overland Mo- 
tors, Inc., is anticipating an _ in- 
crease in the production of military 
vehicles in the near future, accord- 
ing to Ward M. Canaday, presi- 
dent. 
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] Legible Indication. Easy-to-read figures at the 4 Built-In Adding Machine Feature. Saves you ee, ey ay oer 
. . . ©¢ also S - as aC - 
= top of the register clearly show every amount * hours of time and prevents costly mistakes on ed an increased allotment of steel 
recorded . . . give full confidence in the accuracy of daily figure work. Can be used at ANY time without for the fourth quarter, but did not 
each transaction... reduce mistakes in pricing... disturbing the control total. Electric operation is fast : ae the amount of the allot: 
and protect ALL concerned—your customer, your and easy. Standard, easy-touch keyboard enters all Wurther, Camaday said, Willys- 
salesperson, yourself! ciphers automatically. Overland has received a “slight in- 
bs F s * * a crease” in steel allocations for sta- 
: > itemization. Every multiple-item sale is added See f; owe 4 t feat 1 tion wagon production this quarter 
* instantly, accurately, automatically. The cor- -s os bien et gr 4 ce Ai — The company had previously an- 
rect mechanical total appears on the easy-to-read ™@?Y other a ee t shee a National eo Se ee to the 
. . . . . . ° ° —_ J c fe é asse , + ; ’ 
figures of the indication. Eliminates mistakes in ad- can Or a to i any 2 . wit Tur nearest perhaps by the first of the year. 
dition. Saves time. Promotes customer good will. Nationa office for a complete demonstration. Or, He said, however, that the fourth- 
write to The National Cash Register Company, ee eee ee ee 

illuminated Detail-Audit Record. Large, clear, | Dayton 9, Ohio. me oe - - 
. : : ' ? | In regard to the new car, he said, 
* electrically lighted figures instantly print on \“we hope to be able to do some- 
the detail-audit strip. Shows last eleven amounts and F one aoe — that im the next ‘few 

: ; | months. 

who recorded them. Provides permanent printed ici iit ts Waniinn thie Gene 
record of each day’s business. Salespeople, depart- Wattonal in the way seem to be a little less 
: : . : serious now,” he said. “We are 
ments, and transactions are identified, sale by sale, ; camer Gatennal eit tne amaedk shane” 
on detail-audit strip. | CASH REGISTERS ADDING MACHINES | The company at present has a 
ACCOUNTING MACHINES backlog of orders on hand amount- 
ing to $250,000,000. More than half 
‘ of this calls for production of mili- 


THE NATIONAL CASH REGISTER COMPANY; | a [tary Jeeps. 
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Vai} 


Ads in 
Country Gentleman 

~ Help You Sell More 

Auto Products! 


When a manufacturer puts an ad in Country Gentleman, it’s 
the strongest kind of help to you in selling your best rural 
customers! This has been proved in a nationwide survey of 
men and women heads of Country Gentleman homes. Not 
only do they read Country Gentleman more, use it more, like 
it more than the other big farm magazines —butthey also... 








MP” Sag eS 


~ ee 7 READ THE ADVERTISING in Country Gentleman... in 96.2% of homes. 


Country Gentleman families own 5,000,000 automobiles, 

trucks, tractors ... and these good customers live and farm in ee ° 

every trading area. Typical are the Holopainens of Massa- J GET BUYING IDEAS from the advertising in 3 out of 4 homes. 
chusetts, who operate 2 passenger cars for business and 


pleasure trips, and numerous pieces of machinery to run their 


modern dairy farm. 3 RECALL DEFINITE BUYING IDEAS in over 3 out of 4 of these homes. 


,.. that's why dealers like you give 
Country Gentleman a lead of nearly 2 to | 


when voting for the farm magazine that helps most to sell local customers 


That’s why Country Gentleman also rates first with 
advertisers. They invest more advertising dollars in 
Country Gentleman than in any other farm magazine. 
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Steady in Phila. 


By Norman Shigon 


Staff Correspondent sary to them at 


; levels.” 
While reports from several areas 
Edward J. 


indicate an increased demand for 
automobiles recently, the general 
consensus of Philadelphia dealers is | Assn. 
that there has been no sudden in- 
crease in demand. 

In fact, dealers—in off-the-cuff 
remarks—suggested that it is pos- 
sible to buy almost all new cars, 
including the most popular at a 
discount. 

Morton Krouse, of Harry Krouse’s 
Studebaker dealership, said: “New- | 
car demand is about the same as| 
before. The expected flurry did not | 
materialize. Apparently, most peo- | 
ple are not concerned about a 
price rise. 


price 


Ronan, president 


and a Dodge dealer, 
necks rushing in. However, 
ness has been steady.” 
Joseph Doan jr., from the 
Chevrolet dealership of Doan-Cal- 
houn, said: “We are not making 
the type of sales we did last year. 
Of course, business conditions last 
year were abnormal, inasmuch as 
customers were afraid that auto- 
mobile production would be cut- 
back because of war conditions. 


“However, if we compare business | 
to normal times, we are 


it has not been of an exceptional much action in our used-car de- 
nature. Our used-car business in| partment. All in all, 


price ranges under $1,100 has been|has been rather good. We are not | 


very good. However, to move 1949 | selling: any cars at a discount. In 


and 1950 models, it has been neces- | 
bargain 


” 
of | even do that. 


the Philadelphia Automobile Trade 
said: | 
“Customers are not breaking their | 
busi- | 


doing | chandise. 
“Business has been allright, but | rather well. There has not been too | against 


our business | the lagging levels of the summer | 


would like to | 
delivery of all} 
sell, we can’t 


fact, although we 
promise immediate 
|}the automobiles we 


* * * 


Dallas 


Increased sales of new and used | 
|cars in the Dallas area, which for 
|the first three weeks of September | 
| were mainly attributed to the pros- | 
|pect of increased ceilings, were 
| stepped up even more following 
|OPS announcement of the formula | 
| for price boosts at the factory level. | 

Prevailing estimates of increased | 
|sales over the weekend following 
ithe announcement were around 20 
| percent for new cars and between 
20 and 25 percent for used mer- 
The comparisons were 
the previous weekend, | 
| which saw sales comfortably above 


“Yessir, boss, I promise you'll 
never catch me goldbricking any- 
more.” 


oped after the announcement of 
the factory formula tapered off 
somewhat in mid-week, but deal- 
ers said sufficient interest had 
been generated to promise some 
further sales. 

New-car dealers’ 


| 


| months. stocks 


The buying spurt that devel- 


MUTA Wa DAL 


Really Register for you 


Co 


KENDALL 
QUALITY 


hlataden ie: OF AN INDEPENDENT RE 


INDEPENDENT DISTRIBUTORS by INDEPENDENT 


Sa, 
KENDALL 


7) we 


Refined from 
100% Bradford, 
Pennsylvania 
Crude Oil by 
special Kendall 
processes. 


aL eee oT THROUGH 
Dy Wate 


in the) 
low-priced field were running be- has been no indication of a sharp 


low what dealers termed normal i 
ventories and shortages were a ne 
| prospect with numerous other dez 
ers. 

In the used-car field, deale: ; 
| were beginning to scour the cou: 
|try to replenish inventories an |! 
| they reported finding mountin z 
skimpiness of stocks, steadily firn - 
ing prices and a growing relu: 
|tance of wholesalers to part wit 
| merchandise except at sharply sti 
fer prices.—(Charles Cates.) 

* + * 
New York 

| In a spot check of this metropol - 
| tan area, it appears that announce: 
and expected price increases hav 
|created a paradoxical situation as 


| regards increased buying activity 


Glock, 


Some dealers have found no in 
crease, or a decrease in interest. 
Others with no stock on hand 
and shipments arriving from the 
factory at the new price, upon 
contacting their prospective cli- 
ents, find that they want to “wait 
and think it over before paying 
the new price.” This is usually 
reflected in the higher-priced 
models where the prices have 
risen appreciably. 

In the more popular lines there 


decline in interest. A convertible or 
station wagon is reported in stock 
here and there, but for the most 
part, inventories are very low. 
| There is still discounting in a 
|few areas, and these dealers have 
|noticed no appreciable change in 
|interest. Their situation seems to 
| be one of status quo. 
The used-car situation is just 
| @S perplexing. One dealer de- 
| clares that as long as the cars 
are priced right, he has no diffi- 
culty in selling them. He still 
| finds that ’46s, "47s and ’48s sell 
best, and has almost none on 
| hand. 
Naturally, his '49 and 50 cream- 
puffs, “priced right,” are on hand a 
very short time. In still another lo- 
|cality, 49s and ’50s are the best 
sellers, with the older cars harder 
|% move at the “right price.” How- 
}ever, the consensus is that used 
cars are selling nicely, in a “wait 
and see” market. (Edwin H 


Brown.) 
+ a + 


Indianapolis 


Instead of the usual August 
watchful waiting for new models, 
this year August new-car sales in 
Marion county (Indianapolis) were 
|only 21 below the July total, the 
| month's total being 2,053. 
However, new trucks showed a 
|marked increase in August over 
| July, with 299 as compared with 
| 184 in July. Rising prices and a 
| predicted shortage of new cars are 
| thought to be the reason back of 
| the August sales total. 

New-car sales in September 
were reported to be above aver- 
| age due to the granting of price 
| increases. Dealers said many buy- 
| 


ers turned up in an effort to beat 
the price tilts. 

The Indianapolis used-car mar- 
ket was very active in August, deal- 
ers said. Fear of higher prices and 
a shortage were thought to have 
pushed buying above average. 
| The August registration summary 
|by the Indianapolis Auto Trade 
| Assn. showed Chevrolet with 471 
|new-car sales, followed by: Ford, 
|377; Plymouth, 258; Buick, 150; 
| Dodge, 90; DeSoto, 89; Oldsmobile 
}and Pontiac, 88; Studebaker, 78; 
| Mercury, 71, and Cadillac, 59. 

Ford took the lead over Chevro- 
llet in new-truck sales during Au- 
| gust, 107 to 81. However, Chevrolet 
|still held first place in new-truck 
|sales so far for the first eight 
months of this year with 767 to 
| Ford’s 640. International registered 
|38 sales in August, with Dodge de- 
|livering 45 and Studebaker 8. 
(Leslie E. Dunkin.) 

t * . 


Buffalo 

New-car registrations in the Buf- 
falo area during August totaled 3,- 
034, bringing total registrations for 
ithe first eight months of the year 
| to 27,809. 
| Registrations by makes for Au- 
| gust follow: Chrysler, 83; DeSoto, 
1108; Dodge, 206; Plymouth, 314; 
| Ford, 529; Lincoln, 26; Mercury, 

155; Buick, 229; Cadillac, 63; Chev- 
rolet, 571; Oldsmobile, 151; Pontiac, 
211; Henry J, 9; Kaiser, 26; Cros- 
| ley, 1; Hudson, 41; Nash, 125; Pack- 
ard, 29; Studebaker, 136; Willys- 
| Overland, 7, and miscellaneous for- 
| olan cars, 14.— (George E. Toles.) 
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Road Needs Stressed 
To Defense Heads 


By Sam Sampson 
Staff Writer 


Mail is pouring into Defense Pro- 
duction Administration offices, ask- 
ing that something be done about 
increasing the amount of highway 
steel alloted by 
by the DPA to 
complete the new 
road and bridge} 
projects already | 
under construc-| 
tion, it was an- 
nounced by Sen. | 
S. L. Holland, | 
Florida Democrat, at a hearing on 
structural steel allocations before 
the Senate Public Works subcom- 
mittee. 

In a report of the hearing, the 
National Highway Users Confer- 
ence said the testimony indicated 
that the DPA may be “lacking in 
a thorough understanding of the 
magnitude of the contributions 
made by the highways to the de- 
fense effort,” when allocation of | 
structural steel was established | 
for the fourth quarter of 1951. 


During the hearing, it was} 
brought out that some of the steel | 
already earmarked for the third | 
quarter road construction had not | 
been delivered. Thomas H. Mac-| 
Donald, commissioner of the Bu-| 
reau of Public Roads, stated that | 
111,000 tons of the 300,000 tons allo- | 
cated had not been delivered, and) 
that he feared much of it would be 
lost when the fourth quarter allo- | 
cations were put into effect. 


This non-delivery of steel, Mac-| 
Donald continued, had delayed 576 
road projects now under construc- | 
tion—389 federal-aid programs and | 
187 state road projects. 

The discussion also brought out | 
that there is no top-level advisor 
to the Administration who has a | 
thorough knowledge of highway | 
matters. It was pointed out that | 
a letter to Defense Mobilizer | 
Charles E. Wilson from the 
NHUC in April, 1951, had advised | 
the appointment of such an of- 
ficial. 

The testimony of the DPA offi-| 
cials implied that the BPR’s 
method of distributing its steel al-| 
lotments among the states did not 
guarantee that the steel would be 
used in the most vital projects 
first, the NHUC reported. Commis- 


How N. J. Plant 
Handles Its 
Traffic Flow 


An educational program and an| 
improved mechanical arrangement 
of parking facilities have lessened 
the parking and traffic problem of 
the Walter Kidde and Co., Inc., 
Belleville, N. J., it has been re- 
ported by the company. 

The company said it maintained | 
a seven-acre parking lot that must 
accommodate about 800 cars everv 
day. Without prover management. | 
the confusion on the lot was viewed 
as dangerous by the company. 

The lot was surveyed. the com- 
pany said, to see if available snace 
was being wasted. It was found | 
that diagonal rarking would result 
in 15 percent increase in capacity. | 
Stalls were designated, and marked | 
off in yellow paint. 

In addition, the parking lanes 
were established for one-way traf- 
fic, with every other lane traveling 














the the same direction. The final | 
arrangement was made with the 
cooperation of the nolice depart- 


ment, and a special light, operating 
only at shift-change hours, was set | 
up at the entrances to the lot. 

In connection with the mechan- | 
ical changes, the company carried | 
on an information campaign in the 
house organ, which instructed the | 
workers of procedures to be fol-| 
lowed in the parking lot. At the| 
same time, posters were placed in 
the plant towards reducing the 
number of unsafe drivers. 

Company executives said that the 
program had paid off. Congestion | 
has been largely done away with | 
during shift-change hours, and in- 
creased efficiency in the use of the | 
parking facilities have resulted. | 


sioner MacDonald replied that it 
was extremely difficult to list the 
projects now under construction on 
a priority basis, and that under 
|such a system, it would be possible 
|that some states would get little 
}or no steel at all. 


Both Sen. Holland and the DPA 
were reported by the NHUC to 


favor that the bureau hold out a! 


larger reserve of its total allotment 
for later issuance to such projects 


which BRP considers of vital im-| 


portance. 


The NHUC pointed out that the 
subcommittee had no legal power 
to change the judgment of the 
defense agency faced with the 
task of deciding the allocation of 
structural steel. However, the 
hearings did promote open dis- 


| cussion of a matter of gravest 


importance, and may have served 
to bring home to DPA and other 
officials the role which highways 





17 


| are playing in the national de- 
| fense effort. 
Meanwhile, Manly Fleischmann, 
administrator of the DPA, told the 
subcommittee that the present 
shortage of structural steel will 
continue through the first two} 
quarters of 1952, but will begin to| ™% 
improve by June when plant ex-|* 
pansions and military construction | 
will be nearing completion. 
Fleischmann said the BPR’s esti-| |) 
mate of highway needs for 1952 was | @ 
| 1,907,000 tons of steel, or about 20) | 
percent of the total U.S. steel pro- 
duction. 






* * * 


Florida Eyes Possibilities 
Of Toll Superhighway 


Florida’s road board has directed 
its traffic and planning division to 
proceed with a preliminary survey 
|of the feasibility of a $100,000,000 
toll superhighway from Jackson- 
ville to Miami. 

The action came after the board 
placed itself on record as promis- 
ing that such a project would in 
no way curtail the “rehabilitation” 
)of U.S. 1. 





* * * 


N. C. Accident Toll 


Traffic 
| high 


accidents hit an alltime 
in North Carolina for July 





|Dealer Fincher Aids Children's School— 


Harry W. Fincher, president of Fincher Motors, Inc., Rochester, N. Y., presented this 
| Oldsmobile 98 Deluxe sedan to the School of the Holy Childhood for the advancement 
of backward children. Sister M. St. Mark of the school is seated in the car, while 
standing, left to right, are: H. Harold Henry, vice-president of the dealership; Margaret 
Reinhardt, who arranged the presentation; Rev. Charles J. Mahoney, superintendent of 
Rochester Catholic schools, and Raymond Wengender, Fincher service manager. 
with 39 persons killed on the high- 
ways and 1,362 injured, the motor 
vehicle department has_ reported. 
The alltime high is December, 1950, 
when 110 accident deaths were 
| reported. 


Thoms Elects Debandt 


Lansing Thoms, president of 
Thoms Pontiac, Inc., St. Louis, an- 
nounces election of Herbert F. De- 
bandt as vice-president of the firm. 
Debandt has been associated with 
Thoms for over 25 years, and was 
sales manager before his appoint- 
ment to vice-president. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 


ROYAL PLAYHOUSE 
Television’s highest 
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YOU'LL BE PROUD to sponsor the greatest television 
dramatic series on film today! 


YOU'LL BE PLEASED with the sales it will drive in! 


Produced by Bing Crosby Enterprises — featuring the greatest 
cast and direction in TV — 52 half hour programs loaded with 
interest — each with an outstanding audience and rating — all 
leading to more SALES for you. 


Write or wire today for details and availability for your market. 


UNITED TELEVISION PROGRAMS, ix. 


444 Madison Ave. 
New York 
PL 3-4620 


360 No. Michigan Ave. 
Chicago 
CE 6-0041 


DETROIT PUBLIC LIBRARY 





140 No. LaBrea 
Hollywood 
WE 8-9181 
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Dealer 


Police in Jacksonville, Fla., ar- 
rested a man who they said had a 
new way to steal a car. They said 





Andrew Thomas, 27, walked into 
the Buick dealership and _ just 
drove a sedan off the showroom} 
floor. 


k + 


Soucy Buys Mayor’s Home 

Roger Soucy, Nashua (N. H.) au- 
tomobile dealer, has purchased the 
summer home of Mayor Claude E. 
Nichols at Flint Pond in Hollis. It 
was reported that Soucy will oc- 
cupy the estate, one of the show- 
places of the summer resort, as a 
year-round residence 


‘Marshall Heads Bond Drive 


J. J. Marshall, president of 
Marshall Buick, Ine., Chicago, 
has been named Illinois state 


chairman for the communities 
activities section of 
Treasury’s Savings Bonds divi- 
sion to increase investments in 
savings bonds. 


| 
* j 
| 


Monson Elected President 


Of Philadelphia Accountants | 
Robert Monson, of Evans Chevro- | 


let Co., Drexel Hill, was elected | 
president of the Automotive Ac- 
countants of Philadelphia, it has} 


been announced by the organiza- | 
tion. 

Other officers elected for the 
1951-52 term are Paul Bates, Elion 
Motors (Pontiac), vice - president; 
Eleanor Gash, Becker-Mills Pon- 


tiac, treasurer, and Elsie Tschopp, 
J. Jack Fisher, Inc. (Nash), sec- 
retary. 


t + 


Crack Shank Bank 


Safecrackers looted Shank Broth- 
ers Chevrolet Co., Burdett, Kans., 
to the tune of $207 in cash. A sack 
containing that amount was taken 
after burglars apparently were able 
to open the strong box by manipu- 
lating the dial. 

+ * 


Morton Motors Annual Feast 


Attracts 109 in Maine 


The annual outing of the Mor- 
ton Motor Co., which operates 
Chevrolet and Pontiac dealerships 
in Farmington and Skowhegan, 
Me., attracted 109 employes and 
their families, the company re- 
ports. 

A shore dinner, sailing and 
other events featured the annual 
party which was held at Pema- 
quid Beach, Me. President Lloyd 
B. Morton was unable to attend 
the feast because he was in 
Washington attending an NADA 
executive committee meeting. 


Robbers Strike Twice 

Thieves entered two automobile 
dealerships in Ephrata, Pa. They 
carried away a 1,000-pound safe 
from the Martin and Mezler garage. 
The safe contained $100 in cash and 
office records. A 1948 panel truck 
belonging to the firm was stolen to 
transport the safe. At Lloyd Wing- 
enroth’s Pontiac dealership, $20 was 
taken from the cash register 


Crisconi Heads Chest Drive 


In South Philadelphia 


Appointment of John P. Cris- 
coni sr., president and founder 
of the Philadelphia Motor Car 
Co., as chairman for the South 
Philadelphia area in the 31st an- 
nual Red Feather campaign of 
the Community Chest has been 
announced by N. Nedwill Ram- 
sey, chairman of Zone C, Cris- 
coni succeeds Frank Palumbo of 
Palumbo Motors. 


Thieves Get Truck 

Thieves broke into the City Chev- 
rolet Company's truck center at 
Maryland Ave. and Oliver street, 
Baltimore. John G. Kiefer, secre- 
tary-treasurer, said that in the 
latest break-in the thieves took a 
company truck, but abandoned it a 
block away. 


Rochester Burglars Hit 


Sargent and Hause 


Burglars broke into two Ro- 
chester (N. Y.) auto sales firms, 
cracked the safes and carried off 
loot estimated at more than $1,600 
recently. Detective Chief Emil R. 


the U. S. | 
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Doings 


Lambiase said “the same men did 
both jobs.” 

Approximately $600 was re- 
ported stolen from the office of 
Sargent Motors Corp., 727 Main 
St. E. Officials of Hause Motor 
Sales, Inc., 1880 Main St. E, said 
they were unable to determine 
immediately the exact amount 
obtained there, but “it might be 
well over $1,000.” 


Training Cars Donated 

Two dual-control training cars 
have been donated to Atlantic City 
|}(N, J.) high school, one by South 
Jersey Ford Co. and the other by 
Schaeffer Chevrolet Co. The dealers 
will also service and maintain the 
cars. 


| Daetsch Klected Director 
Of Buffalo Hudson Dealers 


Chester G. Daetsch, president of 
Hill Garage, Inc. (Hudson), Ham- 


burg, N. Y., has been elected a 
director and representative of 
Hudson dealers of Erie county 


(Buffalo) on the board of the 





Automobile 


weight. Won't 
conditions. 


Proven glass technology plus 





tops, 


Buffalo Automobile Dealers Assn. 
Daetsch is also a vice-president 
of the New York State Automo- 
bile Dealers Assn. and a NADA 
regional chairman. 
* * * 


Conrad Aids Chest 


, Harold Conrad, president of the 
'Packard Lackawanna Automobile | 
Co., Scranton, Pa., will be chairman 
of the Advance Gifts division for 
the annual Community Chest drive | 
in Scranton. He has been closely 
associated with the Chest since it} 
was founded more than 30 years| 
ago. 


Cumberland’s Ist Year 
Cumberland, Nash dealer at 
Clinton Ave., Rochester, N. 
marked its first anniversary with | 
a special promotion in which the 
buyer of a new Nash was given his 
choice of a_ refrigerator, electric 
range or home freezer as a bonus 


209 | 





wliiitiacs 


Y.,| Mutual's New Home in Columbia, S$. C.— 

In a special preview showing of the new offices, salesrooms and display space of 
| Mutual Motors, 2222 Main St., 200 Columbia (S. C.) businessmen, state and local civ 

officials, and members of the radio and press toured the building now occupied by 
the Cadillac-Oldsmobile dealer for central South Carolina. Charles G. Vogell, pres: 


The appliances were displayed on dent and general manager, pointed out that the structure represents the completion of 


the firm's showroom floor. 
+ - * 


Jewel-Patsalis Betrothal 


a building program which had its start six years ago. Of the 60 employes, many hav 
been associated with Vogell over a period of years. R. L. Fulmer, general sales man 
ager, has been with the dealer for some 20 years; D. A. Kleckley, parts manager, and 


Albert Jewel, manager of Leo A.| J. D. Estes, service manager, have worked with Vogell since his arrival in Columbia 
Cavanaugh Motors, Manchester, N. | over 27 years ago. Other department heads are W. H. Turner, assistant sales man 
H., was married to Anthe Patsalis | ager; Lacy Aldridge, assistant service manager, and B. W. Best, accounting manager 


at a recent double ring ceremony 
at St. George’s Greek Orthodox 
church in Manchester. 





with L-O-F Automobile sound insulation a made-to- 
order job for L-O-F Fiber-Glass. Easy in- 
stallation in doors, under the dash, on the 
fire wall, under the hood. Low moisture 


absorption, light weight. 


insulated 
Fiber-Glass against heat and cold, increase 
passenger comfort. Easy installation. Light 


deteriorate under normal 


Wondering how new-car and truck production and saies are making out? 
TIVE NEWS gives you the entire story every week throughout the year. 





AUTOMO 





Aircraft sound and thermal insulation. 
Get these advantages of L-O-F Fiber- 
Glass. Light weight (as low as .3 lb. per 
cu. ft.). High fire safety. Low moisture 
pickup. High sound-insulating efficiency. 


now devoted to early production 





Continuous Fiber Textile Yarn—150 series for many uses, such as 
electrical insulating tape, sleeving, cloth, roving, and paper rein- 
forcement. Glass fibers have enormous tensile strength .. . 5 
million pounds per square inch and higher. High dielectric strength. 
Withstands temperatures up to 800°F. 





SupereFine “AA” 


1% 


Fiber — primarily for aircraft insulation. Thick- 
ness, .5” with density of .6 lb. per cu. ft. Fibers of incredibly small 
diameter —.00004”. With plastic binder to hold dimensional form. 
Roll widths, 36”, 72”, in 50’ standard length. 


Super-Fine “B” Fiber—Splendid thermal- and 
insulating qualities. Fiber diameter, .00012”. Temperature 
range -0°F. to plus 450°F. Standard roll widths, 18”, 24”, 36”, 
oO” 


72”, in 100’ and 200’ lengths. Other widths and lengths 
also available in a range of thicknesses and densities. 


sound- 


Roving, Chopped Strand and Textile Yarns — for reinforcing 
of plastics, paper, cloth and paper tape, etc. Enormous 
tensile strength. Won’t shrink or stretch. Won't deteriorate 
under normal conditions. Versatile in application. 
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| regulations; (2) made a misrepre- 
| sentation relevant to the alloca- 
tion of materials; or (3) violated 

NP~ orders or regulations in any 
other way relevant to the alloca- 
tion of materials. 

If the hearing commissioner finds 
that a violation has occurred, he 
may issue a suspension order to: 
(1) withdraw or withhold priority 





¥ AUTOMOTIVE WASHINGTON 


NPA Reveals Rules 
| For Priority ‘Court 






| r ‘ assistance from the respondent; (2) 
By William Ullman a withdraw or withhold allocations 
F Washington Correspondent | ~ tA ‘ or allotments of materials or facili- 
' ; im ’ ties; (3) prohibit the use of certain 

T ac i i ’ 
: N PA has announced general rules to govern proceedings of é : caatesiate ae taaiiides: a (ix anan 
: 1% its recently established administrative “court. \ wise require compliance with the 
The court is made up of eminent jurists who will be named Defense Production Act or with 
hearing commissioners to act on charges of alleged viola-| ~ w — NPA orders and regula- 

ions 

s nd* ; oe 

cae Bs Walt oT Fo ner | An alleged violations of NPA orders | phitgdelphia Dealers Present Scholarship— | If he finds that no violation of 
oe veers one “oe or regulations, the P 'NPA orders or regulations has oc- 


Boston attorney, who was | 


agency's general R. S. Lee, chairman of the Philadelphia Plymouth dealers scholarship committee, is | curred, the local hearing commis- 
a: hief compliance commis- 
| 


counsel refers the | shown here presenting a $1,000 scholarship to James Bachelor, 17 year old student at | sioner will issue an order closing 
case to the chief | the Drexel Institute of Technology, Philadelphia. Looking on is Jack Jordel, left, presi-| the case. 


sioner of the War Production Board ) 
hearing commis-| dent of the Dodge Dealers of Philadelphia, and Dr. R. S. Disque, right, dean of the | 


during World War II, has_ been| 








_ | chosen to head the new setup. | sioner for action. | college of engineering at Drexel. alls ek ao “ | Big Job 

av The hearing procedure has heen ao gel Keg lator by the chief hearing commis-|will preside at the hearing. The|"[HE Department of Defense is 

e e aie a = a a caeation iaanor to ‘hold sioner with instructions to deny or|commissioner is authorized to sub- frequently criticized for bottle- 

tbo amie cal te eels Gene r a hearing in the explain the charges in writing or tO| pena witnesses and documentary |necks and lags in production. But 

tt Siventtons of materials and facili- community where |#PPear at an oral hearing. levidence relevant to the case. \Officials point to the enormity of 

=e ties caused by the violations. the alleged viola- . | The hearing commissioner will | the task. There "ae a 360,000 

id These are the procedures fOr! winiam Ullman tion occurred. Method to Contest | determine whether the respond- ene types of items requiring 

“court” operations as set forth in A statement of 7. CONTEST the charge, the re-| ent has: (1) used materials or | 5° 7 - ing. ” 

10 the rules of practice: charges, made by the general coun- spondent must reply within 10| facilities in an amount or man- While huge quantities of arms 

When the facts are determined in sel, will be sent to the alleged vio-| days to the local commissioner who| ner prohibited by NPA orders or |and equipment will be produced 





both for use in Korea and for the 
expanding Army elsewhere, officials 
still say that the major objective 
of the rearmament program is to 
provide capacity for production 
|rather than to pile up huge quanti- 
| ties of end items. 

The program for fiscal 1952 is 
fourfold, as follows: (1) to pro- 
vide full support of active forces; 
(2) procurement of aircraft, guns, 
ships, ete.; (3) production facili- 
ties, including machine tools and 
tooling beyond what are needed 
for current use but which would 
be required in full mobilization; 
and (4) a military public works 











— Industrial fabrics woven from Fiber: Glass Electric motors and generators insulated with Wire and cable can be served directly with program to meet needs of ex- 

sete are fine, safe, strong, rot- and mildew- L-O-F Fiber-Glass withstand heavy over- L-O-F Fiber: Glass textile yarns using stand- panding forces. 

Lead proof. Ideal applications are tarpaulins, loads. Appreciable space factor advantages! ard machines. Yarn also ideal or weaving Assistant Secretary of Defense 

sy. flame shields, airplane cloth, reinforce- High dielectric strength. tape, and braiding on wire and into sleeving. |W. J. MeNeil stresses the objective 
; ment for plastics. of placing major reliance, except 


|for current needs, upon production 
| facilities which can meet the needs 
|of war rather than to have a huge 
€ | stockpile of weapons and ammuni- 
|tion, much of which might become 


efe.°@ 
| obsolete. 
we n n ] ities Military officials have reported to 
| Congress that the mobilization pro- 
9 gram could be greatly speeded by 


adoption of a six-day week with 
Se ae ee em two ten-hour day shifts instead of 


the general 40-hour week. But they 

Me favor continuing on the present 
{| e e e 40-hour basis for the most part. 

i — cf ‘ * * 

i disses iio asl e Ss stl 


| Seek to Avoid Break 


PROGRAMMING production for a 
S “ m i 2s i “ two or three-year rearmament 
Aviation, automotive, textile and electrical industries |schedule, with Congress making 


‘ ” | appropriations on an annual basis, 
first to benefit from new, high-quality source of is not an easy task, according to 
supply being readied by Libbey * Owens¢ Ford 








Department of Defense officials, 
al who explain that their goal is to 
>, ; |avoid a break in production once 


Sri 





ineciaameticseitiaas bi Sy : ¢ aes = oo. tak 
ERE Is headline news of immediate covered the superior qualities of fibrous ae - oe re rag 

interest to key men of business and glass, investigate L-O-F now as a new Bi a] Sad Sa] a | ae = ; - here are 
i ; f your complete f= elias 2 actors which 
industry. volume source, worthy of y Pp ote? | complicate the job. The Korean 
The resources and advanced technical aor i i - ee hy | bs the setae one, they say. 
lass knowledge of Libbey-Owens: Ford your company now buys other . : 7 ion schedules often 
ae being ouned on a a product — material for electrical insulation, thermal leg oiges ee Dial | ae Sane if research and 
L-O-F Fiber: Glass! or acoustical insulation, or reinforcing for sibilities with L:O-F aos. ee i cn ~~ new and 

; ee plastics or paper, L:O-F Fiber -Glass can a - aan ok +h + or models of a weapon. 
With fine, new facilities at Parkersburg, os kien uf aiuaiaeen eke Glass. Remarkable strength. Secretary of Defense Robert 
W. Va., placed to serve you quickly, glass er ee i agi Won't dent or lose shape. No Lovett last week told Congress that, 
a., plac yl; q a matched by such other materials. This discoloration of plastic mate- except for the unkaswa tmuaum 
technicians of proven ability an cl is a chance to benefit from the glass tech- rial. Exceptionally long life. factor, the department believes it 
ence are getting set to produce top-qua ity nology and the high standard of quality has adjusted its program to the 
Fiber-Glass products in volume. (See which you have come to expect from minimum needed to assure increas 


facing page for basic items to be pro- L-O.F' 
duced. Note above and right for typical i 
applications. ) 


oo of supplies and equip- , 
e an Oo prevent a break in 
For technical data, or engineering con- production in the fiscal year 1953, 


sultation on Fiber:Glass uses in your 









| | 7 |which begins next July 1. 

Across the country, in 24 major cities, business, call your local L-O-F office— | et 
L-O-F offices are busy with preparations or write, wire or phone Libbey Owens: | A "ROGRAM designed to stream- 
to give you help on specific uses. Ford, Dept. F-G 112, Nicholas Bldg., \cutveumens’ nara tens ae 





curement policies and methods of 
handling government contracts with 
private industry is contained in a 
report submitted to the Munitions 
Board by a special industry ad- 
| visory committee 






Paper and paper tape rein- 

forced with L-O-F Fiber- Glass 

LIBBEY-OWENS-FORD GLASS COMPANY can be raised .n tensile strength 
to equal alum'num or even gps ia prey 

FIBER*GLASS DIVISION steel! Either Fiber-Glass tex- 1e recommendations are the re- 











jsult of two years of study by 19 
leading industrialists selected by 
ithe Munitions Board. Frederick C 


If your company has already dis- Toledo 3, Ohio. 
Crawford, president of Thompson 
|Products, Cleveland, served as 


: | chairman. 
Stewart Opens Lot 

e a Clarence Stewart Auto Sales, lo- 

cated on N. Washington Ave., 

Cookeville, Tenn., has announced 


the opening of a used-car lot on 
W. Spring St. in that city. 





tile yarns or scrim mesh are 
suitable. Investigate! 
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Ford makes fleet of 49 
F-5 Ford Trucks available 
for national tour of the 

Crusade for Freedom Motorcade 


— 


a 
4-2 
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Ford Motor Company and the Ford Dealers of 
America proudly salute the Crusade for Freedom 
on its splendid accomplishments in fighting Com- 
munism with TRUTH in the enslaved areas of 
Europe. 


Now the Crusade for Freedom is seeking both sig- 
natures supporting the movement and funds from 
the American people to build two more radio trans- 
mitters to turn the Red tide in Europe . . . and to 
start similar broadcasts over Radio Free Asia to 
halt the spread of Communism in Asia. 


To acquaint the public with the vitally important 
work it is doing, the Crusade for Freedom is em- 
ploying a motorcade which will visit principal cities 
and towns all over the country during September 
and October. 


Ford is making a fleet of 49 F-5 Ford Trucks avail- 
able to the Crusade for Freedom Motorcade. And 
Ford Dealers are supporting this great program, 
urging the public to attend their local Crusade 
for Freedom Rallies and learn how TRUTH IS 
FIGHTING COMMUNISM! 


FORD Division of 
FORD MOTOR COMPANY 
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Metallic Lead Searce ... 
Severe Cut 


Of Gasolin 


ATLANTIC CITY.--The nation’s 
motorists have been warned that 
a drastic cut in gasoline quality is 
in the offing unless means are 
found to increase the flow of metal- 
lic lead to tetraethyl lead manu- 





facturers. 

Tetraethyl lead is the anti- 
knock ingredient used in most 
gasolines. 


C. E. Davis, director of refining 
for the Petroleum Administration 
for Defense, told the 49th annual 
meeting of the National Petroleum 
Assn. here that the reduction in the 
amount of tetraethyl lead available 
for gasoline may be as much as 47 
percent from that available during 
August. 

Davis said this would mean an 
overall cut of three octane points 
on the average. He continued: 

“Such a drastic reduction would 
mean severe hardship to all refin- 





Car registrations by states are ™ . 
released here weekly, as com- e a 5 
s ° 
pleted by R. L. Polk representa- 3 2 2 
tives in state capitals. & $ 3 
= oO ° 
15 States Previously ‘S| 2731 «2369 «46787. «12856, 24743. «19833. 593. «5102. «25528, 7713, 2061, 21385 5561, 7120 43840 
Reported for August 50 5019 3748 11377 1831! 38455 303979417788 39126, 14535 3330, 40028, 9998 12877 _—80768 
Colorado ‘st 124 70 211. 461 866 592 29,229 850 287 7I 677. -210~—=«a217 1462 
50-236 30. 412-609 387,934) 533121299 = 626101 247, 293'—=— 407 2674 
Connecticut 5} «214.—Ss«SBS*«~*Ss«‘TSSC*«<«iC DD 919 57 318 1294 448 155 1103 352 438 24% 
50! 273 07' 40 105 186 85 39-390 614. 72 98 778 «= 563—Ss«549 3809 
Delaware sl 18 20 73.—«128 239 261 7 54 322 88 32 328 53-104 605 
50 38 34 27 40 339 34 g 58 407-152 32 490 128 171 973 
Dist. of Columbia ‘5! 63 34 85 423 605 351 16 76 443 «164 67 428 i55~—s«dd:42 956 
50 % % 248 610 050 533 33 25 691 245 77 66924 236 468 
Seoraia 5 122 104 445° 886 1557 1454 42 380 1876 688 114 1626 390 593 3411 
50 256 166 589 1323 2334 944 84 «86557. 2585 (999 76 3374 = 628| 805) ‘5982 
idaho ‘SI 56 40 135 184 415 347 12 135 494 178 32 412 88 127 837 
ee 50 +10! 701463113 430 442 25 120 587,315 50 633) 162, 263 1423 
indiana 51 258 255 565 1350 2428 1841 50 372 2263 691 184 1941 497 645 3958 
50 553 468 1491 2368 4870 3588 i 69! 4395 1649 297 4994 1194 ~=1680 9814 
Louisiana ‘Sst 8 9 219 548 980 988 14 =©202,—=—«1204~—Sts«25 I 69 1227. 219 309 2075 
50| 183) 184 446. «(946 759 ~—«1578 34 303 «1915, ss536)Ss138)=Ss2128) 416483 3701 
Massachuset? ‘S| «6.331 369) «928-~=Ss«1661) 2S 3289 ~—S—«*S: 788 82 584 2454 908 239 2123 «783 + 9827 4880 
2a 50! 483 475 71 2102» 423 2649 62 629° 3346 1303 352 2536 1272 1060 6523 
Minnesota ‘S| 36.278 ~Ss«s188)=Ss«445.—«i«d1074”~SCté«‘«*LS9BSHSCté‘«‘S VD 25 +304 «=8:1922,s«520.—=Ss=«d177””s'*—é«<“CK (té«‘CKSC*«S*S 3941 
i ae 50, 466| 288 = 898s 3263 2453 56 6518 ~=—- 3027,-—s«s1210,—S'és«é197,~'=«3035)'s«s720—~'—«99897 b16! 
Nebraska ‘S| 124 8! 6249~—S«*5S31 985 789 26 200 1015 307 64 912. 182 ~—«280 1745 
7 50 190 109 330° 70! 330 320 35 282 «+1637 «496s s«s1478)= 31 s«437 2833 
New Mexicc 5! 40 31 65 «153 289 174 12 95 281 95 24 324 62 86 591 
a 50 83 49 132-200 464 354 ig «148 520 248 43 472, III 174 1048 
North Dakota SI 44 37 60 225 366 350 6 68 424 86 18 490 76 76 746 
; 50 93 59 =102,— (305 559 514 4 74 592,169 29 55! 9% 16 1008 
South Carolina SI 53 68 201 404 726 758 30-—«*160 948 = 280 60 800 202 240 1582 
ee 59 91 109 346 523 1069 1074 24 25! 1349 419 88 1523 306 400 2736 
South Dakota SI 50 40 110 243 443 334 12 89 435101 25 46187 99 ~=«773 
a 50 3! 62 180 287 604 439 10 126 575, 249 53 597 145 175 1219 
Washington ‘51-204 s«d130—'—=i302'-sté«<“CS]SC*C BD 972 26 «2968S s«s1294,~='«=«4389'—=‘i08si*dH3))s3853~—321 2379 
e '50| 377, 243,620: 909'-—s2149 4% 45! 432, (1973, «593, 1252144510598 3970 
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ee 50’ 488 325,963) 1504 32802351 83 639 «Ss :3073'-s«1390'-Ss 269 «= 3062) s1012'-—s«1017 6750 
32 States Reported ‘S| 5136 © 4332.-«:12146 23763. «45377. «35070 «:1079'Ss«49133' +«45282 +4112 3699 39993 1021! 12935 80950 
_ To Date for August 50° 9091! 6822! 20179 33667 69759 53592_1676| 13443 68711 25855 5666 70739 18108 22492) 142860 
Year "51 104136 72117 194437 375996 746686 588952 16499 155760 761211 265908 62677 731565 185391 225001 1470542 
_To Date — ‘50! 74670! 56192) 151541 | 253546) 535949! 728157| 21172! 198910| 9482397 | 325352) 53514) 865759' 2275301271322 1743477 10168 
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in Quality 
e Feared 


ers and marketers and also very 
unsatisfactory performance in a 
large segment of the automotive 
fleet of the nation.” 

He said an appeal for relief 
has been made to the National 
Production Authority on the 


grounds that tetraethyl lead is of 
vital importance in maintaining 
the civilian economy. 

Davis said that unless more pri- 
mary lead is allocated and some 
means are found to reestablish the 
flow of lead scrap to the smelters, 
there must be a drastic curtailment 
of tetraethyl for motor gasoline. 

Davis’ comments on the _ situa- 
tion came during a report on what 
the Refining division of PAD is 
doing in helping to mobilize for 
defense. 

Davis told the oil men, most of 
whom are refiners, that the avia- 
; tion gasoline picture will continue 


New Passenger Car Registrations, 32 States for August 1951-1950 


Ito be tight, and the jet fuel re- 
|quirements by the military may in 
the future present a more difficult 
problem for refiners than at pres- 
}ent. 

He said the shutdown of Iran- 
ian oil supplies had an immediate 
impact on the product require- 
| ments of the eastern hemisphere. 
| He said the PAD is charged with 
the responsibility of developing 
| a coordinated program for meet- 
| ing the shortages arising from 
| the shutdown while protecting 
| the essential military and civilian 

requirements of this country. 
| “It is not contemplated at this 
|time that any products will be ra- 
{tioned to make additional exports 
javailable,” Davis said, “every ef- 
fort is being made to increase pro- 
to the fullest extent and 


os 


make the resulting surplus avail- 


able to satisfy the program.” 
Davis said the many variables of 
peace or war, the defense program, 
the Korean situation, business con- 
ditions, the growth of oil consum- 


ing units and similar factors make | 


lany long-range forecasting ex- 

|tremely difficult. 
Another’ speaker, 
Martin, Republican 


vania, told the oil men that the 


Sen. 


Edward | 
of Pennsyl- | 


American people will have to “come 
out slugging” if they want to win 
the battle against “high taxes, ex- 
cessive spending, socialistic 
schemes, advancing Communism 
and increasing corruption.” 

It will not be an easy fight, 
Martin said, but “we can gain a 
glorious victory—we can preserve 
for future generations America’s 
richest resource—freedom of the 
individual.” 
That the 


Middle East’s oil re- 


‘sources must be protected as one) 
lof the most important factors in 
'the security of Western civilization 
the | 
meeting by Dr. Gustav Egloff, of | 
Chicago, research director for Uni- | 


was the message laid before 


versal Oil Products Co. 
Dr. Egloff, who recently attended 
the Third World Petroleum Con- 


gress in Holland and subsequently | 


toured Europe to get data for his 
report on “European Refining and 
Middle East Oils” for the NPA, also 
told the assembled oil men: 

“The western companies which 
have opened this miracle of 
wealth (in the Middle East) are 
entitled to a reasonable profit 
from their enormous _ invest- 
ments in manpower and money. 
To continue doing so, they must 


have a sense of security in their 
investments, in the sanctity of 
their contracts, to keep our moral 
world going.” 

Dr. Egloff said the Middle East 
oil fields have an ultimate potential! 
of 200 billion barrels of oil—worth 
more than $3,000,000,000. Proved re- 
serves, he said, are over 40 billion 
barrels, about 46 percent of the 
world’s proved reserves, while the 
U.S.A. has about 30 billion bar- 
rels of proved reserves and 100 bil- 
lion barrels potential. 

“The petro-chemical revolution 
has barely begun,” Dr. Wayne E 
Kuhn, manager of the Technical 
and Research division of the Texas 
Co., told the convention. 

Predicting increases in produc- 
tion up to 1,000 percent by 1962 for 
some of the cinderella chemicals 
which provide the raw material of 
|most synthetics, Dr. Kuhn foresaw 
a decade of continuous expansion 
'for the young petro-chemical indus- 
| try. 

However, the speaker sounded 
| a note of warning to the assem- 
| bled oil men. 

“It is a young, growing industry, 
full of hazards——it is not a touch- 
‘stone for profit,” he warned the 


group. 
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8,972 from 9,506, and Standard Oil | 
of N. J., 23,345 from 26,040. | 

A newcomer to the list, Thomp- | 
son-Products, was credited with! 
3,730 shares. A month earlier it had | 
1,490. Gar Wood, frequently listed | 


(mn the Financial Front .. . 


:. | Shorts Boost Holdings 












rth e in the monthly comparisons, had | 
re- [I F. A £ Stocks 14,000 in the Sept. roll. That stacks | 
ion rn Ive Uu oO up with 10,800 at the middle of | 
the August. | 
the By George Deery the hunters of what they figure ai li . 
ar- snniéiea Wattn : i 
al Associate Editor are bearish issues. Ceilings Posted 
' ee vehicle manufacturers ap- Chrysler's total was 42,762 shares @ 
ion 4 pear in the latest tabulation of against 42,273; Packard, 8,500, On Antifreeze 
E the short position of stocks by the against 8,350, and Twin - Coach, | ; s c | # 
nal { New York stock exchange five 2,500 versus 400. The other issue to|_ WASHINGTON. OPS last week | s 
as | showing varying degrees of in-| show an increased stake was Hud- listed ceiling prices at which re-| Dealer's Mammoth Display— 
Canale a irae Sept. 7" . oe _— : 23,086, which compares ae cee Fal eallaa bas ie ‘a More than 1,000 children turned out for a baby elephant's birthday party on the 
Ic : with 21,806. eahe | used-car lot of Jett Williams (Ford), Richmond, Ind. On circus day in Richmond, Williams 
or For all types of stocks, the i ' quantities of a gallon or more and  heig g birthday party for Judy, a baby elephant with the circus. He invited all the 
als hearish boys held 2,638,186 shares, \WHILE Goodrich was being re- 50 cents a quart for smaller quanti- | children in Richmond to his used-car lot to join the party with refreshments for all— 
of ce ie eee cae duced to 16,005 from 17,065 Aug. ties. including birthday cake. Prizes were awarded the children who came the closest to 
tw ' cane a 1982 7 : the sas aie 15, an opposite trend was shown in| Earlier, OPS had listed prices for | guessing Judy's weight. Entertainment was provided by circus clowns and several 
on fay = 93 oo 4 10808 tae Goodyear’s gain to 7,015 as com-| other types of antifreeze as follows: | performing elephants besides Judy, the guest of honor. Williams said it was one of the 
is- was 2,639,086 and Is 119,642 more pared with 4,957. | Type-S, $1.50 gallon; Type-SC, $1.40 | finest promotional events he ever sponsored. ‘I didn't sell a single car," he said, “but 
than the preceding ae | . The hon petition of Gail gallon, and Type-P, $3.75 a gallon. |! sure made a lot of friends." 
; ig Ee ily Ban ao ieee 10.688 soared sharply to 12,870 from Type-N contains fermentation | a ee eee ae 
Aug. 15, while the load for Reo was 5,226, but several current petro- om alcohol and, according to cause other types are in short |same quantity, jobbers and whole- 
: : . * se , is currently more expensive | supply. lers » ch om —— 
y; being lightened to 5,260 from 5,595.| leum pets of the bears registered +4 produce because it is derived; OPS ruled that manufact ee we eee Semen ae 
h - Ss »baker stood at 51,250 against’ fewer holdings than 30 days ago. : en a fa 7 : am urers | pallon. For smaller quantities, re- 
h Studebaker g ; 5B from higher price materials such as|may charge jobbers and wholesal-| q » P 
ne 53,091. ” Pure Oil decreased slightly to grain, molasses and potatoes. Type- ers $1.09% ‘cents a gallon for|tailers will have to pay as much 
' ([ENERAL MOTORS again leads 6.178 from 6,303; Socony-Vacuum, N, OPS said, is in demand now be- Type-N in 55 gallon lots. For the! as $1.45 a gallon. 
¥ the list for all classifications, 
' with 82,701 shares, compared with 
75,994 a month ago. 
' Studebaker was in second place 
for the entire group, and Chrysler 
and Hudson were well up in the 
list, indicating that the auto 
shares are a favorite target for 
call Now—All Your Accounting 
Continental Net 
93 : . tas . 
24 ; , & as 
: | Hits $3,276,292 on One Machine! 
. Consolidated net earnings of Con- 
5 tinental Motors for the nine months 
9 ended July 31, subject to audit and 
4 year-end adjustments, were $3,276,- 
17 292, or 99 cents per share of com- 
9 mon stock, after provision of $3,- 
6 632,950 for income and excess prof- 
0 its taxes and $134,879 for minority 
: stockholders of a_ partially-owned 
5 subsidiary. : 
‘ \ This compared with net earnings 
7 of $2,513,667, or 76 cents per share, 
7 : in the like period last year, after 
3 provision of $2,720,813 for income 
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On or Off With a 


Heavy 
and square shoulder) 
cense plate securely in place. Will 
not lose off. 


No. 51—Dealer Cost, each.... 


taxes and $207,146 for minority in- 
terest. Sales for the nine months 
this year were $112,229,025, com- 
pared with $68,085,070 a year ago. 


1*~ * . 
Ford of Canada Awarded 


Annual Report Honor 

Ford of Canada is the winner 
of the Financial Post annual re- 
port award in Canada for 1951 in 
the manufacturing and processing 
class, metals and metal products. 

Purpose of the award is to bring 
recognition to companies that have 
done an outstanding job in reporting 
clearly and completely to share- 
holders, employes and the public at 
large. Judges who pick the win- 
ners are representatives of the 
Canadian Institute of Chartered 
Accountants, the Investment Deal- 
ers’ Assn. and the Assn. of Ca- 
nadian Advertisers. 


LICENSE PLATE 
FASTENERS 


| 
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uarter Turn 


(with T-head 
fastens li- 


%-inch bolt 


PLATED TO PREVENT RUST 
.§ .20 
Packed 12 to Box- 
Money-Back Guarantee 
IMMEDIATE DELIVERY 


If Your Jobber Cannot Furnish 
Order Direct from ... 


HOUSER ENGINEERING & 


MFG., INC., Bluffton, Ind. 


Over 100 Service Items 
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N) 
+) 
Yes, it is truly amazing the way the completely new 
Burroughs Sensimatic handles automotive 
accounting jobs. And there’s a good reason—for 


the Sensimatic was designed with the needs 
of automotive concerns in mind. 





It’s completely new from the ground up—built around 

a brand new principle, the control panel, or “mechanical 
brain,” that directs the machine automatically through 
any four accounting applications, in any combination. 
Control panels are interchangeable instantly and there is 
no limit to the number that can be used—no limit to 

the number of accounting jobs a single machine can do! 


The Sensimatic makes possible a great improvement 
in accounting speed, flexibility, and ease of operation. 
This means faster accounting, working-hours saved, 
increased output and, best of all, reduced accounting 
expenses. The Sensimatic is moderately priced, too. 


Get the complete story of this sensational new Sensimatic 
today. Call your local Burroughs office or write 
Burroughs Adding Machine Company, Detroit 32, Mich. 


HANDLES ALL THESE JOBS— @ud mre 


Accounts Receivable Ledgers and Statements »« New-Car 

Deposits + Monthly Financial Statement «+ General 

Ledger «+ Payroll « Accounts Payable « Age Analysis 
e Revenue Distribution 


WHEREVER THERE’S BUSINESS THERE'S Burroughs 
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W. F. (Bill) Smith has been ap- 


pointed a representative of The 
Arco Co., Cleveland. He will handle 
the entire line of Arco refinish 


paint products, and Arco color ma- 
chines in a territory covering the 
northern half of New Jersey and 
the southwestern section of Con- 
necticut. He will work from head- 
quarters at 31 East 7th St., Clifton, 


N. J. 


Allegheny Fills 2 Posts 


In Industrial Relations 


Allegheny Ludlum Steel Corp. an- 
nounces appointments of John E. 
Groves as director of industrial 
relations and Ralph L. Ostrander 
as manager of labor relations. 

Groves has been with Sperry 
Corp. for the past three years. Os- 
trander joined Allegheny in 1945 as 
assistant director of personnel. 

. + + 


Mack Boosts Jones 


To Vice-President 

G. F. Jones has been elected vice- 
president of Mack, it is announced 
by E. D. Bransome, president. His 

eee duties will contin- 
; ue to be those of 
assistant to the 
president. 

Jones joined 
the company in 
1926. In 1940 he 
became assistant 
to the vice-presi- 
dent and assistant 
general sales 
manager. In 1949 

, he was named as- 

G. F. Sepes sistant to H. W. 

Dodge, executive vice - president, 


and in 1950 assistant to Bransome. 
+ * e 


EEE 






Culp Heads Southwest Sales 


For Ammco Tools 

Roy Culp has been promoted to 
southwest district sales manager 
for Ammco Tools, Inc., Chicago. 
Culp formerly acted as a_ liason 
man for the company at car fac- 
tories. 


Replacing Culp will be R. D. 
Stevenson jr., formerly Ammco's 
service manager. The personnel 


changes were announced by Martin 
W. Bazner sr., Ammco president. 
* > * 


Gumout Appoints Benasich 
Gumout division of the Pennsyl- 
vania Refining Co., Cleveland, has 
announced the appointment of Al- 
bert A. Benasich as a company 
sales-service representative. 
* * oa 


3 Assistant Zone Chiefs 
Selected by Packard 


Packard has named assistant | 
managers for its Cincinnati, Detroit | 
and Kansas City sales zones. 

A. C. Schley was promoted to as- 
sistant manager of the Cincinnati 
zone, While L. W. Stevens was pro- | 
moted to a similar position in De-| 
troit. R. V. Merrick joins Packard | 
as Kansas City zone assistant man- 
ager. Schley, 39, joined Packard in 
1946 and Stevens, 47, in 1934. | 

* o 7 


Nash Air Engines Post 


Is Assigned Poupard 

W. F. Poupard, staff engineer, | 
has been appointed assistant pro- | 
duction manager—aircraft engines, | 
it is announced 
by B. A. Chap- 
man, production 
manager, Nash- 
Kelvinator. 

Poupard, who 
joined Nash-Kel- 
vinator in 1946, 
will have staff re- 
sponsibility for 
coordination of 
manufacturing 
phases of the 
company’s air- 
craft engine program. This involves 
all four main plants of Nash-Kel- 
vinator. 





W. F. 


Poupard 


* * x 
Bishman Names Agents 


To Cover Three States 


Bishman Mfg., Osseo, Minn., 
manufacturer of tire and battery | 
service and repair equipment, and | 
accessories, has announced the| 
appointment of the following man- 
ufacturers’ agents: 


Walter Featherstone, 2506 E. 


Earle Dr., Phoenix, Ariz., will han- | 
dle the Arizona territory. Shaw/| 


Auto Personnel 


Brothers, 722 Massachusetts Ave.,| 
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Indianapolis 4, will represent Bish- 
man in southern Indiana and Ken- 
tucky. 


+ 


Phillips Promoted 


Samuel R. Phillips has been ap- 
pointed assistant general manager 
of the textile division, United States 
Rubber Co. He succeeds William E. 
Clark, who becomes a _ vice-presi- 
dent and general manager of the 
textile division. 

* * + 


General Tire Promotes 


Henderson on West Coast 


R. W. Henderson, operating man- 
ager of the San Francisco branch 
of General Tire & Rubber Co., has 
been promoted to the post of assis- 
tant branch manager, J. E. Powers, 
General’s trade sales manager, an- 
nounced. 

R. M. Cregan will succeed Hen- 
derson as office manager, and J. R. 
Galbreath, Los Angeles branch of- 
fice and credit manager, will as- 
sume duties as the supervisor of 


Who pushes 


product °? 


Business has been defined as: A has something B wants; 
B has something A wants; Try to keep them apart! 


Your predecessor may have sold his product simply as a 
product. You must sell yours as a benefit to the buyer—a 
Every month more than 2% million 
substantial American families look forward to The American 
Magazine. They look to it for ways to make the family 
healthier, happier. more secure, It’s their service manual for 
successful family living. And because it is America’s | 
Service magazine, its readers are hand-picked, specially 


to the { 





credits and collections for the San 
|Francisco branch. Galbreath’s new 
title is district credit manager. 

x * * 


Laney Joins K-F Aircraft 


| KB. M. Laney has joined Kaiser- 
| Frazer at Willow Run where during 
| World War II he was general su-| 
perintendent of final assembly of 
B-24 bombers. | 
| As aircraft consultant, Laney is | 
on the staff of H. R. Smith, works | 
| manager in charge of Fairchild | 
|C-119 Packet planes for the U. S.| 
Air Force. He is also active in the | 
Chase C-123 program which ulti- | 
mately will succeed Packet produc- 
tion at the Kaiser-Frazer plant. 
+ * * 


Hernan at Fruehauf 


Francis M. Hernan has joined the 
Fruehauf Trailer Co. as assistant | 
controller in charge of plant ac-| 
| counting at the Detroit office, Fred- | 
|erick E. Burnham, controller, has} 
|}announced. Hernan was budget di- 
|rector of Anchor Hocking Glass 
|Corp. for six years. 

* * * 
Patron at Superior 

Diego Patron has been appointed 
|assistant director of foreign sales 
|for the export division of Superior 
Coach Corp., according to C. D. 


your 


conditioned customers. 


These typical family service.features in the October issue 
show how The American Magazine “pushes your product”: 


The Crowell-Collier Publishin 







¥, 


ji wt 
Frenchmen Visit DeVilbiss— 

Language was no barrier to 12 Frenchmen who recently visited DeVilbiss Co 
Toledo. The 12, members of the 100th French team to be brought to the U. S. under 
the technical assistance program of the Economic Cooperation Administration, hac 
their own interpreter-microphone-earphone setup. Here Jean deVial (left) interpreter 
from the ECA, is relaying the words of Ray L. Morrison, right, DeVilbiss executive vice 
president, to two members of the group (left to right) Victor Miel, foreman of Ets Pau! 
HUG, Paris; and Jean Gilbert Charrier, control foreman, Mecane, LaCourneuve. Their 
visit to the U. S. plants was for the purpose of studying production methods. 





Blauvelt, director of foreign sales.|gins Industries, Inc., and as for- 
Patron, born in Mexico, has served |eign freight agent for the Ameri- 
as export traffic manager for Hig- can Express Co. 





Advertisers of food products, read: THE VANTRESS FAMILY 
CHANGED YOUR DIET—The American Family of the Month— 
showing how one family’s ingenuity has affected the nation’s menu. 

Advertisers of bus, rail, ship, air lines; luggage, travel togs, 
sporting goods, read: WE FOUND AN ISLAND PARADISE and 
SOMETHING NEW IN NEW ENGLAND, two colorful family 
travel features in one issue. 

Advertisers of cameras, photo supplies, albums, read: PHO- 
TOGRAPHY IS MORE THAN FUN—a family service article 
proving that being able to take pictures can mean more to you 
than just a pastime. 

Advertisers who have a stake in preserving the American Way 
of Life, read: HELP WANTED IN WASHINGTON by U.S. Sen. 
Douglas and WHAT THE G.O.P. MUST DO TO WIN IN ‘52, 
by U.S. Sen. Saltonstall, institutional features to keep the family 
abreast of American Affairs. 


g Company, 640 Fifth Avenue, New York 19, N. Y. Publishers of The American Magazine, 
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CY and simple ideas can prove 
to be effective if they get the 
proper push. 

Take the “Snowballs in August” 
promotion that Charles Dalgleish, 
of Charlie’s Nash, Detroit, put on. 

It was the old beans-in-a-jar 
deal dressed up, yet during the 
month the firm sold a third of 
all Nash cars in Wayne county. 

Dalgleish had a Nash Rambler 
station wagon filled with artificial 
snowballs. Contestants were to esti- 
mate the number and write a sim- 
ple slogan for the dealership. 

Here’s what made the contest 
click: 

A simultaneous contest for the | 
sales force with prizes for indi- | 


A has what B wants; The American Magazine 
reaches over 212 million substantial American families 


specially conditioned by 
product selling. 


B has what A wants; The American Advertiser has 
a sound product or service looking for new markets, 
for new customers at the lowest possible cost. 


Try to keep them apart! The logic of things will 


eventually bring the two together in 


American Magazine—where your advertising costs less 


because 


Collier's, and Woman's Home Companion 


Merchandising 


| q , Memos to Dealers 





By Bob Finlay 


| Used-Car Stunt 
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vidual and team sales. 


For the public, valuable 
including a Nash Rambler. 
Window posters and banners in| 


| 
prizes 
| 


the showroom and posters in the | Degler Shows Olds at San Diego Fair— 


service department and _ used-car | 
lot. 


ads. 
Spot radio saturation. 


H. C. Doss, Nash sales vice-presi-| with a “Masked Marvel” promotion 


dent, wired the firm at the end of| jn which persons were invited to| 


the contest that it had led all Nash | guess the make, age and body style 
dealers in retail deliveries in Au-|of q car all wrapped up and dis- 
gust. played on its showroom floor. 

The “Masked Marvel” car was 
a standard model, not over five 


* * a 


— MOTORS in Bingham-| years old. That much the firm 
! ton, N. Y., drew considerable 
traffic and created wide interest 


told contestants. 
Miller Motors offered a prize of 


% Ns 
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Oldsmobile's Powerama, with a Rocket engine inside a plastic bubble, was shown 
A weekly schedule of newspaper |to advantage by Balboa Oldsmobile at the San Diego county fair. Super 88 and 98 
models were grouped around the engine display. 
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to be auctioned off to the highest 
bidder at the close of the contest. 
But only those who entered the 
contest were eligible to bid on 
the car. 
| 

| 


The event served to give a con- 
siderable lift to used-car business. 


+ * * 


| Kick Our Dog 

g |“ ASSERT Yourself!” That is the 
| heading of an advertisement 
by Anderson Co., Gulfport, Miss. 
Right under the heading, a “boss” 
and her husband are pictured, with 
the following text: 


“Don’t Let Your Wife 
| You! 

“Come down to Anderson Motor 

Co. and have your ego boosted. 
We have a guaranteed hydraulic- 
lift ego-booster that makes old 
inferiority complexes look like 
new. 
: “Look at this Pay Day Special!! 
a $100 allowance certificate to any-| « ‘With every purchase of one of 
one who could properly identify the | our Guaranteed Used Cars you can 
mystery car, or to the 10 persons|throw five rocks at the salesman, 
who came closest to the correct |eyss out the sales manager twice 
answers. and kick one of our ‘dawgs’.’” 

The allowance certificate would | * * &* 
be used any time up to Oct. 31 to| Television 


purchase any used car from Miller | 

Motors. | NOT too many dealers have gone 
The “Masked Marvel” car was |~ ° into television, but Gil Schaefer, 
(Ford), Detroit, 
thinks it’s great. He’s sponsoring 
a football extravaganza, called 
| “Football, Inc.,” produced by Rex 
Advertising. Schaefer also sponsors 
a two-hour TV wrestling show and 
a one-hour TV film presentation 

Sunday evenings. 


Browbeat 


|'of Walker Motor 


Hudson Launches 
Autumn Safety 
‘Check Campaign 


DETROIT. Walter S. Milton, 
Hudson’s director of service, has 
announced a special safety “check- 
|}up” program in which all Hudson 
| dealers will call owners’ attention 
|}to necessary adjustments and re- 
|placements to insure positive car 
| control. 

“In addition to the safety factor, 
a fall inspection after a summer 
of extensive driving often prevents 
major repair bills,” Milton said. 
|“Mechanical defects that are not 
|}obvious during warm weather often 
show up at the first cold snap.” 

Milton lists the following check- 
up points as important to driving 
safety: 

1. Brakes should be adjusted or 
relined and fluid added as neces- 
sary. 

2. Steering mechanism should be 


|thoroughly inspected and all fit- 
tings lubricated where necessary. 
Wheels should be checked for 


proper alignment, tie rod ends and 
support arms checked for play. 

3. Tires should be inspected for 
cuts and bruises. Where there are 
| signs of excessive wear, tires should 
be crissed-crossed. 

4. Headlights should be checked 
for proper beam alignment. Rear 
lights, often overlooked, should be 
checked. 

5. Windshield wipers should be 
put in top working condition with 
new motor and hose installed where 
necessary. 


6. Horn and wiring should be 
checked for possible defects. 

7. Exhaust system—muffler and 
pipes should be inspected for 


cracks or breaks while car is on 


the hoist. 


Lunch Caddies 


206 Kids Watch Dads 


Build L-M Cars 


LOS ANGELES. Lincoln-Mer- 
cury’s assembly plant in east Los 
Angeles rang with a new sound one 
morning last week as 206 kids, ages 
eight to 14, came to work with their 
dads for the company’s third an- 
nual sons and daughters day. 

After a brief physical by the plant 
doctor, boys slipped on T-shirts 
marked Lincoln-Mercury and girls 
plumped red visored caps on their 
curls. Thus uniformed, the kids 
toured the plant in the care of 18 
uniformed guards for the first sight 
|of their lives of cars being made. 
| After watching dad work they 
| jumped into buses for a full day on 
| the 2,000-acre ranch of Ray (Crash) 
Corrigan, TV and motion picture 
western star, 29 miles north of 
Hollywood. 
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By George Deery 
Associate Editor 


Automotive advertising in 52 lead- 
ing cities throughout the nation} 
showed a 6.7 percent gain in Au- 
gust over the same month a year 
ago, according to Media Records. 

All types of ads inserted in Au- 
gust totaled 192,527,546 lines, com- | 
pared with 186,523,531 in 1950, or a| 


Affecting Factories and Dealers .. . 
Auto Advertising 
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Bend Tribune. He succeeds the late 
Gaston E. Marque. 

He has been with the Associated 
Press in Chicago and the AP Wash- 
ington bureau. He became man- 
aging editor of the Tribune in 1941. 
Presently Walton is a member of 
the board of directors of the As- 
sociated Press Managing Editors 
Assn. and the Pulitzer Prize Jury 


gain of 3.2 percent. Classified made | 4t Columbia university. He is grad- 


the best showing with an increase | 
of 13.1 percent. General, however, | 
the only classification to drop, 
slipped 8.1 percent. 

Others on the upside were: Re- 
tail, including department stores, | 
1.5; financial, 1.1; department 
stores, 1.0, and total display, 0.1, 


Media Records adds. 
« * * 


Heads Studebaker PR 


W. R. Walton has been named| 
public relations director of Stude-| 
baker, President Harold S. Vance | 
announced last week. Walton has | 
been managing editor of the South | 


In Philadelphia nearly everybody reads The Bulletin 


ADVERTISING Orrices: 
Advertising Representatives: 


National 


uate of the University of Michigan. 
* * * 


Buick in Class Mags 

The first of a series of ads fea- 
turing the Buick Roadmaster 
appears in the September issues 
of Town & Country, Vogue, 


House & Garden and Harper's 
Bazaar. 
They mark the kickoff of a 


campaign that will bring Buick 
to a dominating position in the 
class publications, according to 
A. H. Belfie, general sales man- 
ager. 

The program also calls for in- 








lruary, 1951, as a member of th 
|public relations staff after servins 
two years as executive director « 


sertions in Holiday and House 
Beautiful beginning in October, 
and the schedule will run for the 


remainder of the calendar year, the Maryland public expenditur 
Belfie said, with all six publica- council. Before this he was execu 
tions carrying single pages in tive director of the Maryland Class 


each issue. ified Employes Assn. 
* * 


+ 


Offers Colorgravure 


| Names 
First issue of the Seattle Times’ | Appointment of David A. Cool 
Colorgravure pictorial section idge to the creative sales staff o 


reached Times’ subscribers Sept. 16. 
Advertising in the Times’ Colorgra- 
vure section is offered in both full 
color and monotone, Harry Cahill, 
general manager, said. 

With publication of this section, 
the Times joins hands with Sunday | 
newspapers in 21 other cities com-| 
bined in the Metropolitan Group, 
largest national newspaper net- 
work, with a combined circulation 


|the consumer research department 
|direct mail division of R. L. Poll 
& Co., Detroit, has been announce: 
by William H. Beatty, general sale 
manager. Coolidge for the past tw 
years has been on the creative staf! 
of Maxon, Inc., Detroit ad agenc: 


Most U.S. Makes 
A modern motorized version of 


4 sts “Jack | ao * 
of more than 14 million. and the Bean Stalk"’ is one of the arest | Slated for Display 


This colorgravure pictorial sec- Men 4 ; : joel 
tion is the only one in the Pacific | "°"ywoo motion picture pro uctions. | ae ‘ : 
| Northwest, the paper states. The | Starring Lou Costello as Jack and Buddy | At British Show 
| Times is represented nationally by | Baer, of boxing fame, as the giant, the] PONDON. Eng.— Most of the cat 
| O'Mara and Ormsbee. film features a Henry J in several se-/ of U.S. manufacture are schedule: 
| a quences despite its medieval setting. to be displayed at the 36th Inte: 
|Fenhagen Promoted {national Motor Exhibition, to b« 
F. Donald Fenhagen has been|Leo G. Sands, former director of | held here in Earl’s Court Oct. 17-27 
named manager of public relations| public relations and advertising American makes to be shown are 
and advertising at Bendix Radio| who has been promoted to another | Buick, Cadillac, Chevrolet, Oldsmo- 





‘ 


Henry J in Movie Role— 


division of Bendix Aviation Corp. | post at Detroit. 'bile, Chrysler, Plymouth, Dodg¢ 
at Baltimore. Fenhagen succeeds| Fenhagen joined Bendix in Feb-| DeSoto, Hudson, Kaiser, Lincoln 
: |Mercury, Ford, Nash, Packard 


Pontiac and Studebaker. 

France will be represented by th: 
|Citroen, Delage, Delahaye, Ford 
Vedette, Hotchkiss, Salmson, Pan- 
hard, Peugeot, Renault and Simca 

Representing Germany will be 
i Porsche. 

On hand for Italy will be the 
|Ferrari, Fiat and Lancia. 


No Reports Asked 
On Output of Jacks 


WASHINGTON. — Manufacturers 
of jacks are not required to report 
their production to NPA, the pro- 


duction agency announced iast 
week. 

The announcement corrects in- 
structions dated Aug. 31, which 


erroneously said production reports 
are required. The notice reported 
issuance of Order M-83, which lim- 
its production of jacks to certain 
specified models, sizes, capacities 
and specifications, effective Oct. 1. 

NPA said manufacturers of jacks 
are required to keep for at least 
two years records of receipts, de- 
liveries, inventories and use in suf- 
ficient detail to permit a compli- 
ance audit. 


‘Porter Acquires 


‘Buffalo Steel 


PITTSBURGH.—H. K. Porter Co., 
Inc., Pittsburgh, has acquired Buf- 
falo Steel Co., Tonawanda, N. Y.., 
producers of light steel products, in 
a straight cash deal, it is an- 
nounced by T. M. Evans, president 
of Porter. 
| With acquisitions of this company 
|and Connors Steel Co., Birming- 
ham, Ala., last October, Porter now 
has a total steel production capac- 
ity exceeding 200,000 tons. Buffalo 
Steel has total capacity of more 
than 70,000 tons a year. 
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Guaranty 
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JOLIET SALES 
Lincoln-Mercury 


JOLIET, 
ILL. 


WRITE OR WIRE 


The Carlife Guaranty 


8827 Strathmoor 


Evening and Sunday 
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In the Hopper 


Regulations requiring unemploy- 
nent insurance claimants, who are 
emporarily laid off, to conduct an 


ctive search for work have been, 
elaxed by the New Jersey Divi- 
ion of Employment Security. 

Designed to assure defense em- 


loyers that they will not lose their 

vorkers during short forced lay- 

offs, the action eliminates the re-| 

quirement for an active search for | 

work by claimants if the temporary 

layoffs are for four weeks or less. 
+ * a 


Vissouri Legislature 
{gain Tackles Logjam 


Missouri's much criticized and be- 
labored legislature is back on the 
job. It faces a mountain of unfin- 
ished business: The truck taxing 
tangle, the gasoline tax, the 10-year 
road program, redistricting, the 
truck lobby probe, flood relief, 
speed limits for cars and safety in- 
spection of automobiles, among 
other matters. 


* 


2-Cent Gas Tax Due 


For Vote in Mass. 

A two-cent gas tax, designed to 
yield an estimated $14,000,000 for 
the present fiscal year and about 
$17,000,000 for a full fiscal year, will 
be recommended by the Massachu- | 
setts house ways and means com- 
mittee. 

The proposed two-cent boost will 
bring the total state tax to five 
cents effective Sept. 15, said com- 
mittee members. The measure pro- 
vides that all money gained from 
the additional two-cent tax go into 
the highway fund, but only 1.3 
cents would be earmarked for the 
retirement of the. $200,000,000 in the 
highway bond issue. 

* 


FEPC Bills Die 
In All States 
Kxcept Colorado 


Although fair employment prac- 
tices bills were widely introduced in 
state legislatures throughout the 
country this year, in a number of 
instances with gubernatoriai sup- 


port, such legislation was enacted | 


in only one state—Colorado. 

Analysis of reports from state 
capitals reveals that bills proposing 
new or stronger fair employment 
practices acts, outlawing racial and 
religious discrimination in employ- 
ment, were rejected by the legisla- 
tures of at least 16 other states 
Arizona, California, Illinois, Indi- 
ana, Iowa, Kansas, Michigan, Minne- 
sota, Missouri, Montana, Nebraska, 
Ohio, Pennsylvania, Utah, Wiscon- 
sin and West Virginia. 

Colorado’s new law is a mild 
form of FEPC legislation, lacking 
enforcement powers in private em- 
ployment. It established a separate 
division in the state industrial com- 
mission to combat racial and reli- 
gious discrimination in employ- 
ment. 

Provision is made for enforce- 
ment by the courts of cease and de- 
sist orders in instances where they 
may be issued in any phase of pub- 
lic employment, but such enforce- 
ment powers are not provided to 
cover private employment. 

Another section of the Colorado 
act provided for establishment of a 
seven-member, non-salaried human 
relations commission to conduct an 
educational campaign on fair em- 
ployment practices. 

Enactment of the new Colorado 
law brought to a total of 11 the 
number of states which have adopt- 
ed some form of FEPC legislation 
in the last six years. Other states 
with such laws are Connecticut, In- 
diana, Massachusetts, New Jersey, 
New Mexico, New York, Oregon, 
Rhode Island, Washington and} 
Wisconsin. Enforcement provisions | 
or machinery is lacking in some of | 
these states, however, such as In-| 
diana, New Mexico and Wisconsin. | 

* + * | 


| 
Ohio Responsibility Law 
Now Effective Till 1953 

Ohio now has a new financial} 
responsibility law, but it will not go 
into effect until March 1, 1953. 
Ordinarily acts passed by the gen- 
eral assembly, if signed by the 
governor, go into effect in 30 days. 

However, the new financial re- 
sponsibility law contains a clause 


|}purchase of insurance from a 


that it shall not go into effect until 
the March date in 1953. The law 
will be enforced by the state regis- 
trar of motor vehicles and_ stiff 
penalties are provided for violation 
of the act. 


Va. Insurance Agents Ask 
o 


Anti-Coercion Law 

The Virginia Assn. of Insurance 
Agents has asked for a law to pre- 
vent “coercion” in the insurance 
business in the state. 

The law would be aimed at sellers 
or money lenders who condition an 
installment sale of an item on the 
par- 
ticular agent or company. 


4 ‘ * 


Jobless Pay Act in R. 1. 
May Have to Be Revised 


Warning that the “lag” provision | 


of the Rhode Island unemployment 
compensation act, combined with 
the growing use of the stagger 
system of employment, may become 
a serious drain on the state jobless 
fund, Administrator 


Thomas H.| 


Bride of the state department of | 
employment security said a change | 
in the needed. 

Bride said growing resort to em- 
ployment on a stagger basis has 
brought about use of the lag section 
of the law for purposes for which | 
it was not originally intended. The | 
so-called lag section provides that | 
a person who has collected jobless | 
week of total un- 


law may be 


benefits for one 


|employment and who then returns | 


to work “shall be entitled to one-| 


| fifth of his benefit rate for each day | 


of unemployment during such first 
week of re-employment in which he 
is re-employed.” 


Lambert Elected President 


Of Local Okla. Group 


Troy Lambert (Pontiac) has been 
named president of the Carter | 
County Automobile Dealers Assn., 
it has been announced by the Okla- 
homa Automobile Dealers Assn. 

Frank Crosby (DeSoto-Plymouth) 
and L. G. Burrell (Studebaker) 
were elected vice-president and sec- 
retary-treasurer, respectively. The 
organization is considering plans to 





A Pressing Matter— 

Bending 90-millimeter tank cannon is a simple operation for this 400-ton hydraulic 
press which Firestone uses to straighten special alloy tube forgings, which warp during 
machining operations. In the above picture, 50,000 pounds of pressure put a half-inch 


| bow in the tube to straighten out a slight bend in the high-tensile steel. When the 


pressure was released, the tube straightened out within the two-housandths of an inch 
tolerance prescribed by the Army Ordnance Corps, Firestone points out. 
its area to include dealers | the organization to Arbuckle Auto- 
entire Arbuckle Mountain |mobile Dealers Assn., it was an- 
and change the name of | nounced 


extend 
in the 
region, 





Only Purolator ...and Purolator 
alone ...gives the Extras that 








assure Extra Protection, help 
prevent excessive bearing wear. 





Extra Filter Area. Purolator gives up to 10 
times the filtering area of old style filters... 
gives longer, more efficient action. 

Extra Efficiency. Purolator traps an average 
more abrasives than ordinary filters, 
holds back particles so small they’re measured 


of 290% 


in microns (.000039’’). 


All this—plus freedom from warping and 
disintegrating—plus the fact the Purolator* 
Micronic refill leaves oil additives in—is why 
more and more automotive and engine manu- 
facturers are offering the Purolator Micronic* 


as standard equipment. 


Actually, this builds business and good will 
because 
Micronic is a recognized quality accessory . . 

because it saves service time, helps sell motor- 


for car dealers 


ists on service. 


Finally, the presence of a Purolator is proof 
that the manufacturer is proud of his product, 
wants to assure trouble-free performance. 


Whatever your filtering problem .. . 
ber, Purolator’s engineering staff is at your 


service. 


PUROLATOR PRODUCTS, INC. 
Rahway, New Jersey and Toronto, Ontario, Canada 








the Purolator 


remem- 


Factory branch offices: Chicago, Detroit, Los Angeles 


*Reg. U. S. Pat. Of 





MICRONIC OIL FILTER 


FIELD OF FILTERING” 








“FIRST IN THE 








28 








AUTOMOTIVE NEWS, OCTOBER 1, 1951 



































(66) club coupe, $250*. ‘40 2-dr., $165. | 
6 6 PLYMOUTH ‘51 Cranbrook club coupe, | ° 
$1,660. ‘48 SD 4-dr $665. °41 Deluxe | 
d-Car Auction Prices || 3°). {0 sh os Vv sed- 
Use . dr., $175, $150. er e co ar rices 
PONTIAC—'51 Chieftain (8) Deluxe 2- ; in pe) 
dr.. $2,075*; Standard 4-dr., $1,910. 50 (Compiled by Automotive News 
Market Trend | Chieftain (8) Standard 4-dr., $1,535°. September August July 
_ ee ed er a ese we Model 1951 1951 1951 
. . . 320°, ° orpedo ) 4-dr., ,050". 44 - ~ 
A further strengthening in used-car prices took place last week as | 2). (x, ceganet. $780. Torpedo (6) 4-dr q 26 $916 1951 $1,945 $1,921 $1,931 

the overall average price of used units climbed to $931, a gain of $4 $750. 46 SL (8) sedanet, $720 (8) | $931 $9 1950 1,411 1,393 1,414 

, ‘ , ’ | - 75 390. ° (8) club coupe, | as ‘ 
over the preceding week’s figure. Sota. _ fos aca. F210, a2 pe, | 1949 1,162 1,167 1,142 

Most of the increase was concentrated in later-model cars, as the 1948 896 895 870 | 
: ae y . ] | ' 

only losses were marked against ’41, 42 and ’46 models. Gains ranged OAKLAND, CALIF. 1947 751 "47 737 

from $3 to $16, while losses were $4 for '46s and $5 for both ’41s and ’42s. (A, L. Pollock Auto Dealers Wholesale 1946 673 661 650 | 

Among the gainers, '48s led the way with an increase of $16. The | \Uction- of Bent. 10 a ae 1942 316 321 284 | 

average price of '50s advanced $13, while '47s picked up $11. Completing | yuy¢K 50 RM 4-dr., $1,735. “49 Super 1941 294 299 301 | 

the list, ’49s increased $4 and ’51s moved $3 higher. 2-dr., $1,400*; 4-dr., $1,425* RM Sept. August July Ovesaii 
: . s - 50. °47 M 4-dr. "46 - aoe . 

The higher price level must have discouraged some buyers since the all ba nel seer 3-60. $046. , Average... $ 931 $ 926 $ 916 | 
percentage of cars sold declined sharply from the levels of preceding §¢.anippac ‘50 (62) 4-dr., $3,375", $3 | ; ” 

, - . 4 A / AL f -dr., $3,375*, $3, . . sed- rices, all 
weeks. Entries at various auctions continued very high, however. 350°, '47 (62) 4-dr., $1,640°. | (The above ps are wed ron wi gy tinge Be ee ag ott ; 
; ant on ‘ ls regularl, pe News. 
Entries at 13 representative auctions last week- totaled 2,588 units, CHEVROLET —'50 FL Deluxe 2-dr.. | $1.- | ee eee ieee i : 
while sales reached 1,835 for a mark of 71 percent. In the previous | aris; FL Deluxe 2-dr,, $1,156, $1,940. : i dae 

week at the same sales, entries totaled 2,338 units, while sales reached "48 FM 4-dr., $850. '47 FM conv., $985; | _—": ei (6) conv., $755. '46 (8) oo usdamanse "sh on” } > $2,375" 

P p 0. '46 SM business coupe, -dr., 55*. «DS! WE-—'51 s ir., 2,37! 

1,800 for a mark of 77 percent, eras: TM a. $825; 4-dr., $810: | STUDEBAKER—'50 Champion club coupe, (88) i-dr. $2,450". 50 (SS) 7 $1. 

Prices marked with an * indicate a unit equipped with SM 4-dr., $675. '42 4-dr., $405. MD| $1,150. '48 Champion conv., $960. '40| 705°, $1,750"; (95) 4-dr., $1,70 : 
automatic transmission or overdrive club coupe, $400; 2-dr., $375. '40 SD 2-| Champion club coupe, $275; 4-dr., $120.| (98) 2-dr., $1,550°; 4-dr., $1,225. 
seas a ees | dr, $315. 39 4-dr., $165; 2-dr., PLYMOUTH—'51 Cambridge 4-dr., $1,770 
CONCORD, MASS. | SD 4-dr., $250, § ‘39 MD 4-dr., $170, | CHRYSLER 50 Windsor 4-dr., $1,785"; | ALBANY, N. Y. tna at, bLaee 41.508, a a 
. aac . oe Ta $200; Master (85) $255, $150. "38 | Royal 4-dr., $1,500. yA — ‘-dr.,|  (pim Anspach’s Dealers Auto Auction.|  4-dr., $1,275, $1,125. 

(Concord Auto Auction, Inc. Sales every | Master (85) business coupe, $180, | $1,520. '48 NY conv., $1,155. Sale every Monday. Prices are for sale of | ponpyac——'51 Chieftain (S) 4-dr $2,155 
nem —. Prices are for sales | CHRYSLER '49 Saratoga club coupe, $1,- | DeSOTO—'51 Custom 4-dr., $2,225. '40| sept. 17.) 50 SL (8) 2-dr., $1,625*. "49 (8) Cata 
of § - 14-17. ‘ ’ , . ¢ 1a NY 75 , a = , a 7 
) ciaenns iis deen eth stim 350. is T & c $935. 46 NY ‘-dr., $175. tales a (Prices narrowly escaped declining = lina, $1,335. '48 SL (8) 4-dr., $1,165* 

htl conv., $820. 42 NY 4-dr., $250. '40 Royal |DODGE—'51  \-ton pickup, $1,525. ‘50| were far from the runaway expected by station wagon, $550. 
CS eS ae ee Seer. | ser. G00 | Coronet 4-dr., $1,540. '49 business coupe, | many, Almost new ‘51s kept well under . ; 
a ae ee ae eae, Gat oe cee, | Oe ‘46 Cus 7 | $1,050. ‘47 Custom 4-dr., $780, $750.| ceilings, although many new-car dealer | STUDEBAKER °50 Land Cruiser 4-dr 
strong on all clean cars, Sold 221 units | DeSOTO—'46 Custom club coupe, $750. =| POP axe Q-dr. $675. ‘42 %-ton pickup, | buyers were present. Prices steady with | $1,350; Champion 2-dr., $1,165; Com 
out of 274 offerings.) DODGE—'51 Coronet syS2r100"; Way-|  g4i5. °41 4-dr., $285. ~' | no spurt on any models, Sold 146 units | Mander 4-dr., $1,350. 
BUICK—-'51 Special 4-dr., $1,905, $2,055.|  farer 2-dr., $1,600. Wayfarer 2-dr., | Ea ge ca a om | out of 177 offerings.) | WILLYS—'51 pickup, $1,625; Jeep, $1,350 

"50 Super 4-dr., $1,600*. ‘49 Super 4-dr., $870, $900. "45 \%-ton pickup, $325, $395. | FORD—'51 \%-ton pickup, $1,525. '50 Cus- = be EE rOUS _. ‘49 GMC us 

“ag ; pa P. ’ . 36 300: ‘K-51 S Riviera 4-dr.. $2,370*, | MISCELLANEOUS 49 GMC 1%-tor 

$1,335*; sedanet, $1,280*. ‘48 RM 4-dr., 42 2-dr., $125. "41 2-dr., $165. '39 d-dr., | tom (8) club ty agg ye eh [eels RM 2-ar $1,350; Super d-dr.. $1,.| truck, $900 

060. °'47 RM sede ‘ 90. ’ Ss 60. usiness coupe, , O85. 9 Cus ) ¢ M 2-dr., 350; § -dr., :* » youu. 

ao ‘956. wil RM glu Aig $205: FORD ‘D1 Deluxe 4-dr., $1,500; Cus-| 2-dr., $1,085 $1,095, $1,110; 4-dr., $1,-| 435%, $1,390*, "48 Super 4-dr., $1,000; | . . 

Special sedanet, $340; Super 4-dr., $310 tom (8) 2-dr., $1,800; conv., $1,906(0D). 110, $1,255"; conv., $1,140; Deluxe (8) | RM 2-dr., $970*. '41 Special 2-dr., $235. | MANHEIM, PA, 

‘40 Special 4-dr., $155, $275; Super conv.., | ‘50 Deluxe (8) 2-dr., $1,200, $1,210; De-| 2-dr., $920. AT 2-dr., $800, $705; conv., | CADILLAC—’50 (62) 4-dr., $2,985*. ‘49) (Manheim Auto Sales & Auction, In 

$170. '39 Special 2-dr., $105; 4-dr., $155. | luxe (6) 2-dr., $1,190, $1,250. '49 Custom | $940, $810, $725, $845. "46 SD (8) conv.,| (62) 4-dr., $2,150*; (60) Special 4-dr..| sale every Friday. Prices are for sale oi 
CHEVROLET—'51 SL Deluxe 2-dr., $1,-| (8) 2-dr., $1,085; coupe, $1,085; $750, $570; 4-dr., $655; SD (6) 4-dr., $2.250*. ‘47 (62) 4-dr., $1,330*%. "46 | Sent 14.) ) 

875*; 4-dr., $1,875*; %-ton pickup, $1,- | 4-dr., $1,135. 48 (8) 2-dr., $870; $595; Deluxe (8) 2-dr., $675, 42 | (62) club coupe, $980. (Sold 61 units out of 121 offerings.) 

5 : 5 lub coupe, $310. me . in an 51 

260, '50 FL Deluxe 2-dr., $1,485°*, SD (6) club coupe, $725; Deluxe (6) club coupe, 901. | CHEVROLET—'51 FL Deluxe 2-dr., 31.) a wICK '50 Special 2-dr., $1,405. "49 RM 

$1,395; SL Deluxe conv., $1,395; 2-dr.,| 2-dr., $480. ‘47 Deluxe (8) business | MERCURY—'49 4-dr., $1,360. ‘47 4-dr., | 750*; SL Special sedan, $1,770, $1,550; | 2-dr $1 310° '48 RM 4-ar. $1 050 47 

$1,500*, $1,330 $1,460; club coupe,| coupe, $705; 2-dr., 2 at $750; Deluxe $805. °46 2-dr., $725. ‘41 2-dr., $285; SL Deluxe sedan, $1,825. "50 SL Deluxe} <°Ch-. ohss : ie sh — . 

$1,350, | $1,525*;' SL Special 2-dr., $1,- (6) 4-dr., $560; (8) 2-dr., $775; 4-dr., $285. sedan, 6 at $1,400, $1,410*, $1,390, $1,-| Super 2-dr., $520; 4-dr., $720. 

355. ‘49 FL Deluxe 4-dr., $1,205; 2- | conv., $785; %-ton stake, $265. '46 De- | NASH—’'47 (600) 4-dr., $530. (600) 435, $1,420, $1,270, $1,125; SL Special| CHEVROLET—'51 SL Deluxe 4-dr., $1, 

dr., $1,225; SL Special 2-dr., $1,085, luxe (8) 4-dr., $610; SD (8) 4-dr., $560. club coupe, $560; 4-dr., $560. sedan, $1,185, $1,340, $835; Bel-Air, S1,- 900° ; 2-dr., $1,775; FL Special 2-dr 

$1,140; club coupe, $1,150; SL Deluxe 41 SD (8) business coupe, $300; Deluxe | OLDSMOBILE—-'50 (88) 2-dr., $1,875; 4- 660°, $1,740"; FL Special sedan, $1,250; | $1,700. 50 Bel-Air, $1,705* ; FL Deluxe 
conv., $1,350. "48 FM conv., $860; club (8) 2-dr., $150; $185. °40 2-dr., dr., $1,600%, ‘49 (76) 4-dr., $1,195;| FL Deluxe sedan, $1,360, ‘49 FL Deluxe; 2-dr., $1,200; conv., $1,165. "48 FM 4-dr 
coupe, $875; SM 2-dr., $1,000; 4-dr., $120, $140; Deluxe 4-dr., $150. '39 2-dr., conv., $1,150; (SS) 4-dr., $1,575, $1,525. | sedan, $1,180; SL Deluxe sedan, 2 at | $900. '46 FL aerosedan, $805. 

$910; club coupe, $945; FL aerosedan, $170. ‘38 station wagon, $130. "48 2-dr., $1,125; 4-dr., $1,130. (66) $1,150; FL Special sedan, $1,100; SL| CHRYSLER—'49 NY club coupe, $1,530 

$1,045. '47 FM 2-dr., $900; club coupe, | HUDSON—’51 Pacemaker 4-dr., $1,640. '47| conv., $735; (98) conv., $1,185*. ‘46 Special sedan, $990; \%-ton panel, $640.| Windsor club coupe, $1,500. ‘48 Town 

$725; FL aerosedan, $925; SM 2-dr., Commodore (6) 4-dr., $775. 4-dr., $725. '40 2-dr., $155. ‘48 Suburban carryall, $675; FM ey & Country conv., $1,040; Royal 4-dr 
$700; business coupe, $675; ‘%-ton panel, | MERCURY—’51 4-dr., $2,150. ‘50 club| PLYMOUTH—’'50 SD 2-dr., oe 4-dr. $830; conv., $830; SM sedan, $775, $800,/ $20. "46 Windsor 4-dr., $850 

$550. "46 %-ton pickup, $475; SM 2-dr., coupe, $1,500*, $1,550*; 4-dr., $1,395; club coupe, $1,280; $1, , $1,-| $780, $810; FL aerosedan, $1,050. 47 | nesoro ‘50 Custom 4-dr $1,575. °49 

$750; FM 2-dr., $760; 4-dr., $725, $775; $1,475. ‘49 4-dr., $1,180*, $1,225°; 350; conv., $1,525. '49 SD 4-dr., $1,200;| FM 4-dr., $770, $650, 2 at $750: FL | Custom 4-dr., $1,400 Deluxe 4-dr.. $1, 

SM 4-dr., $650, $715, $660; business conv., $1,260*. '47 4-dr., $700. '46 4-dr., club coupe, $1,180. ‘48 station wagon, o760. $675. 46 FL aerosedan, $775, | 115 , , x ; ; 

roupe, 590; club coupe, 825. '42 FL $690, 615. ‘41 305, 315. °40 900. ‘47 SD 4-dr., 735, 875; club 60. or 

Soeetees. $425, aa78. ohne, 2 at $360; conv., oon . pl $890. "46 isaisiee Sede. S500" $595: | CHRYSLER—’'50 Royal club coupe, $1,500, | DODGE—’'50 Coronet 4-dr., $1,600. _.49 

SD club coupe, $415. ‘41 4-dr., $365, | OLDSMOBILE—’49 sedanet, $1,250*. SD 4-dr., $770, $600. '42 2-dr., $305. | ‘49 Windsor sedan, $1,490; conv., $1,-| conv., $1,280. "47 Deluxe 4-dr., $730; 

$450, $260; 2-dr., $350, $480; club coupe,| ‘48 (98) 4-dr., $1,025*. ‘47 (78) 4-dr.,| PONTIAC—'51 (8) conv., $2,660*; (6) | 425; NY sedan, $1,330. oe Custom 4-dr., $635. 

$335, $500, $275; MD 2-dr., $330; 4-dr., $685*. °'46 (78) sedanet, $810*; (76) 4-dr., $2,215. '49 (8) 4-dr. ,$1,570. '48 | DeSOTO— 51 Custom 4-dr., $2,290°. 50 | FORD—'51 Victoria, $1,965; conv., $1,800; 

$340, $235, $320; club coupe, $300. ‘40 4-dr., $800*, ‘42 (98) 4-dr., $160*. ‘41 (8) station wagon, $1,525*. '47 (8) 4-dr.,| Deluxe 4-dr., $1,460. Crestliner, $1,790. '50 Custom (8) 2-dr. 

eS - — ———___— - ————E —  DODGE—’'51 Wayfarer roadster, $1,630; $1,740*. °49 Custom (8S) 4-dr., $1,125 
Diplomat, $2,400*. ‘49 Coronet sedan, "48 station wagon, $880, ‘46 SD (6) 
oo vk ae oa 303 $1,010;| 4-dr., $780. 
Meadowbroo -dr., 2 at , 300. ee 42 " 

FORD—'51 Custom (8) sedan, $§1,700*: NASH 48 (600) 4-dr., $800. s' 

Custom (6) 2-dr., $1,420; Deluxe (6) 2- | OLDSMOBILE—"51 (98) 4-dr., $2,525". "50 
dr., $1,610, °50 station wagon, $1,450; (88) 4-dr., $1,670*. '49 (S8) 4-dr., $1 
Custom (6) club coupe, $1,210. "49 Cus-| 520*%; (98) 4-dr., $1,440. 
tom (8) sedan, $970, $930; conv., $1,090. | PACKARD—'50 2-dr., $1,170. 
‘47 SD (8) station wagon, $510. ‘46, PLYMOUTH—-'50 Suburban, $1,580; De- 
Deluxe (6) 2-dr., $410; SD (S) 2-dr., luxe 4-dr., $1,320. ‘49 SD 4-dr., $1,245 
$630. (Continued on Page 29, Col. 1) 
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You want extra 
profits . . . your 
customers want the 
best protection for 
their cars. When you 
sell CELLO both you and 
the customer are satisfied, 
because Cello Grille Guards 
are specifically ENGINEERED 
to provide the finest protection 
money can buy. 


Only top-quality materials 
and workmanship go into the making 
of Cello Guards. 


Join the thousands of success- 


ful merchandisers who are now featuring 
Cello Grille Guards, and get your share of the 


extra profits the complete Cello line 


provides. Styles to fit all makes. 1946-1951. 


For full information on Cello 
Guards and License Plate frames write 


to the factory today for FREE catalog pages 


and price lists. 


GRILLE GUARDS 







your GUARD for life 


Prescott Street, East Boston 28, Mass 


HUDSON—’'50 Pacemaker club coupe, $1,- 





300*. "49 Super (6) 2-dr., $1,050. 
| LINCOLN—'49 conv., $1,050. 
MERCURY—'51 club coupe, $2,240*. ‘50, Advt. — J " 

4-dr., $1,275, $1,510. '49 4-dr., $1,260, 

$1,160*: club coupe, $1,140, $1,160. °47 M ¢ . 

j-ar., $510. ore Uuslomers 
NASH-—'49 (600) 4-dr., $1,025, $970*, $1,- 9 

050*. °48 (600) club coupe, $510. .'46 F ¢ 

(600) Super club coupe, $480. or ewer ars: 
OLDSMOBILE—'51 (98) sedan, $2,400*. 

"50 (88) 4-dr., $1,550*. ‘49 (98) sedan, Even though new-car production 

$1,340*. ‘48 (66) sedan, $1,125; conv., s a 
| $900; (76) 4-dr., $950". “46 (66) club, has dropped, and even though there 
| coupe, $690. has been a relaxation of credit 
PLYMOUTH—'51 Concord suburban, $2,-| eontrols, there are still many re- 

100; business coupe, $1,335. ‘50 Deluxe 5 


sedan. $1,300, $1,210; SD sedan, $1,300.| Ports indicating that new cars 
'49 SD conv., $1,285; sedan, $1,150. '48| aren’t moving out of dealers’ show- 
SD sedan, $680, $875, $700. '47 SD se-| rooms. Fortunately, many dealers 


z 730. °46 D sedan, $575; SD : : 
sedan, $670. a ae located in rural trading areas have 


STUDEBAKER—'51 Champion sedan, $1,-| not been severely affected. 

| 475, '50 Champion sedan, $1,185, $1,180. a — 
'49° Land Cruiser sedan, $1,250*, ‘48 That makes it more important 
Champion sedan, $980. '47 Champion|than ever to take a good look at 
sedan, $700, $770, $710; Commander se-| the rural market. According to 

s 79% . ’ 
Gan, Sime Farm Journal, America’s largest 
VALDOSTA, GA. rural magazine, rural prosperity is 
Tom Hewitt Auto Auction. Sale every at an extremely high, sound level. 
‘ ) y é é c . 7 : . eas cs : 
Friday. Prices are for sale of Sept. 14.) Unlike urban families, rural fami- 


(Sold 153 units out of 192 offerings.) lies are not predominantly wage 






BUICK —'51 Special 2-dr., $2,100; Riviera | earners. Farm families own a busi- 
coupe, $2,275*; Super 4-dr., $2,400*. ‘50 oe - ‘st 
Riviera coupe, $1,890*; Super 4-dr., $1,- ness operation worth nearly $130 
610*, ‘49 Super 4-dr., $1,365*; 2-dr.,| billion—have about $20 billion in 
$1,250; station wagon, $1,300. '48 Super | cash and bonds—will realize a net 
conv., $1,000. ‘46 Special 4-dr., $740. sans os 

| CHEVROLET—"51 *%%-ton pickup, $1,450, | Profit of $17.8 billion this year. 
os ate. ate: we ore ‘dr. — Furthermore, Farm Journal 
SL eluxe «-ar., »f tas c Di e, s - - y, > 3 hi 

| $1.810"; FL Deluxe 2-dr., $1,700. ’50| Points to a survey in which deal- 
SL Deluxe 2-dr., $1.250; 4-dr., $1,460;| ers the country over were polled 
FL Deluxe 2-dr., $1,510*. '49 SL Deluxe a few months after Regulation Ww 
4-dr.. $1,175; 2-dr., $1.150; '%-ton pick- went into effect. Whil ll deal ; 
up, $950, $910. '48 FL aerosedan, §$1,- ° ea ealers 

| 000, $975; FM 4-dr., $875. ‘47 FL aero-| are affected by credit controls, 

ee. anes ,1> FM 4-dr., $900. 42) the most serious complaints came 

| - e-dr., $390. . * 

CHRYSLER—’51 (6) Windsor club coupe, from dealers located in the larger 
$2,300. '48 Windsor 4-dr., $1,000. '46| Cities, with a smaller proportion 
Windsor 4-dr., $790 of rural trade. 


DODGE—'49 
Wayfarer 
$650. 


4-dr., 
Custom 


$1,175; 
4-dr., 


Meadowbrook ‘ - 
2-dr., $925, °46 Big-city and smaller trading cen- 
ter dealers alike agreed that cash 

FORD—'51 (S) %-ton pickup, 2 at $1,455; transacti ; were 6 “h ad 
Deluxe (6) 2-dr., $1,580: Custom (8) ansactions ere muc more com- 


conv., $1.700; 2-dr., $1,850; Deluxe (8)|mon among rural customers than 


| 4-dr., $1,750. '50 Custom (8) 2-dr., $1.-| among city customers. 

| 470 $1,500; 4-dr., $1,400; Crestliner, | : 
$1,550; Deluxe (8) 2-dr., $1,240. °49 Cus-| Farm Journal points out that 
tom (8) 2-dr., $1,225, $1,000, $1,075;/rural customers surround every 
conv., $1.220, $1.100; club coupe, $1,040; | 4; ‘ ‘ 7 > ow 
%-ton pickup. $700, 48 SD (8) S-dr.. | City, large or small, and come what 


| 
| $950. '47 SD (8) club coupe, $890; 2-dr.,|May, will continue to be good cus- 


$750, $725. '46 SD (8) 4-dr., $835; De-| tomers of the automotive industry. 
sage, (6) S-dr., $550. “42 SD (8) 3-dr../ Vitel marketing information is 
$350. ] Ps _ 

HUDSON—’51 Hornet 4-dr., $2,150. °49| available from Farm Journal, which 
Commodore (8) ctu coune, $1,008: @ | shows, county by county, the value 
-GPF.. (4o, « le ai odore ‘ : 
‘-dr.. $450. of the rural customer business right 

MERCURY—'51 4-dr.. $2.375*: club coupe, | around you. To get information on 
ie a Pda i eT é.. your locality, write Dealer Service 
conv., $1.175; ‘club coupe, $1,195. 47 Department, Farm Journal, Phila- 
4-dr., $725. delphia 5, Pa. 


NASH—’51 Rambler suburban, $1,475. ‘50 
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N. PLAINFIELD, N. J. 


Lebanon Auto Auction. Sale every Wed- 

nesday. Prices are for sale of Sept. 19.) 
(Prices firm; heavy buying. Sold 88 

units out of 122 offerings.) 

BLICK—’50 Super Riviera sedan, $2,130* 
$2,060*; Special sedan, $1,460*%, $1,300. 
19 RM station wagon, $1,570*; Riviera 
sedan, $1,750°. '48 RM sedan, $850. 
Super sedan, $770. 

CADILLAC—'50 (62) sedan, $3,200*. 
(62) sedan, $2,300*; (61) sedan, $2,250*. 

CHEVROLET—'51 Bel-Air, $2,075, $2,060*. 
‘50 SL Deluxe sedan, $1,450*, $1,410, $1,- 
380, $1,395; 2-dr., $1,290; FL Special 
2-dr., $1,190; Bel-Air sedan, $1,770*, $1,- 
700°. '49 FL Deluxe sedan, $1,110, $1,105, 
$1,080, $1,095, $1,100. ‘48 FL sedan, 
$920. ’'47 SM sedan, $800. '46 FM sedan, 
$705, $650. 


club coupe, $330. 
OLDSMOBILE—’51 (88) sedan, $2,375*. ’50 


(88) sedan, $1,700. "49 (98) conv., $1,- 
540*; sedan, $1,500, $1,320; (88) conv., 
$1,510*. ‘48 (98) sedan, $1,170. °46 se- 
dan, $725. 

PLYMOUTH —'4S8 station wagon, $810. °'47 
conv., $665; sedan, $770. 


PONTIAC—'51 Chieftain (6) sedan, $1,785. 


het ACTION 


...When you want it! 





WHEN WILL 
JONES’ CAR 
BE READY? 


IT'S READY 
NOW! 





Give instructions, get 
information instantly with 
Executone Intercom! 


You'll be amazed at the way Executone 
speeds up production—helps you get 
more work done faster! 


Executone lets you TALK to employ- 
ees or associates instantly, anywhere in 
ofice or plant. No waiting on busy 
phones. No running back and forth 

; hunting for “lost” personnel. You get 
action right now! 


World’s Most Advanced Intercom! 


With Executone, voices are distinct, 
clear, instantly recognizable. Exclusive 

| “CHIME-MATIC”® signalling announces 
calls by chime and signal light. 


Executone lowers costs — soon pays 
for itself in many ways. Ask for full 
details. No obligation! 


Lecilone 


COMMUNICATION AND 
SOUND SYSTEMS 


A: 


| 
| 


| A sneninsncnssinstinsninosinsnicseniansintsibstintessiisisabinnvinsesisseniits “ 
| ADDRESS ...0.0... 


ce ce core eae tes 





. hic! 
EXECUTONE, INC., Dept. 1-9 | 
415 Lexington Ave., New York 17, N. Y. | 
| 
| 
| 
| 
| 
| 


Without obligation, please let me have: 


©) The name of your local Distributor 
—) Complete descriptive literature 





47 | 
49 | 


CHRYSLER—'49 Windsor sedan, $1,440; 
NY sedan, $1,450. 

DeSOTO—’50 Custom sedan, $1,605. '49| 
Custom sedan, $1,375. 

FORD—'51 Custom (6) sedan, $1,550. '50 
Custom (8) sedan, $1,270. ‘49 Custom (8) 
sedan, $960; conv., $1,000*. ‘47 conv., 
$770. '46 Deluxe (6) sedan, $675. ‘42 


| BUICK 


| 





(Continued from Page 28) 

S SD 2-dr., $990. ‘47 SD 4-dr., $950. | 47 sedan, $800 16 (S) sedan, $550. ‘41 
PONTIAC "47 (8) 4-dr., $955; (6) 2-dr.,|_ sedan, $275. 

870. STUDEBAKER—'51 Commander sedan, §$1,- 

> . — : | 700*; Champion sedan, $1,565 

STUDEBAKER—'51 Champion 2-dr., $1,- sy — mannan va * + bee ste 

00. ’50 Champion 4-dr., $1,150; 2-dr., ee Ss 37 LaSalle sedan, 

1,050, $980. ‘49 Champion 4-dr., $1,000 ee 
WILLYS-—-—'49 station wagon, $940 


AMARILLO, TEX. 


‘Amarillo Auto Auction. Sale every 
day. Prices are for sale of Sept. 21.) 

(Strong market with prices firm 
steady. Demand is very good. Sold 
units out of 450 offerings.) 

"51 Super 2-dr., $2,325*; 4-dr., 
$2,300*; Special club coupe, $1,075; RM 
conv., $2,655*; 4-dr., $2,675*, $2,600*. 
‘50 Special 4-dr., $1,605*, §$1,700*, $1,- 
725*; Special 2-dr., $1,315. ‘49 Special 
sedanet, $1,145. 

CHEVROLET—'51 SL Special club 
$1,585; SL Deluxe cony., $2,150*; 
wagon, 2 at §$2,125*; Bel-Air, 
4-dr., $1,650. $1,790, $2,125*; 
$1,670, 2 at $1,680, $1,695. '50 Bel-Air, 
$1,595, $1,670*, $1.680*; FL Special 2- 
dr., $1,110, $1,125, $1,200; 4-dr., $1,105; 
FL Deluxe 2-dr., $1,285, $1,265, $1,255; 
SL Deluxe 4-dr., $1,105, $1,310, $1,360, 
$1,550". 


CHRYSLER—'51 Windsor 4-dr., $2,300, $2,- 


and 
300 


coupe, 
station 


2-dr., 





450. '50 NY 4-dr., $1,575, $1,700*; club 
coupe, $1,545, $1,650*. °49 Windsor 4- 
dr., $1,300; conv., $1,220 

DODGE—’51 Meadowbrook 4-dr., $1,800. 
‘49 Wayfarer 2-dr., $1,050, $1,100. ‘47 
Deluxe 4-dr., $610; club coupe, $650. 

FORD—'51 Custom (8) 2-dr., $1,865, $2,- 
125*; Crestliner, $1,610; 4-dr., $2,185*; 
(8S) %%4-ton pickup, $1,440, $1,435, $1,415. | 
‘50 Deluxe (8) club coupe, $1,200; Cus- 
tom (8) 2-dr., $1,225, $1,310, $1,360; 
4-dr., $1,275, $1,325, $1,450*. | 
4-dr., $885, $900. '48 (600) 4-dr., $580. 

PLYMOUTH—’51 Concord business coupe, | 
$1,500; Cranbrook club coupe, $1,760, | 
$1,850; Belvedere, $1,905; Suburban, 
$1,875. 

PONTIAC—’51 Chieftain (8) 4-dr., $2,110; | 


Fri- 


$2,080; | 





Catalina, $2,215, 
$1,920°; 2- 


station wagon, $2,250*; 
"50 Chieftain (S) Catalina, 
dr., $1,650". 


MASON CITY, IA. 


(Lapiner's Car Auction. Sale every Wed- 
nesday. Prices are for sale of Sept. 19.) | 
(Sold 143 units out of 198 offerings.) | 

BUICK—’'51 RM Riviera 4-dr., $2,365*. 
‘50 Super 4-dr., $1,560*; Special sedanet, 
$1,500. ‘49 RM 4-dr., 2 at $1,275*; Super 
sedanet, $1,315*. ‘48 Super 4-dr., $720, 
$905, $810; conv., $955. '47 Super 4-dr., | 
$705, $720, $735. 

CHEVROLET—'51 SL Deluxe 4-dr., $1,755, 
$1,860*; conv., $1,685. °50 FL Deluxe | 
4-dr., $1,335, $1,430*. '49 FL Deluxe | 
2-dr., $990, $1,090, $1,185; SL Deluxe | 
4-dr., $1,000, $1,065. 48 FM 4-dr., $820; | 
FL aerosedan, $880; %%-ton panel, $435. | 





| 





| 


| 


| PLYMOUTH 


'47 SM 2-dr., $750, $710, $690, $660. | 
DODGE—’50 Coronet 4-dr., $1,330*%. ‘49 
Wayfarer 2-dr., $960; Coronet 4-dr., $1,- | 


225. °48 2-ton truck, $615. °47 Custom 
4-dr., $710. '46 4-dr., $650. | 
FORD—'50 Deluxe (8) 2-dr., $1,195, $1,170, | 
$1,120; Custom (8) 4-dr., $1,200%; %-| 
ton pickup, $975. ‘49 Custom (8) club} 
coupe, $1,055*, $985*, $1,005. '48 (6) 2- 
dr., $685. '47 (8) 2-dr., $630. '46 station 
wagon, $505. '42 (8) 2-dr., $400. | 
HUDSON—'49 Super (6) 4-dr., $935. °48 
Super (6) 4-dr., $725. | 
MERCURY—'51 4-dr., $2,205*; 2-dr., $2,- 


055*. '50 2-dr., $1,460. '49 2-dr., $1,205°, 
$1,120, $1,160. | 
NASH—'50 (600) 4-dr., $1,160*, ’49 Am-| 
bassador 4-dr., $975*. | 
OLDSMOBILE—’51 (98) Deluxe 4-dr., $2.- | 
515*. '49 (98) 4-dr., $1,295*; 2-dr., $1,- | 
270*; (88) 4-dr., $1,350*, $1,300". "47 | 
(66) 2-dr., $695*, $745. '46 (66) 4-dr., | 
$630". | 
PLYMOUTH—-'51 Cranbrook 4-dr., 
'50 SD 2-dr., $1,270. $1,310. 
4-dr., $865. '47 SD 4-dr., $640. 
PONTIAC—'51 Chieftain (8) Deluxe 4-dr., 
$2,190*. '49 SL (6) 4-dr., $1,175; Chief- 
tain (8) 2-dr., $1,100*. "48 SL (8) 4-dr., 

$825. 
STUDEBAKER 

760*. °'50 Champion 

Champion club coupe, 


EBENSBURG, PA. 


(Ebensburg Auto Auction Co. Sale every | 
Thursday. Prices are for sale of Sept. 20.) | 

(Buyers eager, but sellers weren’t. Re- | 
tall off, but price continuing good. Sold 
89 units out of 137 offerings.) 


$1,660. 
48 SD 


'51 Commander conv., $1,- 
2-dr.. $1,135. ‘47 
$675". 


BUICK—’'50 Special 4-dr., $1,400. '49 RM 
4-dr., $1,225. '48 Super 4-dr., $1,115. ‘47 
RM conv., $760. 

CHEVROLET—’'51 SL Deluxe 2-dr., §$1,- 
800*; %-ton pickup, $1,230. '50 SL De- 
luxe 2-dr., $1,365; FL Deluxe 4-dr., | 
$1,345; %-ton pickup, $900, $800, '49) 
conv., $1,150; SL Deluxe 4-dr., $1,250. | 
48 FL aerosedan 2-dr., 2 at $1,050, 
$1,045; FM 4-dr., $985; SM 2-dr., $875. 
‘47 FM 4-dr., $805; FL aerosedan, $875, 
$715. ‘46 SM 4-dr., $660. ‘42 station 
wagon, $225. '41 MD 2-dr., $255. 

CHRYSLER—'51 NY 4-dr., $2,500. '49 NY 
4-dr., $1,400. '47 Royal 4-dr., $910 

FORD—’51 Custom (8) 4-dr., $1,700; club 
coupe, $1,575; Deluxe (6) 4-dr., $1,600. 
"50 Custom (8) 4-dr., $1,150; 2-dr., $1,-| 
275, $1,250; Custom (6) 2-dr., $1,175; | 
(8) %-ton stake, $865; (6) %-ton pick- | 
up, $850. '49 Custom (8) 2-dr., $1,000; 


club coupe, $950; Custom (6) 2-dr., $835. | 


'47 SD (8) 2-dr., $700; Deluxe (8) 2-dr., 
$700. '41 coupe, $195. '39 4-dr., $115. 
OLDSMOBILE—'49 (88) club sedan, §$1,- 


’48 (66) club coupe, $825*. '47 (76) 
$825. 
'48 
$825, 
i-dr., 


DENVER 

Auto Auction, Ine. Sale every 

Littleton, Colo. Prices are for 
18.) | 

(Prices steady with previous’ three 
weeks. Sold 302 units out of 415 offer- 
ings.) | 

BUICK—'51 RM sedan, $2.455*, $2,640*; | 
Super sedan, $2,190, $2,450*. '50 Super | 
sedan, $1.555*, $1,615*, $1.670*, $1,690*, 
$1,750*, $1,965*. ‘49 Super sedan, $1,- 
330*, $1,345*, $1,375*, $1,400*, $1,405*. 
‘48 Super sedan, $930. '47 Super sedan, 
$800, $850, $880. 

CHEVROLET —'51 Bel-Air, $2,050, $2,340*; 
conv., $1,850, $1,945*; SL Deluxe sedan, 
$1,725, $1,735, $1,755, $1,805; %-ton 
pickup, $1,535, $1,555, $1,660; %-ton 


400* 
sedanet, 
SD club coupe, $850 ‘47 
$760, $750; club coupe, 
$110 | 


SD 
$655 


4-dr., 
"36 


(Denver 
Tuesday at 
sale of Sept. 








Styled Right for the South— 

Blending well with the type of modern architecture favored in southern cities is the 
new home of Adams Chevrolet Co., Delray Beach, Fla. Showroom windows are designed 
for maximum protection from the 
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$610 


46 SD (8) sedan, $565, 
OLDSMOBILE. -'51 Super 
i 545°, $2,605*, $2,815*; (98) sedan, §$2,- 

a 430°, $2,450*, $2,515*, $2,525°, $2,530* 
: .| ‘50. (98) sedan, $1,715*, 2 at $1,750*, 
$1,755*, $1,810*, $1,965*. ‘49 (98) sedan 
$1,450*, $1,465*, $1,475*. "48 (98) sedan, 
$1,010*, $1,030*. '47 (98) sedan, $910", 
$925* 
| PLYMOUTH—'51 
| $1,950, $1,965, 
$1,590, 


$580, $600, 


(SS) sedan, §2,- 





$1,935 
sedan 
$1, 62¢ 
$1,355, 
$1,045 


47 SD 


suburban, $1,890, 
$1,985; Cranbrook 
$1,610, $1,615, 
‘50 SD sedan, $1,340, 
"49 SD sedan, $1,030 
‘48 station wagon, $805 
$705, $710, $755 


J. 
DANVILLE, VA. 
(Danville Auto Auction. Sale every Wed- 

nesday. Prices are for sale of Sept. 19.) 
(Sales continued steady and firm but 

| showed a little decline in prices. Sold 60 

| units out of 82 offerings.) 

BUICK—’51 Special 4-dr., $2,.430*. ‘50 
Special 4-dr., $1,450. '49 Special 4-dr., 
$1,400*; Super conv., $1,200. ‘48 Super 
4-dr., $790. ’°46 Super 4-dr., $700. 

CHEVROLET—’'51 SL Deluxe 4-dr., $1,630. 
50 SL Deluxe 4-dr., $1,350; 2-dr., $1,- 
320, $1,390; SL Special 4-dr., $1,070; FL 








$1,360 
$1,065 
sedan, 





heat of the sun. 











pickup, $1,285, $1,360, $1,395, $1,460. °50 Meadowbrook, $1,455*. °49 Meadowbrook Special 4-dr., $1,210. ‘49 SL Special 4- 
SL Deluxe sedan, $1,140, $1,325, $1,345, | sedan, $1,065*. ‘47 sedan, $775*. } dr., $930. a FM 2-dr., $770; %-ton 
$1,400 $1,470, $1,475, $1,485*, $1,550*. | FORD—'51 station wagon, §$2,210*; Vic- | el an oe club coupe, $650; 
‘49 FL Deluxe sedan, $1,095, $1,145, | toria, 2 at $2,200*; conv., $2,045*; Cus- ~a,. a c ‘ mg ; “aa a ‘on te 
85, .215 ,225 , 230 ,235, | tom (S) sedan, $1,705*, $1,785", $1,800*, | F' "Dd ustom (8) 2-dr., ,335, 2a 
$1'265, a8 FL rain, 77025,” $040, $1,845*, $1,850; Custom (6) sedan, §$1,- $1,390; club coupe, $1,310; Custom (6) 
$995, $1,010. $1,030, $1,065; %%-ton pick- | 635*, $1,645, $1,650, $1,675*; %%-ton pick- 2-dr., $1,140; (8) %-ton pickup, $1,000 
up, $840. '47 SM sedan, $715, $790, $800, |} up, $1,510, $1,580, $1,600; '%-ton pickup, 49 Custom (8) 2-dr., $1,120; 4-dr.. $1,- 
$805, $810, $890. ’41 sedan, $390, ¥410, | $1,130, $1.3 $1,420. ‘50 Custom (8) 000; Deluxe (8) 2-dr., $965, '48 SD (8) 
$445, $455. sedan, $1,195, $1,295, $1,340*, $1,345*, 2-dr., $715; conv., $810. ‘47 SD (8) 2- 
| $1,405*, $1,420*. '49 Custom (8) sedan, dr., $800, $810; conv., $725; 4-dr., $785. 
DeSOTO—'51 Sportsman, $2,400*; Deluxe; 975, §990, $1,015*, $1,025*, $1,030", '46 SD (8) conv., $630, $600; 2-dr., $710 
sedan, $2,005*. °50 Custom sedan, | §1.040°, $1,110*, $1,160", "48 SD (8) |PLYMOUTH—'51 Belvedere, $2,000; Savoy, 
$1,650". sedan, $830, $845, $865, $870. '47 SD (8) $1,805. '49 SD 2-dr., $1,005. '48 SD 2-dr., 
DODGE—’51 Coronet sedan, $2,025*. ‘50 sedan, $605, $615, $630, $655, $670, $685. $895. 











what’s cooking? 





450000 DEALS! 


HOUSEHOLD FAMILIES BUY MORE THAN 450,000 NEW CARS A YEAR 
HOUSEHOLD CIRCULATION: over 2,000,000—coast to coast. 
HOUSEHOLD ‘READERS: big, well-to-do families—76% home owners! 
CARS OWNED: 2,049,417 
BOUGHT IN YEAR: 450,176 

2 AND 3 CAR FAMILIES: 326,365 


HOUSEHOLD HITS HOME 


HOUSEHOLD nagiziny 


Capper Publications, Inc. 
Topeka, Kansas 
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Ford Ranks Second .. . 


GM Defense Orders 
Exceed $3% Billion 


WASHINGTON. — According to 
the National Industrial Conference 
Board, General Motors, with over 
$3.5 billion in orders, continues to 
lead the list of companies with 
prime war contracts. 

This sum, the board notes, is 


ADVERTISEMENT 


about one-fourth the dollar volume 
of war goods GM turned out in 
World War II, but it represents 
nearly twice as large a slice of 
all government contracts as the 
company received last time. (GM’s 
share is now 14.7 percent of all 


ADVERTISEMENT 


_ AUTOMOTIVE NEWS, OCTOBER 1, 1951 


|war orders as compared with 7.9)ucts similar 


percent in June, 1940 - September, 
| 1944.) 

Tanks, planes, projectiles, Sap- 
phire jet engines and other mili- 
tary items, unlike military items 

generally made by GM in peace- 

| time, account for 55 percent of 
its current defense orders, the 
NICB said. 

Military items similar to those in 
production before the Korean crisis 
constitute another 35 percent. The 
remaining 10 percent is for trucks, 
electric equipment and other prod- 


ADVERTISEMENT 
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“DISCOVER DRIVE 





full cooperation from all concerned,” says 
President Frank Katzin. ‘‘For a healthy 
change-over business and increased serv- 
1 recommend a General Tire 


CLARK-MAPLE CHEVROLET CO., 
INC., CHICAGO, REPORTS GROSS 
PROFITS OF 47.6% FOR LAST TWO 
YEARS WITH GENERAL TIRE DE- 
PARTMENT ‘‘We attribute the suc- 
cess of our tire department to General's 
outstanding merchandising ideas plus 


0. K. AUTO AUCTION 


ice sales, 
Department to every progressive car 


dealer.’’—Gen. News Service. 

















4307 EUCLID AVENUE 
EACH AND EVERY MONDAY NOON 
Sale will be held in rear of Ohio Auto Sales 
Plenty of Parking Space, One City Block, Four Entrances 


INSIDE SALE AND NO NUMBERS RESERVED 
FIRST SALE—OCTOBER 8TH 


$5 if not sold; $10 if sold 


| You can buy your postwar cars here with a 
| guarantee they have never been hit 


DOC GREINER MANAGER 


Co-Sponsors 
Mark Durschlag 


For Complete Information 
PHONE 


HENDERSON 19219 


Irv Rubin Manny Weiser 














to those made for 
civilian use. 

Ford Motor Co. follows GM in 
the NICB ranking. Its prime con- 
tracts total a billion dollars. “This 
represents a greater share of total 
allocations than Ford received last 
time (3 percent then, 4.2 percent 
now). It also moved the company 
from third place in the 1940-1944 
array to second place now,” the 
board reported. 

Many of the other companies on 
the list also moved up. Of the 10 
companies following Ford in the 
array (numbers 3-12 in the current 
rank), nine rank higher now than 
in World War II. 

The greatest jump in the array 
among these leading dozen com- 
panies was made by International 
Harvester, which was 33rd last time 
and is in 11th place now. Republic 
Aviation also stepped up, from 24th 
to sixth. So did Boeing Aircraft 
(then in 12th place, now third). 


Hudson Starting 
Reconditioning, 


Service Program 


DETROIT. — A _ comprehensive 
parts and service development plan 
and used-car reconditioning pro- 
gram for Hudson dealers is an- 
nounced by N. K. VanDerzee, Hud- 
son sales vice-president. 

The program will be initiated 
through a series of divisional meet- 
ings for Hudson field representa- 
tives. Two-day meetings are sched- 
uled at: Hotel Astor, New York, 
Oct. 4-5; Hotel Book-Cadillac, De- 
troit, Oct. 8-9; Chase hotel, St. 
Louis, Oct. 11-12, and the Drake 
hotel, San Francisco, Oct. 18-19. 


Walter S. Milton, Hudson direc- 
tor of service, will present the plan 
of service development. Discussions 
will cover service facilities and 
equipment, parts and accessories, 
training of service personnel, cus- 
tomer relations and parts and serv- 
ice merchandising. 

Herbert Levis, Hudson used-car 
manager, will instruct division per- 
sonnel on presentation of a new 
used-car reconditioning program to 
Hudson dealers in their respective 
areas. The introduction of “HARP,” 
Hudson Approved Reconditioning 
Program, will offer dealers a com- 
plete and permanent guide in all 
phases of used-car reconditioning 
procedure, it is said. 

Other Hudson officials taking 
part in the meetings include: 
Glenn S. Potter, service manager; 
Colin C. McKellar, parts and acces- 
sories merchandising manager, and 
Herbert L. Templin, parts mer- 
chandising. 


OPS Crackdown 


First Phila. Dealer 


Is Enjoined 


PHILADELPHIA. — In the first 
action of its kind in this area, 
Warren Motors, of 1826 N. Broad 
St., was ordered to halt all sales 
until OPS was furnished with in- 
formation required under its regu- 
lations. 

Special Assistant Attorney Erwin 
Lodge charged that the used-car 
firm had failed to file the guidebook 
used to establish prices under Sup- 
plementary Regulation 5. The regu- 
lation, which was effective last 
March 7, requires that the guide- 
book be filed within 30 days of the 
sale of the first used car since that 
date. 

Herman L. Mash, Philadelphia 
district enforcement director, who 
directed the investigation, said that 
the entire used-car industry here 
had been placed “on warning” with- 
in, the last month. 

Mash said that compliance had 
been “generally good” but that 
dealers not now in compliance 
would be investigated as an assur- 
ance to the consumer that “over- 
charging in this field will not be 
tolerated.” 


AC Plans Expansion 

FLINT. — Contract for a major 
building project which will increase 
manufacturing floor space at the 
Dort Highway plant of AC Spark 
Plug by approximately 50 percent, 
has been awarded to Cunningham 
and Limp, general contractors of 
Detroit, it is announced by George 
Mann jr., general manager. The 
new building will be used for the 
manufacture of special defense 
products for the government, the 
announcement said. 


























































Safety School 
In Chicago Pulls 


Turnaway Crowds 


CHICAGO. — Turnaway crowds 
and keen interest among those who 
attended combined to make this 
city’s first school of instruction in 
safe driving an unqualified succrss 
last week. 

Officiating as master of ceremon- 
ies at the opening session, Edward 
L. Cleary, general manager of the 
Chicago Automobile Trade Assn., 
sponsor of the school, introduced, 
in turn, Eugenie Blair of the “South 
Pacific” company, who sang the 
national anthem; James F. Good- 
win, CATA president, and William 
R. Marston, deputy traffic engineer 
of Chicago, representing Mayor 
Kennelly. 

From then on, Morris A. Kay, 
safety director of Cappel, MacDon- 
ald & Co., took over as instructor. 
Classes were held Monday, Wed- 
nesday and Friday mornings in the 
Eighth St. Theater. 

The packed house of 1,500 heard 
Goodwin stress both the personal 
side in driving and the importance 
of maintaining cars in safe condi- 
tion. Marston joined with him in 
stating that everything possible 
must be done to reduce traffic acci- 
dents. 

In the lobby for testing ability in 
various particulars each school af- 
ternoon was an array of equipment 
furnished by the Chicago Motor 
club, one of the cooperating groups. 
Kay received praise for his method 
of conducting the school. 


W.Va. ans Denes Plea 
For 6 Percent Rate Tilt 


CHARLESTON, W. Va.—A pro- 
posal to raise the premiums auto 
owners pay for collision insurance 
in West Virginia by an average of 
6 percent has been rejected. 





Farm Journal’s 
“Keep "Em Rolling” 
Program Marks 


First Full Year 


Last year this time, “Keep ’Em 
Rolling” was announced to the auto- 
motive industry through the pages 
of Automotive News. With the No- 
vember issue of Farm Journal, 
which reaches its readers October 
16, “Keep ’Em Rolling” marks its 
first anniversary. Because this was 
no one-time shot—over 11 editorial 
pages have been devoted to the 
campaign — the program has not 
only helped Farm Journal readers, 
but also dealers who want to reach 
prosperous rural customers. 

After all, more than half the 
nation’s consumers live in places of 
less than 25,000 people or on farms, 
and car ownership is much more 
prevalent in this half of America 
than it is in the big-city half. 
Among these people, Farm Journal 
is the biggest magazine of all. 

While 80 percent of the car deal- 
ers and 70 percent of the repair 
shops are also located in this rural- 
dominated market, where the op- 
portunity which “Keep ’Em Roll- 
ing” offers is so obvious, they’re not 
the only ones who have made money 
out of it. 

Big-city dealers who are anxious 
to develop more profitable out-of- 
town business also find “Keep ’Em 
Rolling” a good place to start. As 
one dealer in a large metropolitan 
center wrote: “I guess you think 
it’s funny that I want to tie in 
with your swell program, but a big 
part of my business is in trucks, 
and farmers sure buy trucks. They 
pay cash, too.” 

By emphasizing timing — urging 
readers to plan their shop work 
well in advance — Farm Journal’s 
program has helped all dealers even 
out their seasonal work loads. 
Those who identify themselves with 
the program locally thus get more 
service work when they can handle 
it profitably. 

That’s why so many dealets have 
found that it pays to tie in with 
Farm Journal’s “Keep ’Em Rolling” 
program every season of the year. 
Ask your supplier to help you take 
advantage of the November fea- 
ture, which will reach your cus- 
tomers October 16. 
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Buicks for Police rian Suen for $500,000 . 


®LINT. — Three Buicks specially 
built as cruiser cars have been de- | 


rete partie: Dealers’ S rile Move 


———— Wins NLRB Okay 


(Continued from Page 1) 














better buy 
Bemis Burlap 


pretty serious and probably would 
have involved a lot more litigation 
if the decision had gone the other 
way,” said Max Holmes, vice-presi- 
dent of the Des Moines association. 

“Had the NLRB’s decision gone 
the other way, it probably would 


pay of 22% hours apiece. The union 
|}asked also for recompense for dues 
lost by Hudson Local 154 because 
of the irregular working hours at 
|the defendant company. 

The suit came as an aftermath 
| of a summer-long controversy in- 
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was made giving the mechanics an- 
other 10 cents or $1.60 an hour and 
that is the scale today under the 
IAM contract. 

The NLRB thus adopted its trial 
examiner's findings that: 

“Under the circumstances, the 
only conclusion that can be drawn 
is that the union’s strategy ... was 
to keep the (19 dealers) off balance 
with the threat of momentary 
strike hanging over their heads at 
all times...” 

According to the examiner’s re- 
*|port, what the 19 dealers feared 
was that a strike would hit them 
while their shops were working on 
customers’ cars and that the par- 
tially torn down cars consequently 
would be tied up in the shops, pos- 










rial. Ask about 
Bemis Tite-Fit 
Tubing. 


Bemis 








and Burlap Importer 
DETROIT « Brooklyn 
Chicago « Boston 
Indianapolis 
New Orleans 
a New York « St. Louis 
Also Offices in Other £ 
am Principal Cities * 
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Brings ‘Em Back with 
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STILPHEN MCTOR 
Ford Dealers 


DORCHESTER, 
MASS. 


WRITE OR WIRE 


mam Cele) 


tT PeA LULU Le 
Detroit 27, Mich. 


Pasay eX} 


NAME PLATES 


DEALERS: 


The Modern Service Identification 


Emblem—Plus Advertising Value. 
Write TODAY for beautiful full-size 
FREE SAMPLE... Yours to keep and 


compare! 
® NO OBLIGATION ®@ 


IE PES: 


DENVER 2.COLORADO 


DINSMORE 
auto compass 


ea 

ILLUMINATED 
and watch 

those Christmas-time profits roll in 


Fast moving, increasingly popular 


Fits ALL Cars 
— made by America's FIRST 
Easily Installed 


manufacturer of Auto Compasses 


DINSMORE INSTRUMENT COMPANY 
tera eee ala) 





Lederle in Detroit. 
+ * * 

N WINDSOR, Ont., Ford of Can- 

ada was scheduied to resume 
five-day production operations this 
week after nearly a month of 32- 
hour scheduling. President Rhys M. 
Sale said the addition of a day’s 
work was due to receipt of an 
order for several thousand cars and 
trucks from South America. 

Sale said the company would be 
unable to rehire the employes laid 
off following the slump in Canadian 
vehicle sales. The new order, he 


isaid, will provide an extra day’s 
' work for the 7,600 employes now on 


Ford of Canada payrolls. 
“The short work week,” Sale 














said, “is no more desirable from 

the company’s standpoint than 
from the standpoint of employes 
or the community, and we are 
gratified that conditions have 
broken in our favor at this time 
in getting this South American 
business.” 

Reo resumed full truck produc- 
tion at its Lansing plant following 
ratification of a five-vear contract 
that climaxed a month’s strike. The 
contract is similar to those now 
prevalent in the auto industry and 
provides both the cost-of-living pay 


| the 19 other garages Oct. 


union officials termed a compro- 
mise and Des Moines dealers 
termed a distinct victory. 


ics first began when the union 

members working at Howard Sole, 

Ine. (Buick), 

Co. struck on July 16, 1949. 
Ed + * 


SSOCIATION members con- 


of George Betts (Cadillac-Oldsmo- 
bile), also contended the associa- 
tion could not keep its repair and 
service shops open with the threat 
of a strike hanging over all the 
members. So the 19 remaining deal- 
ers closed up shop. 

The union returned to work in 
15 for a 
six-cent-per-hour increase and an 
agreement that negotiations would 
continue. 

The strike at Howard Sole Inc., 
and at Sanders Motor Co., how- 
ever, continued. On Nov. 1 the 
association offered the mechanics 
another two cents an hour (or an 
eight - cents-an-hour increase), 
_which was promptly refused. On 





escalator and the “annual improve- | 


ment factor.” 
x + * 


NITED RUBBER WORKERS | 


meanwhile, disclosed it will go 
after higher pensions and more 
welfare benefits in its future ne- 
gotiations with rubber companies. 
The union made this clear as it 
brought their 16th annual conven- 
tion to a close in Long Beach, Calif. 
The URW-CIO is taking the po- 
sition that those who received such 





Ford May Import DP’s 


To Work New Plant 


BUFFALO.—Ford is consider- 
ing bringing to Buffalo a sub- 
stantial number of displaced 
persons from Germany to work 
in its giant $35,000,000 stamping 
plant. 

Plant executives said the move 
to hire DP’s from Germany 
still is in the talking stage and 
no definite steps have been taken 
up to now. 





benefits in the last two years are 
finding their purchasing power 
sharply reduced by the increased 
cost of living. This is resulting in 
hardships on retired employes, the 
union feels. 

The companies’ financial 
burden for pensions has_ been 
lessened appreciably, the URW 
argues, because of the increases 
in social security prior to the ne- 
gotiation of the pension agree- 
ments. Delegates voted to seek 
increases in minimum pensions. 

In comparison to the hectic 
gatherings of the rubber workers 
in years past, the five-day powwow 
of the CIO’s seventh largest inter- 
national union was the quietest on 
record, 

It disclosed that L. S. Buck- 
master, who has headed the URW 
for the past six years, is in a 
stronger position than at any time 
since he assumed the leadership. 
Buckmaster was easily reelected 
president. 

* + + 
EPRESENTATIVE Des Moines 
automobile dealers who were 

involved in the 1949 mechanics 
strike said they were “mighty 
happy” about the final decision of 
the NLRB. 


“That was a mighty important 


Forum 


(Continued from Page 4) 


trade associations will be our 
salvation. Individual effort means 
little or nothing these days. Only 
a strong, potent, united effort cre- 











ates any respect among the pow- 
ers that be, and affords any pro- 
tection whatsoever to the busi- 
nessman. 

NADA has just shown a splendid 
example of this, in forcing, along 
with other potent organizations, a 
relaxation in credit regulations, by 
an act of Congress. Adoption of the 
Herlong amendment, in the revised 
Defense Production Act, was ac- 
complished only by concentrated, 
united efforts of the automotive 
trade from the “grass roots” up. 
Any success attained in holding 
down the proposed increase in auto- 
mobile excise taxes will be due pri- 
marily to the efforts of the auto- 
motive trade associations. 

The American Medical Assn. has 
recently achieved an outstanding 
victory in stopping the degrading 
trend toward socialized medicine. 

* + * 

| ENCE, every dollarwise busi- 

ness man, who wants to know 
what he is getting for his dollar, 
simply cannot afford to withhold 
his support from his trade assoc‘a- 
tion, at the local, state and national 
level. It means that he places his 
own welfare in jeopardy, if he does 
not get aboard the bandwagon. 

Trade associations seem to me to 
be the only hope in promoting effi- 
ciency and economy in our govern- 
ment. Trade associations seem to be 
the main bulwark against efforts to 
destroy our free enterprise system. 

Trade associations stand as the 
main obstacle in preventing com- 
plete governmental control over 
our lives and welfare. Since trade 
associations generally are capa- 
ble of doing for their members, 
collectively, what they could not 
do for themselves individually, it 
would seem to me that their op- 
portunities today for saving our 
country are greater than any 
challenge ever offered a motivat- 
ing force. 

Furthermore, if this challenge 
isn’t met and won, there isn’t much 
in the future to be optimistic about. 
One has only to look at conditions 
in England to foresee what is in 


decision for us. It would have been |store for us! 


who won the car by catching a 152-pound 
Tarpon 
anglers club tournament—the prize winner 


The strike of 400 IAM mechan- 


and Sanders Motor 
Nov. 
and signed a new contract calling 
for a 10-cents-an-hour increase to 
tended that a strike against | $1.50 an hour. 
two of its members was a strike 
against the association. The asso- 
ciation, then under the presidency 


work Nov. 17, 1949, the new con-|to consist 


tract was signed to run to Sept. 
1, 1952. Last winter an amendment Tampa, bonds and real estate. 





volving daily shutdowns of the |have cost our members about] ;> 

plant. Settlement of the basic dis- | $350,000 in back pay and other sibly for the duration of the strike. 

pute over production rates was |costs,” said Howard Howlett, 1950 ‘Tarponed' ee The NLRB adopted the conclu- 

reached Aug. 12. president of the Des Moines asso-| p..;. shay ir.. president of Shay Motors, |Si0n that it was “not proved that 
This versatile Hudson was given 20 days to|ciation. Inc. (Dod Be neal Domai a the shutdown was motivated by 
packaging ma- reply to the UAW charges, filed be- The 1949 strike on which the , se ; : “lother than economic considera- 
terial saves labor, f Federal Jud Arth F.| NLRB decisio : based ,. | hands the keys of a 1951 Dodge Meadow- tions.” 
time and mrate- ore edera uage PURUE - > eCsIOn was Dased, r brook four-door over to Howard Elkins 

sulted in a _ settlement which : ee r= 





Ferman’s Estate Rated 


At Nearly $500,000 


TAMPA, Fla.—William Frederick 
Ferman jr., Tampa automobile 
dealer, left an estate with an ap- 
praised value of $498,252 at his 
death May 22, it was reported in 
probate papers filed in county 
court. His sole heir was listed as his 
widow, Lottie H. Ferman. 

The appraisal showed the estate 
in the main of a 
o 


in the annual Sarasota county 


for this year. 
Nov. 11 the mechanics struck at 
the 19 association garages. 


Negotiations continued and on 
17, the mechanics returned 


When the mechanics returned to 


| stock in Ferman Motor Co 


there iso HERMAN BODY 


designed for your Customers’ Specific Needs! 


HERMAN REFRIGERATED RETAIL MILK DELIVERY BODIES 


oO COl i . IRE Drive-On-The-Road Refrigeration 


.. SELF REFRIGERATED. 
Maintains a product temperature of 40 


Available as 
No engineering to do with the customer. 


© HIGHTLOADER 


Maintains a continuous product temperature of 40° 24 hours a day. 
Especially designed for dairies who want to LOAD TODAY FOR TO- 
MORROW. Available as a package. No engineering to do with the 
customer. WRITE, WIRE, OR PHONE COLLECT 


HERMAN BODY COMPANY 


a package 


Plug-in Refrigeration for 
OVERNIGHT LOADING. 


ST. LOUIS 10, MO. 


Brightly’ readable NITE tea. DAY. 
“15 Distinctive Designs = = Many » Coton 


Rear Deck Plates 
Za ee | 


DOUGLAS CO 


Minneapolis 4, Minn. 
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THE EXTRA-COMFORT SEAT CUSHIONING 
IN THE NATION'S LEADING CARS 


GEORGE P. HOOPER 


AUTOMOTIVE RESTFOAM SALES~ 1914 FISHER BLOG , DETRO:W 2. MiCH 
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help boost sales for 


OLDSMOBILE dealers 


In California, Oldsmobile dealers Ballard-Roe; Hollywood, 
and Coulter Jones; Burbank, were looking for an answer 
to their promotion problems. 
Here are the three steps that provided an answer for 
them—and can provide an answer for you: 
A LIFE retail representative comes to call to explain 
# LIFE’s local power and the value of using it in the show- 
room. These two dealers decided to sign their names to 


Oldsmobile’s LIFE advertising. 


Take LIFE’s three steps in your agency. They will be 
three long steps toward more traffic and sales for you. 





Tom Ballard; Ballard-Roe, and Bob Forbes; 
LIFE, lay plans for promotion. 
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lhe showroom display is planned. Attractive LIFE dis- 
play-material is arranged around the showroom. It cre- 
ates a colorful and exciting atmosphere that attracts 
attention ... reminds customers of the automobile ads 


they have seen in LIFE. 


The service display is arranged. Reproductions of LIFE 
advertisements on tires, batteries, and accessories han- 
dled by the dealer, bring this important department 


into the promotion. 





Laird Holloway; LIFE, outlines LIFE promotion 
for Coulter Jones executives. 
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LIFE display-material helps dramatize Ballard- 
Roe’s Oldsmobile showroom. 


ADVERTISED in 


aia 


Here’s how Ballard-Roe featured LIFE-advertised 
products in their service department. 


Here’s why LIFE can produce results 
for your agency 

LIFE is read by 23,950,000 Americans each week, read with 
an interest that carries over onto its advertising pages. In 
the course of thirteen issues, this audience grows to a vast 
total of 62,600,000 different people. 

Most important to you, 75% of all new car buyers are 
among LIFE’s readers. So tie in with LIFE, America’s # 1 


magazine, America’s #1 selling force. 


Re Me Mi Ma Me Me Bi Mn Me Mee en Mr Bell Bh Be alnnalinnnle lin: 


‘‘Advertised-in-LIFE”’ fits into the modern scheme 
of selling at Coulter Jones. 


ty sed 
ce Ce soul 


These ‘‘Advertised-in-LIFE” posters helped sell oil 
for Coulter Jones. 


First in circulation 


First in readership 


First in advertising 
revenue 


First with retailers 


9 Rockefeller Plaza, New York 20, N. Y. 
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Speaks to Kentucky Dealers. . . 





Richards Hits Policy “““"""™ me 


On Trucks, Roads 


GILBERTSVILLE, Ky. -Karl M. 
Richards, manager of field services 
for the Automobile Manufacturers 
Assn., attacked the public attitudes 
toward the motor transport indus- 
try and the nation’s road building 
program, in his address to the Ken- 


tucky Automobile Dealers Assn. 
convention. 

Richards said that the public 
still considered the motor truck 
as a “substitute or auxiliary form 
of transportation,” while he later 
stated that trucks now haul 75 
percent of the total freight ton- 
nage in the U. S. 

The other fallacy, he pointed out, 
is the belief “that highway con- 
struction is a form of public works 
that readily can be postponed.” 

An example of the problems fac- 
ing the trucking industry, he point- 

ed out, is the cutbacks being made 


Obituaries 





Timken Roller Official, 


J. P. Roberts, in Crash 


SPRUCE PINE, N. C.—John P. 
Roberts, 43, assistant general man- 


ager of the Timken Roller Bearing 


Co., Service Sales division, was 
killed in an automobile accident 
near here Sept. 19. 

P. T. Ancarrow, Atlanta division 
manager of Timken Roller Bearing, 
and W. L. Walthall, a salesman 
with the company, were seriously 
injured in the same accident. Rob- 
erts and the other men were call- 
ing on accounts in the Atlanta ter- 


ritory when the accident occurred. 
* * * 
John M. Bates 
SCRANTON, Pa.—A pioneer automobile 
dealer in this area, John M. Bates, 65, 
died Sept. 21 after a long illness. He re- 
tired in 1939 as head of the Bates Motor 
Co., which was the oldest distributor of 
Hupmobiles in the United States at the 
time. Mr. Bates pone = concern in 1914. 
. 


George G. Sherwood 
OAKLAND, Calif.—George Grice Sher- 
wood, 60, vice-president, secretary and 
treasurer of the Henry J. Kaiser Co., died 
suddenly of a heart attack at the Perma- 
nente hospital here, Sept. 15. Mr. Sher- 
wood, who rose from the position of book- 
keeper to financing officer for all the Kaiser 
enterprises, joined the Kaiser organization 
in 1919 in Seattle. 
* * * 
Fred C. Hillman 

DETROIT.—Fred C. Hillman, 55, man- 
ager of Chevrolet’s Detroit Forge plant, 
died last week following a heart attack. 
Mr. Hillman joined Chevrolet's predecessor, 

Mason Motor Co., in Flint in 1916 

. * 


* 
Daniel J. Hogan 

WILLOUGHBY, 0O. -— Funeral services 
have been held for Daniel J. Hogan, 48, 
owner of Willoughby Buick Co. here, who 
died recently of an internal hemorrhage 
while on a vacation trip. Mr. Hogan was 
a sponsor of sandlot baseball teams, and 
a member of both the Cleveland and Ohio 

bar associations. - i 


- 

Jacob B. McNeeley 
MOORESVILLE, N. C.—Jacob Burgess 
McNeeley, 50, local Oldsmobile dealer, died 
in St. Joseph's hospital at Lexington, Ky., 
Sept. 21. Suffering from a stomach ail- 
ment, Mr. McNeeley entered the Kentucky 
hospital about five weeks ago, and under- 

went a major operation Aug. 24 

+t 


John A. Hartford 
NEW YORK. —John A. Hartford, 79, 
chairman of Great Atlantic and Pacific Tea 
Co. and a member of the Chrysler Corp. 
board of directors, died here following a 
Chrysler directors’ meeting in the Chrysler 
building. 
* * * 
William H. Temme 
OAK PARK, I1l.—Willliam H. Temme, 
57, president of William H. Temme Co., 
automobile accessories manufacturing eon- 
cern here, died Sept. 19. Before expanding 
the line of products, he and his firm con- 
centrated upon manufacture of automobile 
and truck springs, a field in which he was 
a pioneer. . ‘ 


. 
Melville S. Bringham 


SEATTLE. — Melville Sidney Bringham, 
85, owner of the former M. S. Bringham 
Motorcar Co., which introduced Cadillacs 
to Seattle. died at his home after a short 
illness. He was a native of Marlboro. 
Mass. An early automobile mechanic, he 
came to Seattle from Detroit in 1908. He 


retired from business in 1920 
* * 


Harold H. Hart 

WOLFEBORO, N. H.(UTPS)-—Harold H. 
Hart, 69, owner of Hart Motor Co. (Chev- 
rolet) and veteran member of the New 
Hampshire legislature, died suddenly of a 
heart attack at his home here Sept. 14. 
Mr. Hart had served 11 terms in the house 
of representatives and one term in the 
state senate. " ; 


* 
Charles D. Creed 

WYANDOTTE, Mich.—Charles D. Creed 
sr., 66, former president of Superior Motor 
Sales (Ford), Wyandotte, died recently fol- 
lowing a six-month illness. He entered the 
business here in 1930, after he had been 
connected with Ford Motor Co. for 18 
years. His son operates C. Creed, Inc. 

(Ford), Benton Harbor, Mich 




















in highway construction because of 
the steel shortage. 

“Highway construction, like 
everything else,” Richards com- 
mented, “will have to defer to de- 
fense needs for a time. But there 
is grave danger that too sharp a 
cutback in construction may be en- 
forced.” 

He asserted that it is just as 
essential to keep the highway 
plant in efficient operating con- 
dition as it is to keep up the 
railway systems. 

An AMA survey made early this 
year, he continued, showed that 
during an average week, 73 percent 
of the nation’s private automobiles 
are used for traveling to and from 
jobs; a total of 22 million passenger 


car owners still depend on passen- 
ger cars for their household needs. 


J. B. Wagstaff, sales vice-presi- 
dent of DeSoto, told the Kentucky 
dealers that the essentiality of au- 
tomobiles and trucks is completely 
obvious, that about 95 percent of 
the nation’s cars are used for es- 
sential purposes. 

“Yours is still a selling business,” 
Wagstaff told the dealers, “and it 
is an intensely competitive one. 
Any drift away from the ‘heads up,’ 
aggressive approach would be most 
unfortunate.” 

The KADA board of directors de- 
cided, after a long discussion, to 
accept the Corbin (Ky.) chamber 
of commerce’s invitation to hold 
the 1952 state convention at Cum- 
berland Falls, next Sept. 14-16. 

Other speakers for the recent 
conference were James C. Moore, 
general counsel of NADA, who 
spoke on 
and James A. Ayers, Ayers Motor 
Co., Chattanooga, Tenn., and past 
president of the TAA, who spoke 
on “Customer Relations.” 

Two dealer clinics were held dur- 
ing the two-day affair. One con- 
cerned federal regulations, and the 
other state legislation. 

“Previous of Progress,” General 
Motors’ stage presentation of prog- 
ress through science and research, 
was another of the convention high- 
lights. 


Buick Sponsors 


Sales Course 


FLINT.—-Buick will give each of 
its assistant zone managers and 
district managers a two-week re- 
fresher course in retail automobile 
sales management at General Mo- 
tors Institute, Albert H. Belfie, gen- 
eral sales manager, announced last 
week. 


About 150 men from Buick’s field 
organization are expected to take 
the specialized training, Belfie said. 
The men will attend the classes in 
groups of 24 with the first group 
starting Oct. 8th. 





Golf Champ Likes Olds— 


Beverly Hanson, 1950 Women's Na- 
tional Amateur golf champion, receives 
the keys to her 1951 Oldsmobile 98 Holi- 
day coupe from David J. Griffith, president 
of Griffith Oldsmobile, Detroit. Miss Han- 
son turned professional last June and im- 
mediately won the Eastern Women's Open 
in her first start. The 5-foot, 8-inch Miss 
Hanson won the women's national amateur 
title last year at Atlanta, after five years 
of intensive golf tournament play. 


| New Cars Rise 


Wes? Berlin's Mayor at Auto 


Looking at a Porshe sports cabriolet at the auto show in West Berlin is (left) Mayor 
cars are used each week for earn-| Ernest Reuter. The exhibit features 662 cars and trucks from 280 U. S. and European 
ing a living, and nine million non-| manufacturers. Auto exhibit is a part of the three-week Cultural festival—{Acme photo.) 





from the Ashes 


Nibble abeidalatt Ltt 





Show— 


“Washington Report,”|German Officials and Goliath— 


Ludwig Erhardt, West German minister of economics (third from left), and other 
government officers take a look at the three-wheeled Goliath racing car in the auto 
section at the Cultural festival in that city. The extreme streamlined body is said to 


have enabled the car to set several speed records recently.—(Acme photo.) 








Sales Reported Slow 


After Price Hikes 


(Continued 
week ended Sept. 15 jumped to 
458 units, against the previous 
week’s dismal total of 302 new- 
car deliveries. 

Columbus (O.) dealers reported 
758 new cars sold in the first half 
of September, with the majority of 
sales taking place in the second 
week of the month after a slow 
first week. 

There was a spurt in Cleveland, 
too. Slow for the first two weeks in 
September, new-car sales in the 
week ended Sept. 21 climbed to 1,396 
units, the best weekly total in over 
two months. 

+ * * 

EALERS in Salina, Kans., re- 

ported business was “brisk” in 
the second and third weeks of last 
month. They added that tradein al- 
lowances were “more sensible” dur- 
ing the period than they had been 
since early summer. 

The first two weeks of September 
brought a “buying flurry” in Mem- 
phis, new-car dealers reported. 
Some of them said their stocks had 
been cleaned out, and several re- 
ported the “old discount days are 
Over.” 

Sales in Washington picked up 
sharply. The total for the five 





New Delay Faces 


Texas Inspections 


AUSTIN, Tex.—There may be a 
30-day delay before Texas’ 


der way. 

The state department of public 
safety had planned to get the pro- 
gram started by Dec. 1, but it will 
be around Jan. 1 before the printer 
is expected to deliver 4,000,000 
gummed certificates and 2,000,000 
rejection slips. 

Approximately 3,500,000 cars must 
be inspected before Apr. 1, when 
Texans begin getting their new li- 
cense tags. 


new | 
compulsory car inspections gets un- 
| 


from Page 1) 
business days ended Sept. 21 
| jumped to 556 new cars, well 
| above the levels of preceding 
weeks. 
Most Detroit dealers said busi- 
ness had been better in the week 
before price rises went into effect 
than it had been in the preceding 
month or six weeks, although none 
would describe sales as “rushing.” 
* +. + 


GL AR opinions were voiced by 
dealers in Buffalo and Milwau- 
kee. In Chicago, the market was 
described as “pretty good” by the 
majority. 

No sudden increase was noted by 
Philadelphia dealers, while in New 
York, opinions were mixed, with 
some dealers reporting an increase 
and others listing volume as normal. 


Dallas merchants detected a de- 
cided upsurge in sales, while 
Houston and San Antonio report- 
ed only mild increases. 

Estimates of new-car and truck 
sales in August have been revised 
upward slightly, following receipt 
of final statistics for the month 
from several more states. 

+ + + 
T° DATE, 32 states have reported 
new-car sales for August. The 
states, which normally account for 
47 percent of national registrations, 
listed 198,992 units sold, against 
323,073 in the same month last year. 

Should that ratio hold, final 
national registrations would total 
about 421,000 new cars. New-car 

sales in August last year set an 
alltime high of 683,995 units. 

New-truck sales during August in 
the 28 states which have so far re- 
ported reached 36,343 units, against 
53,468 for the same states in Au- 
gust, 1950. 

Such a ratio indicates a final na- 
tional total for August of 86,019 new 
trucks. In August of 1950 new-truck 
sales set an alltime peak of 126,533 
units. 








Chevrolet Gets 
‘Largest Award’ 


For Air Engines 


DETROIT. Ground - breaking 
ceremonies on a million-square foot 
addition to Chevrolet’s Aviation 
Engine division in Tonawanda, N 
Y., were announced here last week 
by the firm. 


The start of construction coin 
cided with an announcement that 
Chevrolet had received a second 
major contract, described as_ the 
largest in the company’s history, to 
build Wright R-3350 aircraft en- 
gines. 

Another contract announced dur- 
ing the week was one for $2,363,- 
510 for the manufacture of parts 
for light and medium tanks to the 
Memphis plant of the Mechanics 
Universal Joint division of Borg- 
Warner Corp. 

Firestone Tire & Rubber Co. re- 
vealed two awards. One calls for 
the company to produce one of the 
nation’s newest weapons, the “Cor- 
poral E,” a surface-guided missile, 
while the other contract, valued at 
$5,155,500, is for engineering and 
construction of a new-type aban- 
don ship inflatable boat and an im- 
proved 12-ton half-float. 

Evans Products Co., Plymouth, 
Mich., revealed receipt of 10 prime 
and subcontracts totaling more 
than $10,000,000 to manufacture 
parts for military equipment. Ken- 
worth Motor Truck Corp., Seattle, 
was granted a $172,287 contract for 
motor vehicle parts. 


Promotes Beck 


MUSKEGON, Mich.—D. M. Has- 
ling, director of research and engi- 
neering, Sealed Power Corp., an- 
nounced last week 
the retirement of 
J. Howard Bal- 
lard as chief engi- 
neer and the pro- 
motion of Edwin 
C. Beck to this 
position. 

Ballard has 
been associated 
with Sealed Pow- 
er since 1929, and 
has been chief en- 
gineer for the 
past 15 years. 

Beck, a graduate of Massachu- 
setts Institute of Technology, joined 
Sealed Power in 1934, as a sales 
engineer in Los Angeles. In 1937, 
he was assigned to the Engineering 
Staff in Muskegon, and in 1942, was 
advanced to the position of man- 
ager of the Detroit office contact- 
ing original equipment customers. 





E. C. Beck 


Drohan Is Honored 


CHICAGO.—A testimonial dinner 
honoring William F. Drohan, oper- 
ating trustee of Keeshin Freight 
Lines, Chicago, as retiring president 
of the Central Motor Freight Assn.., 
was given Sept. 20. Chester G 


Moore, board chairman of CMFA, 
presided and paid tribute to Dro- 
han’s long service to the industry 
in the midwest. Guests included the 
association’s new president, William 
Pointer, head of Collinsville 
Transfer Co. 


(Ill.) 








Top Trucks 


New-truck registrations for 
seven months, plus 28 states for 


August: 
1951 Pos. Make 1950 Pos. 
1—227,592 Chev. 251,451— 1 
2—157,718 Ford 189,844— 2 
3— 67,011 Dodge 51,648— 5 
4— 63,457 GMC 56,187— 4 
5— 56,904 Inter’l 62,369— 3 
6— 19,380 Stude. 29,537— 6 
J— 15,113 Willys 13,558— 7 
8— 8,053 White 6,456— 8 
9— 6,726 Mack 5,637— 9 
10— 3,044 Diam. T 3,400—10 
1l— 2,556 Divco 2,356—11 
12— 2,343 Reo 1,983—12 
13— 1,515 Brockway  1,234—14 
14— 1,389 Autocar 1,238—13 
15— 710 Federal 865—16 
16— 538 Pontiac 1,084—15 
17— 435 Kenworth 335—17 
183— 3806 FWD 197—20 
19— 283 Crosley 295—18 
20— 237 Sterling 208—19 
21— 189 Peterbilt 
Total All Makes 
636,339 680,936 


For further details see page 
22, today’s issue. 
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similar plans operated by major 
transportation and industrial or- 
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Nash Becomes Fifth to Hike Car Ceilings . . . | Herts Starts Charge-It 
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Prices Up 3-6 Pet. on Accessories 












FRANK D. JACKSON, JACK-BILT CORPORATION 
Kansas City 6, Mo. 


906 Central Street 








by Charles P. Clark, president of 
the system. 


new truck. 








CHICAGO. — An 


international | ganizations, has been inaugurated 


charge card plan, patterned after |by Hertz Driv-Ur-Self System, Inc. 
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(Tll.) sale, big volume item, with a year- pi Assn. and of Nash-Ke WIRESOr tT ; 
‘round market, priced to sell at 39¢. Sake or ogee gin ge 9 Conclave Dela ed ~ * 
——, | One dozen cloths attached six on |Honry, president, Automobile Old , GREY IRON CASTINGS 
each side of an attractive display Timern C D l 
| card. If your jobber —- supply, P By onn. eaters 7 
4 please order direct from: ‘ oe 
- _ Las-stik Mfg. Co., Hamilton, Ohio. Stinard Heads HARTFORD, Conn. Due to a 
: conflict with Yom Kippur, the Con- ys 
Pos. | K-F at Buffalo |necticut Automotive Trades Assn. ONE OF THE NATION’S 
ee e has postponed indefinitely its an- _ 
_9 e ee” gees ce ae of|nual convention, originally set for LARGEST AND MOST MODE RN 
_5 reorge A. Stinard as Buffalo re-| Oct. 8-9. > 
_4 : gional manager for Kaiser-Frazer Carl Lane, manager, said last PRODUCTION FOUNDRIES 
x 5 ai G CLOTH (Corp. was announced last week by 7 gee 
3 SHOO FO N. O. Eklund 1 sal week that a new date will be set 
_6 iainal |N: 2: , general sales man-|: ; : aA 
; Made by the maker of the origina ager. in the near future. 
- 8 wax-treated auto polishing cloth | Stinard succeeds E. L. Brill, re- nist 
cs — HB. —_|gional manager for the last two/}, ° >» ESTABLISHED’ 1866 
-- years, who has resigned to enter |M-135 Production THE Wh OMPANY 
11 ; business for himself. a YR 
_12 . CAR DIAPERS The new regional manager joined Started by G MC ata! C 
14 Kaiser-Frazer in 1949, serving first e FOUNDRY DIVISION 
131 | Protects Floors as district manager in Charlotte,} PONTIAC. GMC Truck and 
-16 i N. C., and later as assistant re-|Coach has started production on 
-15 | gional manager in Atlanta, Ga. its new 6x6 tactical military truck. MAIN OFFICE AND MANUFACTURING PLANTS 
17 een The M-135 was announced last 
-20 Rental Executives Meet week by Roger M. Kyes, general CHATTANOOGA 2, TENNESSEE 
-18 ST. LOUIS.—Twenty members of | manager of the division. 
-19 7 the National Car Rental System| kKyes dij i 
D. th h floor, . & yes disclosed that the first vehi- 
Fits "snug "under ‘cor — catches ail Grease a ae A. he! as cle had rolled off the assembly 
of Grease-Proof Material, Suaranteed. Mayflower hotel, Washington, on line on Sept. 13, less than 10 months 
ge Price only $12.00 each—3 for $30.00. | Oot 3 it was announced last week |@fter the division had been given 
State make of Car. Order Today. a letter contract to produce the 











36 ae =a ee een ae 
Kansas Motors Sold ltention that all the personnel of 
a ; ‘ f Kansas Motors be retained, and 

ie ‘ vee a a 4 | that there be no interruption in its 
Kelley-Williams Motor Co. ~ ’loperations. Williams has been in 


ecg ae yi aon ae ithe automotive business 35 years 
over the franchise of Kansas Mo- 
tors, Inc., another Ford deal at| 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
i 9th and Minnesota St. in Kansas | section Others are profiting from AUTO- 
City. Williams said it was his in-| MOTIVE NEWS WANT ADS! Are you? 





AMERICA’S FINEST 


These outstanding monograms are a product of the 
world’s largest manufacturer of Automobile Dealer 
identification. They are made from the highest quality 
material by outstanding craftsmen in a large modern 
plant. That’s why you can buy Benmatt Monograms, 
Permakrome License Plate Frames or Monoplates with 
a knowledge that you have the finest quality it’s possi- 
ble to obtain and a product that will display your name 
with dignity year after year. 


representatives in principal cities 
“ce BENMATT Organization 


LOS ANGELES 23, CALIFORNIA 
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AUTO TURNTABLES 


The Finest at Low Cost 
No Wiring—No Foundation—No 
Anchorage—No Assembly —No 
Installation 
Macton Turntables consist of only 
o 2 parts—the base holding the 
driving mechanism and the runway. Anyone can put it 
together in a jiffy. All you do is plug in—turn on the 
switch —and Macton starts working for you with motion 
that means affraction and more sales action. 


Many Other ATTRACTIVE Features: 


®@ Collector Rings make possi- @ Interchangeable steel top 
ble lighting inside the car. 4 ft. dia. at slight addi- 
@Takes 300 Watts to tional cost for display of 


Operate. motors, accessories, ports, 
o Absolutely Safe. @ Unconditionally Guaran- 
© Capacity 4500 Ibs. 


teed 1 year 
“Deduct 2% for check with order." 
TELEPHONE PORT CHESTER 5-4212 


MACTON MACHINERY CO., INC. 217 Locust Avenue ® Port Chester, N. Y 







Only $545.00 


F.0.B. Port Chester 
Order Today or Write 
for Literature 









The Universal 


SWIVEL COUPLER 


“hard-to-reach” fittings 


Here's how the Universal No. 360 all-steel Swivel Coupler saves 
time on grease jobs: 
xSwings in a complete 360° circle, easily reaching out- 
of-the-way fittings. 
* Patented swivel action locks instantly and automatically 
in any of 18 stations on 360° swivel, and without ratchet 
or locking sleeve. Simply strike against hard surface to 
change direction. 
The Universal Swivel Coupler seals at high or low pres- 
sure and is leakproof. Costs only $2.79 — quickly pays 
for itself by speeding lubricating time. Order from your 
jobber — if he does not have them use coupon below. 






ORT SF URE ER Pe 















TN 


Mail No. 360 Swivel Couplers at $2.79 T 
Check enclosed Send C.O.D. Open Account 
(we prepay) (plus postage) 


Send 24-page 1950 catalog showing complete line. 
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Name of Jobber 


UNIVERSAL LUBRICATING SYSTEMS, INC. 


704 Aliegheny Ave. 
Oakmont, Pa. 
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Automotive 
Tools and Accessories 


line. of 


Lubricating 


A complete 
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‘Meet in Chicago Oct. 22-26... 





ATA Expects 2,000 


At Annual 


WASHINGTON.—More than 2,000 
trucking industry officials from all 
parts of the country will meet in 
Chicago Oct. 22-26 for the 18th 
annual convention of the American 
Trucking Assn., the ATA announced 
here. 

Reports of serious deficiencies 
in the nation’s highway network 
will occupy the truck operators 
major attention, particularly with 
reference to the industry’s role 
in the defense program and its 
ability to take on additional trans- 
| portation assignments in event of 


allout war. 

Other topics slated for discussion 
include taxation, legislation affect- 
|ing truck operations, availability of 
inew equipment for the industry, 
j}and highway mail service. 
| Ray G. Atherton, general man- 
|}ager of the association, announced 
|that applications from truck line 
|executives for convention registra- 
|tions had far exceeded the number 
available. 
| Registrations are limited to ap- 
| proximately 1,800 by the capacity 
{of luncheon meeting rooms, but sev- 
|eral hundred other carriers are ex- 
pected to attend convention ses- 
sions at the Stevens hotel, raising 
the total above the 2,000 mark. 

The national federation, com- 
posed of 52 affiliated state asso- 


Private Carriers 
Assail Proposal 
‘On ICC Aet 


| FORT WORTH, Tex.—In a criti- 
cism of S. 1889, the proposed re- 
| write of the Interstate Commerce 
|Act recently introduced in the U. 
|S. Senate, H. Scott Byerly, manag- 
|ing director of the National Coun- 
|eil of Private Motor Truck Own- 
ers, told a group of private car- 
riers here that it was “perhaps the 
most confusing piece of legislation 
to be introduced in this session of 
Congress.” 

Byerly said that even though the 
bill had caused a minor uproar in 
the transportation field, it appar- 
ently did not “reflect the thinking 
or have the active support of any 
member of the Senate Interstate 


and Foreign Commerce commit- 
tee.” 

The terms used in the bill, ac- 
cording to Byerly, “are seriously 


objectionable in various respects.” 
|There are two definitions of the 
term “common carrier by motor ve- 
hicles,” “contract carriage” is not 
defined at all, and “private carrier 
of property” could include individ- 
uals, companies or _ associations 
having nothing to do with trucks 


or transportation, according to 
Byerly. 
| “From all indications,” he said, 


“S. 1889 represents one person’s pet 
project which has not been well 
enough thought out to be consistent 
in its wording and it apparently 
will receive no serious considera- 
|tion from Congress.” 


i’ 





Engines Reenlist— 
An employe at Ford's Rouge plant re 





|B-36 aircraft 


habilitates a World War II aircraft engine 


mount for use during the prezent emer- | 
the mount| State Troops, last week reported 


gency. After reconditioning, 
will be shipped to the company's Aircraft 
Engine division plant in Chicago for use 
in the production of Pratt and Whitney 
engines. Ford is currently 
rehabilitating many World War Il fixtures 


Parley 


ciations will begin its business 
sessions Oct. 22 with separate 
meetings of the 10 ATA confer- 
ences, each of which represents 
a different type of motor car- 
rier. 

They include regular route com- 
mon carriers, contract carriers, au- | 
tomobile transporters, local cartage | 
operators, irregular route common | 
carriers, film carriers, household 
goods carriers, oilfield haulers, tank 
truck operators and private car- 
riers. 

The annual 





election of officers 
will be held during the final day’s 
business session of the association’s 
board of directors. Retiring ATA 
President Leland James, president 
of Consolidated Freightways, Inc., 
Portland, Ore., is slated to become 
chairman of the board of directors. 
Walter Mullady, now ATA first 
vice-president and president of De- 
catur Cartage Co., Chicago, is ex- 
pected to be elected to the presi- 
dency. 

A highlight of the convention will 
be the ATA National Truck Roadeo, 
driving skill competition among the 
nation’s safest truck drivers—each 
a state champion. This probably 
will be the last year in which the 
Roadeo and the convention will be 
held concurrently, the ATA _ re- 
| ported. 

Written examinations for the 
competing drivers, which precede 
the field tests of the men’s ability 
| to maneuver their vehicles 
through an_ intricate obstacle 
course, will be held in the Con- 
gress hotel beginning at 2 p. m., 
Oct. 22. 

Finals in the Roadeo field tests 
are scheduled for Oct. 24 in the 
Congress hotel for the Roadeo 
champions, their wives, emplovers 
}and others directly concerned with 
the Roadeo. 

Among the other social events 
planned during the week’s conven- 
|tion is the “President’s dinner” for 
presidents and managers of ATA- 
affiliated state associations and 
ATA general officers and their 
wives. This will be held Oct. 21, 
vreceding the official convention 
opening on the following day. 

International Harvester will be 


Tariff Relief 
Asked by Harley 
‘To Offset British 


MILWAUKEE. — Recently, at a 
meeting of a labor union, it de- 
veloped that Harley - Davidson 
Motor Co. was meeting severe com- 
petition from British cycle manu- 
facturers and federal authorities 
| were asked to do something about 
stifling such competition. 

This has now reached the tariff 
commission at Washington, and a 
hearing was held there Sept. 18 
after an application by Harley- 
Davidson of this city, the company 
seeking relief from what it called 
“excessive trade advantages” for 
|the British motorcycle industry. 

It is reported that if the decision | 
jis in favor of Harley-Davidson, it | 
will be the first time that a re-| 
vision upward of U. S. tariff laws 
will have concerned a friendly! 
nation such as Britain. 

President William H. Davidson | 
opened the case for his company 
and declared that competition from 
|Britain had compelled his firm tc 
|sell its product at a loss to meet 
|Pritish competition, and that it is 
|only on the sale of spare parts that 
\his company is able to make a 








| small overall profit. 

| If British prices on motorcycles 
lcould be made the same in this 
country as on American product, 
his company would have no com- 
plaint, he said. 


Truck Gifts Slow 
LANSING. — Brig.-Gen. George | 
B. Ely, commander of Michigan | 


little response to his plea for 
Michigan industry to contribute 
about 100 trucks and other ve- 
hicles to his unit. Ely suggested 
that firms could write off the 


and machines for use in the defense effort,| equipment as gifts on their in- 


it states, 


come tax returns. 


host at the first general lunch. 
eon on Monday (Oct. 22), with 
a reception in the evening given 
by Firestone. Hosts on Tuesda) 
will be Goodyear, which wil! 
sponsor the second general lunch- 
eon, and the Truck division of 
General Motors Corp., which wil 
provide evening entertainment. 
First meeting of the ATA board 
of directors, with Chairman Henry 
E. English presiding, will be held at 


|9:30 a. m. Thursday. Highway poli- 


cies and various ATA programs will 
be discussed. 

A “Ladies’ party,” sponsored by 
the International Harvester, will in- 
clude a sightseeing tour of the city, 
a fashion show and luncheon on 
Thursday. White Motor Co. will 
give a cocktail party Friday eve- 
ning followed by the ATA annual 
banquet which formally closes the 
convention. 


DEALERS! 


WE 
WHOLESALE 
USED CARS 


Dick CONNELL 


12240 JOS. CAMPAU 
DETROIT’S OLDEST 


CHEVROLET DEALERSHIP 
TW 1-0600 


Cal CONNELL 
ee 


12330 JOS. CAMPAU 


TW 3-5100 
DETROIT'S VOLUME 
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DEALERS ONLY 


ame eae 
TART EL Ae ROLL 


Carlite. 
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RENDER BOAST KING 
DeSoto-Plymouth 


SHAKER HEIGHTS, 
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Detroit 27, Mich. 


















W: NAME PLATES 
Ne PRECISION CAST... 
ELIMINATING ALL DIE COSTS 
Quantities as low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily plated, 
Write for details, 
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DRE CISION CASTING Oe 


29th & McKean Sts.’ 
Phila. 45, Pa., Dept. A 
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Week’s Output Off... 
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Car Makers Miss 
3rd Quarter Quota 


(Continued from Page 1) 


pended assemblies Friday at all but 
five branch plants. 


out operations Wednesday and gave 
its workers a four-day weekend. 

Packard closed Tuesday night un- 
til Oct. 15. During the shutdown 
Packard will move $4,000,000 worth 
of parts to Utica, Mich. to make 
room for military engine produc- 
tion. 

* * * 

( THER makers, including Gen- 

eral Motors’ divisions, held 
their production rates steady last 
week. Ford’s truck curtailment was 
offset to some extent by the re- 
opening of Reo after a month-long 
strike. 

Two companies Chrysler and 
GM—each produced about 15,000 
more cars during the third quarter 
than their NPA quotas indicated. 
Factors behind the surplus per- 
formances were slight emphasis in 
production on the lighter Chevro- 
lets and Plymouths and a mate- 
rials carryover from the second 
quarter. 

Here is how each car builder 
made out during July, August and 
September in contrast with its NPA 
quota: 


Output Quota 
Chrysler .... 275,000 259,800 
Ford Motor .. 253,000 256,000 
General Motors 512,000 496,200 
a 13,400 18,600 
Crosley 900 4,200 
Hudson ... 7,800 35,400 
Nash ...... 35,300 39,600 
Packard . 13,700 25,800 
Studebaker 51,000 51,000 
Willys 4,500 12,000 
7 + + 
AR AND truck makers, mean- 


while, were working out down- 
ward readjustments in their pro- 
duction schedules for the fourth 
quarter. Individual percentages of 
production will remain unchanged 
for the final quarter and, NPA hint- 
ed, probably for the initial three 
months of 1952. 

Fourth quarter outturn of 1,100,- 
000 cars will be divided up as fol- 
lows: Checker Cab, 0.1 percent; 
Chrysler, 21.65; Crosley, 0.35; Ford, 
21.35; GM, 41.35; Hudson, 2.95; K-F, 








1.55; Nash, 3.3; Packard, 2.15; 
Auto Stocks 
Sept. Sept. 1951 

26 19 High Low 
Chrysler 72% 71% 82% 65% 
Crosley 2% 2% 5% 2% 
GM 51% 51% 5&4 46 
Hudson 14% 13 20% 12% 
K-F 6% 6% 834 4% 
Nash 18% 19% 22% 17% 
Packard 5% 5% 6% 4% 
Stude. 29% 29% 35% $25% 
Willys 9% 9% 12 156 
Average 23.44 23.16 


Compiled from reports of trading on the 
N. Y. Curb and N. Y. Stock Exchange. 





34 Years with Alberta Nash— 


Studebaker | 
reached its quota through spaced- | 





Studebaker, 4.25, and Willys, 1. 
Although last week’s car out- 
put was at the average rate 
necessary to accomplish 1,100,000 
units this quarter, changeover 
shutdowns in November and De- 
cember are expected to play a 
role in the overall scheduling for 
the period. The industry’s produc- 
tion pace, therefore, is expected 
to hold at higher levels than the 
average until model change clos- 
ings drastically reduce it. 
Counting military units, truck 
makers built an estimated 340,000 
vehicles during the third quarter. 
NPA allowed 275,000 truck for civil- 
ian use during July-September and 
will permit 256,000 for October-De- 
cember. Percentage distributions 
among the truck producers will 
stay the same in the last quarter. 


NPA said that both auto and 
truck companies recommended that 
the same percentages be used in 
the first quarter of next year, al- 
though no decisions have yet been 
made on overall vehicle quotas for 
that period. 

. o o 
_ Coes beyond the first quar- 
ter of 1952, auto makers braced 
for a poorer materials situation in 
the second and third quarter of 
next year. 

A prediction by one NPA official 
that copper would be non-existent 
after the first quarter reportedly 
has spurred Willys and Harrison 
Radiator research in_ substitute 
metals. 

At the NPA car meeting Sept. 

20, Willys displayed a radiator 

made of steel with copper flash- 


ing. Most radiators now are 
manufactured 100 percent of 
copper. 


GM’s Harrison division reportedly 
has been experimenting with an 
aluminum radiator and aluminum 
wiring. The copper supply, NPA 
told the manufacturers, was criti- 
cal even before the miners struck 
last month. 

> * > 

HROMIUM $stainless_ steel re- 

mained on the acute list, de- 
spite the unexpected windfall which 
averted NPA plans to reduce the 
fourth-quarter car quota by an- 
other 5 percent. The production 
agency made available 7,470,000 ad- 
ditional pounds of chrome steel to 
the auto industry for fourth-quar- 
ter use. 

NPA pointed out, however, that 
new-car builders still were about 
4,750,000 pounds of stainless steel 
short of their full fourth-quarter 
requirements. 

An estimated 462,719 vehicles 
were built in September, including 
357,813 cars and 104,906 trucks, ac- 
cording to Automotive News fig- 
ures. August output totaled 426,345 
new cars and 123,582 trucks for a 
combined sum of 549,927. 

—Mac Gorpon 





Members of the board of directors of Alberta Nash, Ltd., gathered to honor col- 
league Norman A. Campbell, Calgary, Alberta, Canada, vice-president for 34 years of 
service. From left to right, front row, are: Mrs. Norman Campbell, Norman A. Campbell 
and Mrs. Katherine Munro; (back row) W. B. Wadds, Winnipeg zone manager of Nash, 
Jolin Campbell, Albert Hutton and B. C. McMillan. 


Car, Truck Output Estimates | 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 


Week Week dan. 1 Jan, 1 
Ended Same Ended Total to to 
Sept. 29, Week, Sept. 22, Sept., Sept. 30, Sept. 29, 
1951 1950, 1951* 1951 1950* 1951* 
CHRYSLER 14,165 37,292 28,748 78,641 821,149 987,609 
Chrysler 1,787 5,342 2,975 10,267 111,927 136,121 
DeSoto 1,309 4,006 2,181 7,977 84,876 93,830 
Dodge . 3,994 10,011 6,800 21,913 227,108 265,047 
Plymouth . 7,075 17,933 11,792 38,484 397,238 492,611 
FORD 16,095 37,615 20,711 74,121 1,224,415 928,134 
Ford .. 12,423 28,850 15,588 56,228 945,318 718,478 
Lincoln 550 850 586 2,143 26,593 22,311 
Mercury 3,122 7,915 4,567 15,750 252,504 187,345 
GENERAL MOTORS .. 42,957 60,556 43,349 161,566 2,305,803 1,800,354 
Buick 7,913 10,412 7,833 29,537 415,882 322,645 
Cadillac 2,053 2,663 2,039 7,763 18,639 81,842 
Chevrolet 21,228 $1,036 21,392 78,489 1,154,240 893,217 
Oldsmobile 5,146 7,313 5,330 20,138 299,320 227,953 
Pontiac .... 6,617 9,132 6,755 25,639 354,722 274,697 
KAISER-FRAZER 1,105 6,008 1,041 4,180 97,541 81,012 
Frazer ..... ; 10,112 seas 
Kaiser . 1,105 6,008 1,041 4,180 87,429 81,012 
CROSLEY 70 219 V7 280 5,198 4,160 
HUDSON 28 728 1,668 3,451 103,060 $1,063 
NASH ..... 3,766 4,059 3,855 18,511 143,994 126,621 
PACKARD .... 457 2,619 1,411 4,437 42,565 60,221 
STUDEBAKER : 2,760 3,819 4,704 15,883 219,724 178,385 
WILLYS-OVERLAND?+ 509 860 482 1,743 27,779 21,299 
Total Cars, U. S. 81,912 153,775 101,046 357,813 4,991,228 4,268,858 
+Includes station wagons and Jeepsters. *Revised. 


COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 


Week Week dan. 1 dan, 1 
Ended Same Ended Total to to 

Sept. 29, Week, Sept. 22, Sept., Sept. 30, Sept. 29, 

1951 1950, 1951* 1951 1950* 1951* 
CHEVROLET 7,370 10,006 7,091 27,141 377,161 348,198 
CROSLEY .... 15 51 9 55 387 538 
DIAMOND T . 130 112 133 500 4,660 5,966 
DIVCO 92 157 96 324 3,547 3,481 
DODGE 2,066 3,412 3,618 12,290 81,201 129,616 
FEDERAL 59 60 54 199 1,336 1,985 
FORD 5,544 5,382 6,950 25,058 273,421 259,518 
Es ccciaav cinch wees 2,784 2,354 2,641 9,665 $1,244 98,832 
INTERNATIONAL 3,178 10 3,166 12,200 82,969 126,672 
MACK 222 333 195 349 8,162 12,005 
REO .... sea , 197 221 197 5,243 10,414 
STUDEBAKER ...... 1,315 436 1,080 4,601 38,132 338,161 
WHITE ..... 325 207 327 1,183 10,355 11,876 
WILLYS-OVERLAND ~ 2,470 1,246 2,688 9,364 32,660 71,240 
MISCELLANEOUS 303 205 333 1,280 7,502 12,285 
Total Trucks, U. S.... 26,070 24,192 28,381 104,906 1,007,980 1,130,787 


Total Cars, Trucks, 


U. 8. 107,982 177,967 
Total Cars, Trucks, 

Canada ......... 7,445 

Grand Total 

Cars and Trucks, 

U. S. and Canada ...... 115,427 





*Revised. Misce! 
Drive, Sterling, Nash, etc. 


9,326 


187,293 136,947 491,325 6,293,961 5,721,979 
s includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


129,427 462,719 5,999,208 5,399,645 


7,520 28,606 294,743 322,334 





New Models Will Start 
Debuts in November 


(Continued from Page 2) 


plate” 1952 models may be neces- 
sary at Nash before the restyled 
cars are ready. 

Moderate styling and engineer- 
ing changes are looked for from 
Studebaker, in view of the fact 
that the South Bend maker will 
be observing its 100th birthday in 
1952. Nash will be reaching its 
50th yearly milestone next year. 

Materials are the key to the 
Willys-Overland car. If steel and 
copper ease up sufficiently by the 
end of the year, the Toledo com- 
pany may be able to augment at 
last its postwar station wagon and 
Jeepster lines. 

Hudson, Kaiser-Frazer and Pack- 
ard will, under present plans, stand 
pat for 1952. Hudson’s Hornet six 
was one of the major postwar en- 
gine advances, and it came out only 
last winter. The new Kaiser and 
Packard cars are only a model-year 
old, young in view of the age 
accrued by some basic car designs. 

+ * + 


EVERY postwar year until this 


N 
ell at least one or two makes | 
models | 


have been out with new 
before the fourth quarter. 

Ford’s 1946 line started to roll 
in June, 1945. Studebaker unveiled 
its 1947 line in May, 1946, at which 


Calling Calif. Golfers 


LOS ANGELES.—Plans for the 
sixth annual conference and golf 
tournament sponsored by the Motor 
Car Dealers Assn. of Southern Cali- 
fornia, are rapidly taking shape. 
The affair will be held at the Thun- 
derbird ranch at Palm Springs 
Oct. 30- Nov. 4 


aaa | 


time the new Kaisers and Frazers 
were getting into volume produc- 
tion. 


Packard’s debut in September 
saved 1947 from being a fourth- 
quarter year for 1948-model an- 
nouncements. The redesigned 
postwar Hudson was unwrapped 
in October, 1948. 


Ford led the parade again in 
1948, popping in June of that year} 
with its postwar 1949 line. The 
newly-styled Nash emerged in Sep- 
tember, 1948. 

New 1950 models of the Buick 
Special and Studebaker makes | 
bowed in August, 1949. Last year, 
Kaiser-Frazer, Nash and Packard | 
all beat the fourth quarter with 
1951 model introductions. 


But it’s a different story this year. 
—Mac Gorpon_ |! 
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Dealers Tell Me 


(Continued from Page 3) 

there were only 9,000,000 families 
in America of sufficient income 
to buy new cars, and that there 
were another 15,000,000 with suf- 
ficient income to purchase used 
cars. Since the war this market 
has increased, but automobile 
prices have also increased and 
the percentages remain about the 
same, 

Price isn’t the main appeal in 
merchandising used cars. In used 
cars, as well as other merchandise, 
it is usually considered the fifth 
buying motive. Lots of people, with 
plenty of money, prefer to buy a 
used car. They think it is a better 
investment. A used-car buyer wants 
quality. He is even more interested 
in value than a new-car buyer. He 
must, of necessity, be careful of 
his investment. 

a * * 


What’s Your Reaction? 


Wry was the Ford model T dis- 
continued? That’s a lesson the 
industry learned long ago simply 
because people in the Ford Model 
T price class preferred to buy a 
used car of a larger size and offer- 
ing more comfort, perhaps, than 
was offered in a new car of the 
same price. This _ revolutionary 
trend surely indicated that people 
buy the car, not the price. 

As far as the discrepency between 
classified and display advertising 
rates, I leave it to the dealers them- 
selves. These rates will vary in dif- 
ferent towns and with different 
publishers. 

A survey of the rates given in 
the standard rate book of news- 
papers is not very revealing. 
Oftentimes there are rates avail- 
able that are not published in 
the directory and, besides, classi- 
fied rates are usually given by the 
word, while display rates are sold 
by the line. 

This subject is altogether too 
broad to cover in one column. I 
would like to get reaction from au- 
tomobile dealers and, in a following 
column, I will again point out 
means by which dealers can get a 
larger return from used-car adver- 
tising, irrespective of the medium 
utilized. 


Nash Chicago Zone HQ 
Takes Over New Home 


CHICAGO.—Nash Motors division 
moved its Chicago zone headquar- 
ters last week from the old location 
on Indiana Ave. to a newly cbn- 


| structed building at Cicero Ave. and 


67th St. in the Clearing industrial 
district just south of Midway air- 
port. 


Of the approximately 50,000 square 
feet of space, 9,000 square feet are 
used for offices and most of the 
remainder is devoted to warehouse 
facilities, including a modern parts 
and accessories depot to serve the 
Chicago zone area. J. B. Fountain 
is Chicago zone manager. 


JIBO 


Steel and Aluminum 


CASTOR SHIMS 


Nash Steel Castor Shims 


ALL KNEE-ACTION CARS 
*COIL SPRING SPACERS—For All Cars 
Top or Bottom — Contour or Flat 
*NEW JIBO COIL SPRING DEPRESSOR— 
All Cars—$13.80 
*AXLE SHIMS — 13% to 4" in all degrees 
JIBO WHEEL ALIGNMENT CAMBER 
TOOL—FITS ALL CARS 
J-O-10 Increasing camber complete with 
J-O-12 Jaw $34. 
J-O-13 Jaw for lighter spindles... 
J-O-14 Decreasing attn......... 
Ask Your Jobber or Write Direct 


JIBO TOOL CO. 


507a Bitting Bldg. Wichita, Kans. 


BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 


Only recently have we been able to secure 


binder which will stand the gaff 


and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Auto:motive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 


BOOK 
DEPT. 


DETROIT 26 
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GM’s Le Sabre 
To Be Shown in 


Paris, Antwerp 


NEW YORK.—Le Sabre, General 
Motors’ futuristic experimental mo- 


torcar, was shipped abroad last 
week for exhibition in Paris and 
Antwerp. 


Under sponsorship of the Gen- 
eral Motors Overseas Operations 
division, the custom-built “labora- 
tory on wheels” left the De Grasse 
for a seven-weeks’ trip to Europe. 
It will be shown from Oct. 4-14 at 
the International Automobile Ex- 
hibition in Paris and Oct. 19-28 at 
the new General Motors Continen- 
tal showroom in Antwerp. 


The car’s designer, Harley J. 
Earl, General Motors vice-president 
in charge of styling staff, will at- 
tend a press showing in Paris 
Oct. 3. 

The car will be housed for this 
and subsequent shipments 
especially constructed aluminum- 
covered plywood container with 
steel reinforcements. The virtually 
air-tight container, designed for re- 


peated use, is fitted through intri-| 


cate construction to transport the 
car with its wheels in place, a pro- 
cedure uncommon in automotive 
shipment. 

On land, the container will serve 
as a mobile garage for Le Sabre, 
the entrance being one end which, 
when opened, becomes a ramp. To 
protect the metal parts and compli- 
cated mechanisms from _ possible 
moisture damage, 60 pounds of silica 
gel desiccant will be installed inside 
the container in 12 five-pound cylin- 
ders. 

Le Sabre will leave Le Havre on 
the Ile de France Nov. 6 for its 
return to the United States. 


Sales Refresher 
Course Under 


Way at Reo 


LANSING.—Reo truck salesmen 
from all parts of the country have 
enrolled in a four-part sales train- 
ing course designed to broaden the 
service they offer their customers, 
and to prepare them for a return 
to more competitive selling condi- 
tions. 

A. L. Struble, vice-president in 
charge of sales for Reo’s Truck di- 
vision, said the course is “invalu- 
able” to both newcomers and vet- 
erans in the trucking business. 


“We feel the course raises the 
level of scientific truck selection 
to a new high, and is thus of im- 
measurable benefit to truck buy- 
ers,” Struble said. “In addition, 
there is a need for a good sales 
training course in all organizations 
which have had to relax sales ef- 
forts in the past months due to 
material shortages and similar con- 
ditions.” 

The course, which involves a se- 
ries of lessons and questionnaires, 
covers the following subjects: 

Specifications—for all makes of 
trucks; functional studies—such as 
gear reductions, selection of proper 
ratios, correct load distribution, 
performance, rear axle types and 
their correct usage, and similar 
items; job analysis—a study of op- 
erations and subsequent recommen- 
dations; principles of good selling. 





Ohio Mudguard Law 


Halted by Injunction 


COLUMBUS, O.—A temporary 
restraining order was issued last 
week by Federal Judge Mell C. 
Underwood against Ohio’s new 
law which requires rear mud- 
guards on truck trailers “exclu- 
sively” operating in interstate 
commerce. The petition for the 
restraining order had been en- 
tered by Tom’s Express, Inc., 
Weirton, W. Va. 

The petition emphasized that 
ICC regulations do not at the 
present time call for mudguards 
on tractor trailer equipment, and 
that those vehicles exclusively 
engaged in interstate commerce 
should be exempt from prosecu- 
tion under the Ohio law. Fed- 
eral jurisdiction over trucking 
operations, the company said, 
supersedes all other laws, in de- 
claring that the Ohio mudguard 
statute is unconstitutional on 
this basis. 
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CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: 


EIGHTEEN CENTS 


(18c) 


PER WORD for each insertion. Cash in advance. Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 
Detroit 26, Mich.’ add One Dol- 


at regular rates, but if signed ‘Box No. ......, 


in care of Automotive News, 


lar ($1) per insertion for address and extra service as replies are forwarded, unopened, the same day 


received, Display Ads: $9.80 per inch, per insertion. 


WANT AD DEPT., 








Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED 


EXPERIENCED FORD or Lincoln-Mercury 
parts counter man will find good position 
with opportunity to advance in large 
West Coast Florida Lincoln-Mercury deal- 
ership. Reply Box 5474, c/o Automotive 
News, Detroit 26. 

WANTED—Ford mechanic who wants to 
live in small Nebraska town. Low living 
costs. Guaranteed wage or percentage. 
Advise wages expected, Must furnish ref- 
erences. Box 5494, c/o Automotive News, 
Detroit 26 

SERVICE 
ship in Indianapolis. 
Jolly, Franklin 4350, 


POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
Insertion. sh in advance. (Half-rate 
does not apply to display ads in this 
section.) 


Write or call 


873 Virginia Ave. 





GENERAL MANAGER thoroughly famil- 


jar in every respect with large new or 
used-car operation. Have supervised vol- 
ume wholesale and retail parts and serv- 
ice activity. Also well versed on business 
management. Can furnish best of refer- 
ences from associates of ‘‘Big Three’’ 


operations as a well qualified manager. | 


Age 41, married, college graduate, excel- 
lent health. Will consider part ownership. 
Box 5484, c/o Automotive News, De- 
troit 26. 


GENERAL MANAGER or sales manager. 
Presently employed as general manager 
of large volume General Motors dealer- 
ship; also served several years as 
sales manager of this organization. Over 
20 years’ experience in wholesale and re- 
tail automobile business. For reasons of 
family health, must move west. Denver 
area preferred. Have proven ability to 
get results in sales or supervise entire 
operation profitably. Permanent connec- 
tion wanted. Box 5503, c/o Automotive 
News, Detroit 26. 


GENERAL MANAGER—new or used for 
G.M, dealer. Presently employed by vol- 
ume G.M. dealer located in the south. 
Am in early forties with 20 years’ experi- 
ence, factory acceptance, sober and have 
a good personality available for hire. If 
interested write Box 5478, c/o Automo- 
tive News, Detroit 26, for more details. 


SERVICE MANAGER—836 years old, mar- 
ried, will relocate. Experienced, has know 
how with G.M.C. and Ford dealers. 
Available October 15th. Prefer perma- 
nent deal. All replies promptly acknowl- 
edged. Box 5502, c/o Automotive News, 
Detroit 26. 


USED CAR MANAGER. 25 years’ Detroit 
experience, good appearance, pleasant 
personality, honest, sober, dependable. 
Excellent references. Go anywhere. Box 
5504, c/o Automotive News, Detroit 26. 


SERVICE MANAGER. 20 years’ thorough 


experience, pleasant personality, compe- 
tent, sober, dependable. Go anywhere. 
Box 5505, c/o Automotive News, De- | 
troit 26. 





TRUCK MANAGER, retail or wholesale, 
twelve years’ experience, desires immedi- 
ate permanent connection. Will make per- 





sonal contact. F. T. Dana, 3102 Tilfer 
St., Houston, Texas. 2 
GENERAL MANAGER, sales manager, 


business manager. Executive ability. Can 
handle all phases of operation, including 
accounting. Twenty years with factory 
and dealerships, Can invest. Prefer Gen- 
eral Motors or Ford in New England. 
Box 5496, c/o Automotive News, De- 
troit 26. 

AUTOMOBILE-TRUCK salesman, 27, go- 
getter, strong closer, capable appraiser, 
experienced ‘Big 3.'’ New York metro- 
politan area; salary. Box 5497, c/o Auto- 
motive News, Detroit 26. 

EXPERIENCED TRUCK MANAGER de- 
sires permanent position with company on 
share-profit basis. Fifteen years’ experi- 
ence, retail and wholesale. Age 41, mar- 
ried, excellent health, sober and con- 
scientious. Box 5495, c/o Automotive 
News, Detroit 26. 

FLORIDA DEALERS! Do you need an 
experienced automotive accountant? Mar- 
ried. two children. Box 5506, c/o Auto- 
motive News, Detroit 26. 








SO MR. BENNY HAS 
NOTHING ON YOU? 


That old Maxwell or Mercedes may be 
valuable to a collector. 
the “Antique Car" column in the 


AUTOMOTIVE NEWS 
Classified Want Ad Section 





MANAGER Studebaker dealer- | 
Mr. 








DEALERSHIPS AVAILABLE 


AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, 





Led a iB 


| 
| DEALERSHIP WANTED 


$16,000 CASH BUYS complete dealership. | NEW CAR DEALERSHIP, one-half inter- 


over $25,000. 


Equipment, 
1947—$20, 213, 


Profits: 1946, 
1948-—-$16,543; 1949-—-$8,630; 1950—§$14,- 
997 Retiring on inheritance. Handling 
Nash, located in Idaho's richest farming 
community. county seat, University of 
Idaho, trade area over 50,000. Rich and 


parts, etc., 
$13,772; 


stable locality, Contact owner, E. K 
Francisco, 105 South Main, Moscow, 
Idaho. 





GMC truck and DeSoto-Plymouth. Un- 
usual profit opportunity in Rio Grande 
Valley, Texas. Rather large investment in 
property, building and business. Will 
lease property and sell business at sacri- 
fice. Illness reason for selling. Box 5509, 
c/o Automotive News, Detroit 26. 


DEALERSHIP, garage and storage busi- 
ness, with Studebaker franchise of 100 
cars in wealthy 
tion. Completely equipped shop, gas and 
storage business. WiIil sell and lease prop- 
erty to factory approved buyer, Owner 
retiring on account of health. Box 5500, 
c/o Automotive News, Detroit 26. 


|} DEALERSHIP FOR SALE, now handling 
Kaiser-Frazer. A good paying business. 
Building for sale or lease, located in cen- 
tral New Jersey. Must sacrifice on ac- 
count of health. Box 5501, 
tive News, Detroit 26. 


DEALERSHIP—leading independent. City 
of 35,000, southern Ohio good market 
area. Sales average 75 new, 250 used 
units per year. About $20,000 required. 
Will rent or sell new building. Box 5480, 
c/o Automotive News, Detroit 26. 








200 CAR CONTRACT, handling Dodge- 
Plymouth. Ohio county seat town—8,000 
population. Good money maker. Box 5508, 
c/o Automotive News, Detroit 26. 


FOR SALE—Automobile dealerships. Leon- 
ard J. Schrader, 509% E. Green S&t., 
Champaign, Ill. Phone 9094. 


AVAILABLE NOW 


DEALERSHIP, in prosperous southwest com- 
munity, now handling Lincoln-Mercury. Ideal 
year around climate. Trade territory 150,000 
population. 1950 gross sales $2,425,000. 195! 
will approximate $2,000,000. Finest equipped 
shop in area. All mechanics stalls have twin 
post lifts, fluorescent lighting, exhaust vent 
system, etc. Sun analyzers, Dynamometer, and 
other modern equipment. Also complete body 
and paint shop. Plenty of office space and 
sales closing rooms. Beautiful showroom and 
parts department. Used car and customer 
parking lots. Good, steady year around busi- 








ness. Will require approximately $100,000 to | 


handie. Buyer must qualify with Lincoin-Mer- 
cury Division, Ford Motor Co. 
Write Box 5492 


c/o Automotive News Detroit 26 





DEALERSHIP WANTED 


BIG THREE medium size franchise in 
western city. Interested in complete or 
partial ownership. Factory approval as- 
sured. Reply in confidence. Box 5488, 
c/o Automotive News, Detroit 26. 


PART INTEREST in Florida dealership 
by accountant qualified to assume busi- 
ness management. Box 5507, c/o Auto- 
motive News, Detroit 26. 





DEALERSHIP WANTED. One of ‘“‘Big 
Three.’’ At least 300 cars per year. Fac- 
tory approval assured. Box 5479, c/o Au- 
tomotive News, Detroit 26. 





WANTED TO BUY 
CHEVROLET DEAL 


of 400 to 1,000 cars within 100 miles of 





New York City. Our unusual proposition 
will release your corporate net worth at 
the most favorable personal tax level and 
will permit you to retain a very high per- 
centage of future earnings. Can qualify 
with factory. All replies strictly confiden- 
tial. 
Box 5457, 


c/o Automotive News, 
Detroit 26 








| AM AN INTERMEDIATE DEALER 


| believe, | have the knowledge and ex- 
perience to step up with the class. The 








factory has given me the green light. 
FORD OR G.M. 
Box 5491, c/o Automotive News 
Detroit 26 
FORD OR G.M. 


200 Car Minimum 


Sell it through | 


| Unlimited cash. Factory approval assured. 
Information treated in strictest confidence. 


Box 5490, c/o Automotive News 


Detroit 26 





es ag { 
| DEALERSHIP FOR SALE, now handling 


town of 13,000 popula- | 


c/o Automo- | 
| 


est desired. One of ‘‘Big Three’’ with 100 
or 200 units. Ample capital. I am 33 
years old with 12 years’ experience and 


free to travel. Box 5498, c/o Automo- 
tive News, Detroit 26. 
DEALERSHIP WANTED. Lincoln-Mercury 








or Ford franchise in northern Indiana, 
Ohio, Illinois or southern Michigan. 
| Minimum 100 units. Have factory ap- 
proval. Box 5499, c/o Automotive News, 
Detroit 26. 
| WANTED 
ANY ONE OF "BIG THREE" 
| DEALERSHIPS 


| We have a successful record as a 
| 
volume dealer 


Ample Finances 
Factory Approval Assured 
Your reply will be held in 

strictest confidence 

Box 5482 

c/o Automotive News 

Detroit 26° 








WANTED AUTO AGENCIES 


We have qualified buyers for all size fran- 
chises throughout the United States. All re- 
plies held in strictest confidence. 


DAVID JARET CO. 
Established Over 28 Years 

| 150 Montague St. Brooklyn 2, N. Y. 

ULster 2-5600 








DeSOTO-CHRYSLER 
DEALERSHIP WANTED 


in single dealer town over 75,000. 
All replies confidential. 
Write or Wire 
Box 5483, c/o Automotive News, Detroit 26 








DEALER SERVICES 


INVENTORY SERVICE 


Parts Accessories 
Large and Small Dealerships 


Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen do 
all the work. Accurate, unbiased and confi- 
dential. Inventories accepted by all account- 
ants and by the government. 

ALLIED INVENTORY CO., INC. 
6750 Stony Island Avenue, Chicago 49, Illinois 
MUseum 4,3500 
224 E. 38th St., New York 16, N. Y. 
Murray Hill 2-0064 








INVENTORY SERVICE for all auto deal- 
ers—our crews consist of parts man in- 
ventory specialists for your kind of fran- 
chise. Our inventories are unbiased and 
used to buy or sell dealerships. We are 
nationally recognized for fine workman- 
ship. Phone, wire, write Bill Talbot, Tal- 
bot’s Automobile Dealers Inventory Serv- 
ice, 124 South Woodward, Birmingham, 
Michigan, or 4690 Newport, Detroit. 
Phone Midwest 4-5355. 





INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special buy-sell service, Experienced 
organization— in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 
Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 3-6449 








BUSINESS OPPORTUNITY 


Active Partner Wanted 


General Motors dealership in a growing 
single dealer, New England City of 50,000, 
adjacent to a large metropolitan area. 
Operated by a long established, soundly 
capitalized dealer. At present operating 
three new dealerships, showing healthy 
profits. 

This is a real opportunity for a go-getter 
with management and sales ability, who 
is not afraid to work. 

| am interested in a square shooter of 
initiative and character, preferably be- 
tween the ages of 30 to 45 years, above 
capital investment ability. 

If you are the man, arrangements can be 
made to purchase up to one-half interest 
out of profits. 

Write your complete history and back- 
ground in your first letter, including a 
recent photograph within the past year. 
All replies will be held in strictest confi- 
dence. 


Box 5510, c/o Automotive News 
Detroit 26 





Saratoga 7-2300 


324 W. Main St. 


REPRESENTATIVES WANTED _ 





SALES REPRESENTATIVES 
WANTED 


This Corporation requires regional sale: 
representatives to sell direct to the autc 
servicing industry a new and essentic 
Electronic Ignition Tester developed for 
the auto market. The product is a must fo 
any reputable service operation. 


Write, statigg territory and present 
‘product lines 


BEAM INSTRUMENTS 
CORPORATION 


350 Fifth Avenue New York 1, N. Y 





USED CARS FOR SALE 


1948 Continental Convertible 
Very Sharp, Clean Car 


BATES MOTORS, INC. 


7304 Superior Cleveland, Ohio 


—AUTO— 
AUCTION 


—At— 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


always find real action at 
both these auctions. 


R. D. WEST, PROP. 


Tex Rickord 


You will 


Jos. E. Johnson 
Auctioneers 





KEN SCHAEFER'S 
The Only Indiana 


AUTO AUCTION 


In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Art Grandi, Auctioneer 


915 N. Iinois St. Phone Lincoln 5383 








ATTENTION DEALERS ! ! 
SPECIALIZING IN THE SALE 
OF EX-TAXIS 
Excellent Bodies — Good Motors 
1 to 500 
Plymouths - Fords - Chevrolets 
Buy Now At Low Prices 
THE R. A. AGENCY 
54th and Lindbergh Boulevard 
(Below Woodland Avenue) 
Philadelphia 43, Pennsylvania 


MORRIS FREEDMAN, Mgr. 
Sherwood 7-1700 


Herbert J. Cole 
Evergreen 2-0400 








THE TUESDAY SALE — 11:30 A. M. 
FORT WAYNE 
AUTO AUCTION 


—DEALERS ONLY— 


(In the Heart of the Nation) 


Phones: E -333; 


Open all night, Monday night 
No Reservations 


Operated by Cari E. Marker 
Ft. Wayne, Ind 








Auto Auction 


Every Friday—12:30 Sharp 


300 Cars 
Plan Today to Buy and Sell 
We will offer the finest auction facilities 
in the U. S. A. 
America's Leading Auctioneer— 
Col. W. E. (Bill) Nagy 
Hotel reservations made upon request 


National Automobile 


e 
Auctions 
Associated With: 


National Automobile Drive-Away 
2287 E. Jefferson Avenue, Detroit 7, Michigan 
Phone LOrain 7-2260 


AUTO AUCTION 


TIM ANSPAC 


“Midway”, Stop 20 
Albany-Schenect 


y Rosd 
ALBANY, N.Y. 
(For Dealers Only) 


EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 
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CARS WANTED | PARTS FOR SALE ACCESSORIES WANTED 


Oldsmobile 


IN MEXICO CITY Parts 
USED CAR DEALER 24-HOUR DELIVERY SERVICE 
WANTS TO BUY ° 
1949 or 1950 Used Chevrolet 
















Ww. NTED—Station wagons, 46-51, Ford, 
hevrolet, Plymouth, Dodge, Willys. Cars, 
ine., Dover, N. J. 














REDUCE 
TRANSPORTATION COSTS 


We Are Disposing of (8) Complete 
Auto Transports 


(4) 1947 Chevrolet Cab Over Units— 
2-Speed Rear Ends—Good Tires— 









We Pay 


for surplas 


CHRYSLER PARTS, ENGINES, 
& ACCESSORIES 





WRITE — PHONE — WIRE 










ex-taxis for export | 
| for USED CARS : ; : 
Only interested in Chevrolets, WHOLESALE heb rahe ton — ce 
Late Models at Two i i 
i a ae oo ie * “7 ae Big ACT QUICKLY !! Priced at $3,750.00 — Complete Units 
(4) Late Model 1950 Chevrolets— 


DEXTER MOTORS 
PARTS DEPT. 


Ist Ave. & 98th St. N.Y.C., N.Y. 
SAcramento 2-7600 


Gage & Drummy, Inc. 


21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 

7 PARTS FOR SALE JORDAN 4-6332 

TRUCK PARTS—Also wrecking Austin, 


1948; Buick, 1936 to 1950; Cadillac, 
1941, 1947; Chevrolet, 1931 to 1951; 


2-Ton Conventional Units — With 
2-Speed Rear Ends & 1950 Model 


Mechanical Handling System 4-Car 
Trailers. All Have Good Tires. 

















Crosley, 1947; Chrysler, 1937 to 1648; [| —C::?: | —=—"——————:._—_ TRUCKS FOR SALE . e 
DeSoto, 1937 to 1950; Dodge, 1934 t een ane geceapeaieecmnae aria eigen eroammenaeae ane ama Pri a 

1949: Ford, 1929 to 1950; Hudson, 1939 BU ' CK Pp A RTS FOR SALE, 11947 Ford tow truck with ced at $4,750.00 Each — Complete Units 
to 1950; Kaiser, 1947 to 1951; Lincoin Holmes heavy duty wrecker in good con- 

9 : 950: 5 . 5 dition (2-speed axle)—$2,000. 1—1946 WwW 

ist” to 1961; Olds,’ 1938 to 1980; Pack. WORLD'S LARGEST DEALER Ford COE tow truck with Holmes heavy FOR SALE OR ILL TRADE 

1900; Pontiac, 1984. 40" 1980; Stude- OF GENUINE BUICK PARTS” Sat EnGUs, Deen Tromnewn, Sees For New Cars or Pickups 

baker, 1935 to 1950. Weller Auto Parts, Wholesalers: We are Quantity E. Market St., York, Pa. 

2525 Chicago Dr., AR 6-4629, Grand Shippers of All General Motors’ 1950 CHEVROLET COE TRACTOR. 825 . 

Rapids, Mich. Parts . . . Same Day Service x 20—10 ply tires, heater, deluxe cab, air For Further Information Contact 
ORE? RE RE ae Ge : +e over vacuum, saddle tanks, fifth wheel, 
PONTIAC. Hard-to-get body and fender On Mail Orders and Inquiries. Watson auxiliary transmission. A _ bar- 

parts for Pontiac and related GM cars. All Shipments on C.O.D. Basis = -. ot “laa Seghene! ta . 


Immediate shipment anywhere. Call 


204-236 W. Hanover, Trenton, N. J. ’| ROBERTSON BUICK CO, |——""=" 


FOR SALE—Holmes wrecker, military type 





2200 Ross Ave. Dallas, Texas 




















































GENUINE Lincoln-Mercury parts—$100,000 “EDGE OF THE LOOP” ph Gg TR Big WO Telephone Riverside 4481 
stock. Freight prepaid on orders over 1000 S. Wabash Avenue base. Everything good condition. Davis 
= p- oa me oe, ioe CHICAGO 5, ILL. Chevrolet, inc., Borger, Texas, 
ane All Phones WAbash 2-1030 FOR SALE—New W-45 Holmes wrecker- 
7 ET EES towing cradle, B-1 service body, 2R17— 
1950 Studebaker truck, Will sell wrecker 
te. G , 504 Main St., 
—o PREINVENTORY = [xe on 
- r 
DEALER PRICE—95c OUR PRICE—70c a Fy KBB, BR. —AT TE N T I O N — 
Following items 33!;% below dealer price: SALE a ee ee ee ee 
ae cushion, 185015 hose, 189888 coupling. ENUINE RD PART eral ol SS tee Front and Mi le est evro et ea er : 1 
195' spring, 266937 weatherstrip, 674993 FO eduacamcanieeameanaiee. cimandaanenenamamemarmateamamananainbettts D 
insulator. Write, wire or phone G P s ae — Bach, gap no = s ee 
JAMES R. CULLEY yodge pickup (four wheel drive) an y 
§73 Virginia Avenue Indianapolis, Indiena Many Parts at Cost or Less hoist, $395. Will sell as unit or hoist, Our market exceeds our factory allotment. We will buy new 
Phone FR 4350 Write for Surplus List me re Dover NS N. J. 1951 passenger cars at $150.00 to $250.00 (according to 
KS : m ° tae, 
Inventory Must Be Reduced 50% | WANTED. Army or civilian Jeeps. Any ae Saale ox eateiel 
condition, pay top dollar. Write, phone ies strict i ial. i i ; 
Phone— Write—Wire or call Hi 5-3838, C. Van Hattem Mo- - — Y “wr ential Wire or write quick. We pay by 
PONTIAC PARTS tors, 3300 W. 111th St., Chicago 43, Ill. cash or certified check and refer you to any Dallas banker 
TRANTER-WILLIAMS BUSES FOR SALE or Dun-Bradstreet. 
MOTORS, INC. 1951 DODGE a Saasengee superset; W h h 
1951 Chevrolet, 48 passenger; 20, " : . 
TRY US FOR ALL GM PARTS 4016 Allston Avenue Cincinnati 9, Ohio| 49 passenger; ‘two 12 passenger, airport Ve guarantee that these cars will not be re-sold above O.P.S. 
Shi dA h coaches; 1947 Poney Cruiser, 25 pas- ceiling prices. 
ippe nywnere Melrose 7275 senger; 1947 Fixible, 23 passenger air- 
Write — Phone — Wire = = 5489, c/o Automotive News, Felix Doran, Jr. Mike Doran 
2—NEW 1951 Chevrolet school buses. 48 ' 
Genuine Oldsmobile Parts passenger. 2—1946 Chevrolet school buses. Frank Stone, Gen'l Mgr. 


48 passenger. Excellent condition. Stagers 


. . 
Franklin Weber Pontiac Largest Olds parts wholesalers in the middle Chevrolet Co., 528 Main St., Portage, Pa. 
Phone 2211. 


DORAN CHEVROLET, INC. 








west. Shipments made promptly. a * 
6101-25 N. Clark St., Chicago 26, Ill. BUSES FOR SALE. Late model used and 2222 Main Street Phone PRospect 5141 
GREBE OLDS mew oti horas Oe 20,04 504, 0 Os Dallas, Texas 
Direct Phone Ambassador 2-7117 3400 S. Kingshighway N. 33rd St., Philadelphia 4, Pa. BAring 
Flanders 0800 St. Louis 9, Mo. 2-7605. 





pee epanmarinmammmannammata 

1—NEW DODGE 54 school bus. Will trade 
for new car. Whittall Motor Sales, Rock- 
ford, Mich, Phone 4651. 


SHOP EQUIPMENT FOR SALE 


Opening Date—October 3rd, 1951 rrr 


Your shop NEEDS the new ATI DUAL WHEEL 
DOLLY. Saves time, temper and backaches 
removing and replacing dual wheels and tires 
on trucks. $20.50 f.o.b. Hatboro, Pa. 


Alexander-Tagg Industries, Inc. 


LAWSON and RAMP, INC. Dept. F Hatboro, Pa. 
4501 W. 16th St. ~~ ANTIQUE CARS FOR SALE 


e FOR SALE. Antique Chrysler roadster, 
$ 2 1926 model ‘‘60’’ original motor. Car is 
Indianapolis, Indiana perfect in appearance and mechanical 
condition. Price $500. Craigo Motors, 

Chrysler Dealer, Box 1116, Jackson, Miss. 

























Colie’s 
Auto Auction and Trailer Company 
Every Wednesday at 1 P. M. 


Free Fried Chicken 


October 3, 1951 
To All Buyers and Sellers—Dealers Only 
Telephone Laurel 922 for Reservations 


LAUREL, MARYLAND 


Washington—Baltimore Boulevard, U. S. Route 1 




































Telephone Belmont 9546 eee —— ~~ 
ae ere eR ES — 
: WATE <= Te COSUIOIE: DESISNOET CAE 1 coca enn einem een eee ean 
Across the Street From the 500 Mile Speedway with good upholstery, body to be in good 
condition without rust holes, Write de- 


tailed description of condition to F. 8 


Buyers! All cars guaranteed by the consignor, backed by us Bonderchuk, 1285 S, Broad St., Trenton, 
against cracked blocks, bad transmissions, differentials, taxi- eer 


cabs or police cars. MISCELLANEOUS : 
Sell ,000 EMBOSSED BUSINESS cards—$3.95 
e ! i i postpaid. Write for free samples an 
We will wrtte our checks for all cars sold. style chart. State Printing Service, Dept. 
1601, 200 West 34 St., New York 1, 


For References: Call any bank or finance company in Indianapolis. N. Y. 
ENGINE REBUILDING — Crankshaft 


i ; inding and metalizing. John P. Hughes 
over Four Years of Auction Experience Motor “Co., Inc., 800 Commerce St. 


Owned and Operated by Lynchburg,’ Virginia. 
George Lawson and John Ramp AUTOMATIC BRAKING 
TOW BAR 


Complete with controlled steering 


Guide Cables and $54.45 


Brake Hook-up..........-- 
ALL TYPES TOWING EQUIPMENT 


~ 


i 
| 
| 
Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [] | 
for which check is attached [] or send bill ["] | 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 








AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 




















Maney Motor Co. Auto Auctions 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 10-1-51 


DEALERS ONLY FOR AUTOMOBILES AND TRUCKS eT Sr Cee Ae re re TORO DOs. oa scsice 

QUICK-TOW BAR 

Always a Buyer for Your Car Bumper-to-Bumper Unit... . $1 7.50 ia ang eet es cia hak int a Ares ahh a WN. oh cs idk ca icaes 
Knoxville, Tenn. M WE STOCK PARTS 
Sinep ‘<ae Mn wale ch Tenn. Huntsville, Ala. Protecto Covers ee Carrying Bags TRADE CONNECTION: ! 
y—Phone very Thursday Every Friday afety Chains 
Lenoir City (Tenn.) 9143 Phone 111 Phone 3188-J TOW BAR SALES CO. Go tote a ee Manctncner SE ‘i 
11A.M ie seeselusive Factory Distributors = Johber () insurance () Financial () Supplier 1 | 
° . - * ! 

D E 2.0700 Nite{ DO 3-8373 Bre rs ac th esc donee iabeeke teal cen ceerake | 
J 


2 
40 South Clinton St., Chicago 6, Illinois 
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Every day more and more dealers adopt the 
Sundstrand Automobile Dealers Accounting Ma- 
chine and System to simplify daily control of every 
accounting operation. 


It pays for itself. Ask any user. 


You save hours each day. No specially trained 
operator needed. 


With this modern machine the Accounts Receiv- 
able and Accounts Payable Ledgers are posted in 
conjunction with preparation of their respective 
journals. All account balances are automatically 
computed and printed. Entries in journal columns 
are automatically totaled, thus saving considerable 
time daily, and particularly at every month’s end. 


etsvement 


ST Oe taco 
DRAWER 196 PHONE 1080 
SHOP & OFFICE ~~ 8. PIE ST. 

MADERA, CALIFORNIA 


Shs RE agian 


Phone C¥aress 30119 
405 WEST SANTA CLARA ST SAN JO%E 


‘wea Sap PBT AP 


WESTERTERP BROS. 
PACKARD MOTOR CARS ANO INTERNATIONAL TRUCKS 


@2t MAIN STREET 


PETALUMA, CALIFORNIA 
reracume (008 


BONNIKSEN-SORENSON CO. 
P.O. Bow 17 
i 7th and G Streets — Telephone 1000 


ARCATA, CALIFORNIA 


StaTewenT.® 
ROY DEO 


AUTHORIZED FORD SALES 24ND SERVICE 


101) @8cON© 87 PHONE 444 


CRESCENT CiTY, CALIF 
OFFICE PMD SAL ESROOMS 


es Sra 


y! 
DODGE. PLYMOUTH 
THE GASSER MOTORS. INC. —ostocas oresnranes 


etaremen? 
cone moo. eH 
CGE~PLYMOUTH one shag 


PHONE NAPA 6/408 
Napa. Calif. _ 


, ’ 


orerewens 


MULLEN MOTOR CO. 0:00 


WHOLESALE - RETAIL Motor Trucks 
PARTS OISTRIBUTORS 
Promee 2751 27512 
2100 SONOMA BLVD 

VALLEJO, CALIFORNIA 


SALES SERVICE 
SERVICE DEFT 


USEO CAR CENTER 
220 Tennessee OF 720 Fromoa St 


* dijon REICHHOLD CHEVROLET Co. 


CT Rewnwos 
ed Mow Sercerq Welnwt Creek Color 
Teleohone WC ean) 


1207» NTIAC C 
927 Oe! Pore lis Omp , 
= *chenney ie any 
% Caup 


The 10-key keyboard is simplicity itself — promotes fast, 
accurate touch operation and ends tiresome head swing. 


San Francisco Bay Area Dealers 


Choose Underwood Sundstrand Accounting Machines to 


Simplify and Save 


When posting General Ledger Accounts, the 
machine automatically provides month-to -date 
and year-to-date balances . and to prepare 
monthly financial statements merely requires 
copying amounts from the various General 
Ledger Accounts. 


Underwood Corporation 


. . Adding Machines... 
Typewriters ... Carbon Paper... Ribbons 
One Park Avenue, New York 16, N. Y. 
Underwood Limited, Toronto 1, Canada 


Accounting Machines . 


Sales and Service Everywhere 


Learn how Sundstrand simplicity can save 
you time and work. Send for illustrated folder 
Form S-1326. It gives all details of the.operation 
of this time- and money-saving system designed 
for automobile dealers. Fill in the coupon now. 
Mail it today. 


UNDERWOOD CORPORATION, One Park Avenue, New York 16, N. Y. 


Send us illustrated folder, Form S-1326, describing the Underwood 
Sundstrand Automobile Dealers Accounting Machine and System. 


Name of Company 
Nome and Tite 
Street, 


City and Zone___ 





rwood 
ystem 





